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(Feb. 26th Edition)

*********************************************************************

Bio2Device Group, Tuesday Morning, March 2, 2010

Topic: Life Sciences Product Development - Weaving People, Processes, and Procedures Together for Success
Speaker: Larry Wray, Principal, Wray Consulting

Date and Time: Tuesday, March 2, 2010, 8:30 – 10:30 am

Location: Sunnyvale City Council Chambers, 456 W. Olive, Sunnyvale, CA (across the street from Sunnyvale Public Library)

Cost: Free
Parking: On street and in NOVA and library parking lots across the street.

Topic Description
 
Success in product development depends upon a blending together of three primary elements- people (e.g. individual and team dynamics), processes (e.g. science and technical considerations), and procedures (e.g. business and quality/regulatory requirements).  The major steps in product development will be discussed, with an emphasis on best practices and lessons learned to provide for optimal outcomes with respect to quality, time to market, and cost.  Finally, five major trends impacting the industry will be discussed.  The focus will be on life science tools, reagents, and diagnostics, but much of this is broadly applicable to the life sciences industry in general.
 
Speaker Bio
 Dr. Larry K. Wray has over 25 years of experience in the in vitro diagnostics (IVD) industry, having held positions in R&D, project management, manufacturing, and business development.  He has held positions as Senior Director, Development at Celera; R&D Director at Ventana (now part of Roche); and various management positions in R&D, manufacturing, and business development at Abbott Diagnostics.  He has been responsible for the development and launch of over 25 products, both immunoassays and molecular diagnostics, on of a variety of instrument platforms, which have included products for blood screening, abused drug screening and therapeutic drug monitoring, bone metabolism, anatomic pathology, retrovirus, and genetic disease, all with both domestic and international registrations.  In addition to building and leading product development organizations, he established the core hybridoma facility supporting all product development, the manufacturing organization for the molecular diagnostics business, and led the successful restructuring of the diagnostic division's manufacturing organization, all at Abbott.  He authored the strategic plan and established the core reagents program at Ventana, providing the company with an internal capability to develop and manufacture critical product components.  He also led the start-up of a new business venture for osteoporosis and diseases of aging at Abbott.  Dr. Wray received his PhD in genetics from the University of Texas at Austin and was an NIH post doctoral fellow in human genetics at the University of Pennsylvania School of Medicine.  He is currently consulting with both start-ups and established companies in establishing best-in-class product development capabilities.  

*******************************************************************
San Jose BioCenter, Tuesday Midday, March 2, 2010
Topic: “The Ten Mistakes That Senior Management Teams Make with Investigational New Drug Applications”
Speakers
• Panel Chair: Debra Gosling, Account Executive, Liquent Regulatory & Clinical Services, 
• Lorna Speid, M.R.Pharm.S., Ph.D., RAC., President, Speid & Associates, Inc. 
• Tom Delisi, Senior Consultant, Liquent Regulatory Services, Thomson Reuters 
• Kathryn Plank, Senior Regulatory Consultant, Liquent Direct, Thomson Reuters Click Here for Bio» 
• Jim Hilferty, Operations Manager, Regulatory & Clinical Services, Liquent Inc.
Date and Time: Tuesday, March 2, 2010 

Agenda 

12:00 PM - 12:30 PM Registration, Lunch, and Networking 

12:30 PM - 2:00 PM Presentation & Panel Discussion 

Location: The San Jose BioCenter, 5941 Optical Court, San Jose, CA 95138

Cost & Registration 
More info and registration: http://www.sjbiocenter.com/event/ev_2010Q1-IND.html
• Regular Price: $30 
• Partners' Network: $20 
• BioCenter Members: Free (please RSVP to Aurélie) 
• On-site Registration: add $10 to the above 
Space is limited for this event, so early pre-registration is recommended to avoid disappointment on the day! 
Topic Description

The achievement of a cleared Investigational New Drug application (IND) is a critical milestone for most small to mid-sized companies.  Senior Management teams face many challenges when working on these applications.  These are not easy applications to create, and there are many potential pitfalls. During this presentation the pitfalls that CEOs and senior management teams need to be aware of will be identified.  A panel session will follow the main presentation at which time the audience will be able to address questions to members of the panel. Webinar link-up is available for those who are not able to participate on-site. Please indicate if you would like to join by webinar when signing up. The details for the webinar will be sent to participants before the event.
**********************************************************************
French Bio Bay, Tuesday Evening, March 2, 2010
Event: Networking Dinner with EPPIC Global and an Indian Flair

Date and Time: Tuesday 02 March 2010 (7-10 PM) 

RSVP by Friday 26 February 2010 - www.frenchbiobay.com
Location: Suraj Indian Cuisine Restaurant, 2550 El Camino Real, Redwood City, CA 94061, Tel: (650) 369-8899

Cost: prix fixe of $20 (all included price: food, soft drinks, tip and taxes).

To RSVP and book by Friday 26 February 2010, go to https://www.acteva.com/go/FrenchBioBay using FBB2010 as your password. (Note that there is a $0.50 credit card processing fee and $1.50 reservation processing charges by Acteva. These will be added to your meal's price for a total of $22.00 - Read also the refund policies on Acteva).

Walk-ins will be accepted but will have to pay $40.00 at the door.

Topic Description 
The French powered Bio Pharma network in the San Francisco Bay Area, French Bio Bay, www.frenchbiobay.com, is organizing an informal dinner on Tuesday 02 March starting at 7 PM in a private room setting at, www.surajrestaurant.com, for a 

Jagath Reddy Junutula, PhD, President of EPPIC Global will introduce his organization (http://www.eppicglobal.org/).  

 

If you are interested in other biotech/life science events in the San Francisco Bay Area, you can consult our updated list on our website calendar at: http://www.frenchbiobay.com/
 

The goal of French Bio Bay is not to create another association, but rather to gather as many Francophone and Francophile Bio Pharma affiliated as possible so as to form a strong network that can help people in an optimal way, whether they are ready to move to France, looking for business opportunities there or freshly arrived in the San Francisco Bay Area. We would also like to extend to other networks in academia, business, government, and to pertinent business partners in order to be able to refer its members to the networks that best fit their needs and make the Franco-American experience in Bio Pharma both more efficient and pleasurable.

If you are interested to learn more about French Bio Bay, join our mailing list and/or to get more information about our events, please contact frenchbiobay@gmail.com and visit us at www.frenchbiobay.com
 

*************************************************************

South San Francisco Life Science Career Fair, Tuesday, March 3, 2010

Date and Time: Wednesday, March 3, 2010: 10am to 4pm
Location: South San Francisco Conference Center

See details and registration at http://www.ssfcareerevents.org/

**********************************************************************

BioE2E, Wednesday Evening, March 3, 2010


Topic: “Does Your Business Plan Have a Fatal Flaw?”
Speakers: Troy Wilson, Ph.D., J.D., President and CEO of Intellikine

Linda Rubinstein, Principal, RDJ Advisors

Date and Time: Wednesday, March 3rd, 2010, 6:30 - 9pm

Location: 650 Page Mill Road, Palo Alto (WSGR)
Map:  click for WSGR campus map
(Please note that this is a new location for BioE2E)
Online registration:   http://www.acteva.com/go/bioe2e
General admission: $25; $35 on site registration 
Advance registration deadline: March 1st, 2010, 5pm

Topic Description
We will discuss how to critically analyze and draft a plan for business with concrete examples from their extensive experience. Our panelists will focus on the critical analysis that must precede the details of writing and drafting a plan and will articulate the key issues necessary for a great business. Our panelists also will address the key issues that distinguish truly great opportunities from the run of the mill. 

Come to learn how to identify the diamonds in the rough and present them in the manner to achieve maximum value! 

 
Speaker Bios: 
Troy Wilson, Ph.D., J.D., President and Chief Executive Officer of Intellikine
Troy Wilson serves as the President and CEO and is a co-founder of Intellikine, a venture-backed company focused on developing small molecules for cancer treatment.  Under his leadership, Intellikine has raised over 50 million dollars for its R&D.  Dr. Wilson was formerly a co-founder and Chief Business Officer at Ambrx, a biotechnology company focused on the optimization of protein-based medicines using non-natural amino acids.  He previously served as Vice President, Business Development and General Counsel at the Genomics Institute of the Novartis Research Foundation (GNF) in San Diego, where he played a key role in the creation and launch of several spinout companies.  Dr. Wilson received his Ph.D. in bioorganic chemistry from the University of California, Berkeley and his law degree from New York University.

Linda Rubinstein, Principal, RDJ Advisors
Ms. Rubinstein has over 20 years of experience as a life sciences industry executive and as an investment banker.  She was the CFO of Solexa, Inc., a publicly traded company selling next generation genetic analysis systems. She raised over $100 million in equity financing to fund Solexa's transition from product development to commercialization and built the finance organization to scale with rapid growth and to support international operations. Ms. Rubinstein negotiated the sale of Solexa to Illumina for $600 million.  Prior to Solexa, Ms. Rubinstein was the CFO of ChemoCentryx, Inc.   She architected the financial strategy for a privately held biotech company in its evolution from early-stage discovery to clinical development.  She also served on the executive and development committees, directed intellectual property and oversaw operations.  Ms. Rubinstein had years of experience in investment banking.  Most recently she was the Senior Vice President in the Global Healthcare Group of Lehman Brothers. 

**********************************************************

Triple Ring Technologies, Thursday Evening, March 4, 2010
Topic: “Minimally Invasive Image-Guided Therapy: Cardiovascular Applications” 

Speaker: Dr. Kendall Waters, research scientist at Silicon Valley Medical Instruments

Date and Time: March 4, 2010[image: image8.jpg]


, 6:00 – 9:00 pm

6:00 – 6:45 PM Refreshments 
6:45 – 8:00 PM Presentation & Questions 
8:00 – 9:00 PM Networking & Consultations

Location: Triple Ring Technologies, Inc., 39655 Eureka Drive Newark, CA 94560 (510) 592-3000

Topic Description

An overview an overview of minimally invasive image-guided therapy for cardiovascular applications with an emphasis on ultrasound-based image guidance technologies.

Speaker Bio

Dr. Waters is an expert on ultrasound imaging, with particular experience in the interaction of ultrasound and tissue for diagnostic and therapeutic applications. 
******************************************************************
FountainBlue's Funding Road Trip, Friday, March 5, 2010
Topic: “Your Company’s Value Proposition”
Speaker: Bill Joos, Principal, "Go To Market Consulting"
Date and Time: Friday, March 5, 8:30 a.m. - 1:00 p.m.
Agenda for the 'Your Positioning' Workshop:
8:30    Networking and Registration

9:00    Welcomes, Thank Yous and Introductions

9:15    Top Ten Mistakes in Business Plans

Your business plan is the most important document you'll write as an entrepreneur. It can be the ticket to funding, and interest from potential clients and partners. Learn what NOT to do so you can develop a hard-hitting, compelling business case for your company.

10:15  Break

10:30 Your Positioning          

Before you can pitch your company to raise funds or attract strategic partners and alliances, you've got to perfect your positioning. This session will provide you with a systematic approach to help you better determine your all important market definition and value propositions. This program features a hard-copy, walk-away tool that helps define these for a technology based start-up company and also includes powerful and practical techniques from market research pros to validate your customers' real pain points and the value of your painkiller. Participants will be taught how to use this tool which is based on a case-study example of a real startup

12:00  Lunch Break and Networking

12:30  Optional Working Session, with Feedback 

1:00   Adjourn and Networking until 1:30
Location: Cooley Godward Kronish LLP, Five Palo Alto Square, 3000 El Camino Real at Page Mill, Palo Alto

Audience: Early-Stage, Funding-Bound Clean Energy, High Tech and Life Science Entrepreneurs and Intrapreneurs, who have attended our October and/or our November workshops

Cost for 2 Entrepreneurs: $80 for FountainBlue members, $90 for Partners, $100 General, $110 On-Site for members and $120 On-site for non-members. An additional fee of $4-$5 will be added for processing.

Registration: Please pre-register by noon on 3/2 using the PayPal link at http://www.fountainblue.biz/fundingroadtrip.html.

Topic Description

FountainBlue is pleased to launch its spring 2010 Funding Road Trip Series, the first of a three-month workshop series serving high tech, clean energy and life science entrepreneurs within Silicon Valley. Begun in spring 2008, our workshop series is designed to help entrepreneurs think through their company's offerings as well as the market opportunity, and then communicate that opportunity succinctly and compellingly to strategic investors. 

 

This first workshop of this spring 2010 series focuses on 'Your Positioning', with modules on top ten mistakes in business plans and positioning. Our April 2 follow-up workshop will focus on the pitch to investors and our May 7 workshop will feature presentations to angel and other investors.

Speaker Bio

Bill Joos is the principal of "Go To Market Consulting", based in Palo Alto, CA. He works with early stage startups, venture capital firms and their portfolio clients. Most recently he spent 6 years as the VP of Entrepreneur Development at Garage Technology Ventures, an early stage venture capital firm that he co-founded along with Guy Kawasaki. His reputation at Garage was that he provided their clients with effective, hands-on, action-oriented strategic and tactical mentoring and coaching. Bill has worked with literally hundreds of early-to-mid stage startups and helped them polish and clarify their messages and refine their fund-raising and customer presentations; but his contributions to them extended well beyond being a "Pitch Doctor". He has mentored and coached them in go to market strategies, revenue and pricing optimization, business alliances, business development, partnerships, and marketing. Over 15,000 entrepreneurs worldwide have attended conferences where Bill has been a featured keynote speaker on various entrepreneurial topics. He has held sales and marketing positions with a variety of companies, including IBM and as a VP of the software division of Apple Computer. 

See the 8/15/08 Fox Business story on Elevator Pitch: Entrepreneurs Keep it Short and Sweet, featuring Bill:
http://www.foxbusiness.com/story/elevator-pitch-entrepreneurs-short-sweet/
**********************************************************************

NCC – AWIS Workshop, Saturday, March 6, 2010

Workshop: “Develop Your Skills in Speaking with Confidence"! 
 Speakers:  Linda Bickham, Toolbox Learning Solutions; Eric Nitzberg, Nitzberg Consulting; Deb Kaufman, Deb Kaufman & Associates, Inc and Amy S. Gonzales, WOMEN Unlimited.

Date and Time: Saturday, March 6, 2010, 9:00AM to 4:00 PM

Location: Genentech Inc, Bldg 83 Rm 1A, 611 Gateway Blvd, South San Francisco - Parking is free 
For directions check http://www.gene.com/ 
Cost: AWIS members, students, and post-docs: $30; non-members: $45. Workshop includes continental breakfast and lunch.
Register via ACTEVA at http://www.acteva.com/booking.cfm?bevaID=197713&CFID=11390188&CFTOKEN=73256457

Topic Description

Join us on Saturday, March 6, 2010, from M, at our workshop, where four great professionals in the field of coaching will be there for you: Learn to speak with greater confidence and creditibility in any situation---when you give a research update, present a paper, want your ideas to be heard in meetings, need to persuade or enlist others, or as you network and interview during a job search. 

*************************************************************

Biotech Bay Career Fair, Tuesday Afternoon, March 9, 2010

Event: Biotech Bay Career Fair
Location: South San Francisco Conference Center
Date and Time: Tuesday, March 9, 2010, 2pm to 7pm
Register now at:
http://www.biospace.com/jobs/seekersignin.aspx

Event Description
Looking for a new job? Networking with industry peers in an ever-changing work environment?
Sectors include: Biotech * Pharmaceutical * Medical Device & Diagnostics
Job seekers can spend a day with HR representatives and Hiring Managers from top biotech, pharma, medical device and diagnostics companies in the Bay area. 

Who should attend? 
Candidates with a 4-year degree in the life sciences and a minimum of 2-years of industry related experience are invited to attend. Just register by clicking the button below.
(Equivalent work experience may be considered in lieu of a four-year college degree. PhD and Postdoc candidates welcome.) 

What types of positions are available? 
Exhibiting companies are recruiting for positions in areas such as: QA/QC, clinical research, engineering, manufacturing, biostatistics, clinical data management, chemistry, regulatory affairs, and research. 

What companies will be there? 

Take the time to research what each company is recruiting for to see if you are a match. Most companies will be from the Bay area, but some will travel from other regions to attract top talent! If you can’t make it on event day, you can still pre-register online to allow exhibiting companies to view your resume and contact you outside of the career fair.
**********************************************************************

BayBio Medical Device Breakfast, Tuesday, March 9, 2010

Topic: “Strategies to Expedite revenues”
Date and Time: Wednesday, March 10, 8:00am – 10:00am

Location: Cooley Godward Kronish LLP, Palo Alto Campus, 3175 Hanover Street, Palo Alto, CA 94304
Cost: Through March 7: $10 BayBio and MDMA members, Bio2Device and Bio-X Affiliates, $20 non members; On-site registration March 10: $20 BayBio and MDMA members, Bio2Device and Bio-X Affiliates,$40 non members 

Register at: http://www.baybio.org/wt/page/Strategies_to_Expedite_Revenue_3-10-10 

Topic Description

With the average cost to develop a new medical device in excess of $100 million, companies have little choice but to improve the efficiency of their research, development, and commercialization processes. Not all commercialization strategies are equally effective for all products, companies or business objectives, and some are simply the wrong choice for a given set of circumstances. There is a range of well proven product commercialization strategies for medical devices intended to expedite revenues: technology transfers, strategic partnering with the established market players, use of independent specialty distributors. Increasingly, with a more adversarial domestic regulatory environment, many companies pursue commercialization in Europe first to develop an income stream. Some are even entering Europe with no intention of seeking US approval. Join a group of medical device veterans discussing commercialization strategies, both domestically and abroad, opportunities and pitfalls to avoid.

***************************************************************

Free Recap Webinar, Tuesday Morning, March 9, 2010

Topic: “Value Creation and Sharing Among Universities, Biotechnology, and Commercialization Partners”

Date and Time: March 9, 2010, 10:00-11:00 AM Pacific / 1:00-2:00 PM Eastern

Register to attend today!
Join Us

Register for Recap’s free, live webinar on March 9th. Learn how the economic terms of university and other upstream licenses have impacted downstream development and commercialization alliances. We’ll explore:

· How upstream licenses have evolved  in anticipation of downstream development and commercialization alliances

· Allocation of upstream obligations in commercialization alliances

· Sharing of commercial outcomes involving multiple layers of licenses

Who should attend:

· Biopharma corporate executives

· VCs and investment banks

· Business development

· CFOs and financial executives

· Legal

Register to attend today! At http://www.recap.com/882575E5007F1AA1/WebinarInvite?OpenForm

**********************************************************************

Bio2Device Group, Tuesday Evening, March 9, 2010

Topic: “From Academia to Entrepreneurship to a Fortune 20 Company – One Person’s Journey” 

Speaker: Dr. Mike Cunningham, Vice President & General Manager, GPO & Information Services, McKesson
Date and Time: 3/09/2010, 6:00 pm 

Location: TIPS, 1000 Elwell Ct., Palo Alto, CA 

Cost: 

$6 - Students/In-transition - Members only 

$11 - Early-bird Registration - Members only 

$20 - Late Registration and Non-Members 

$25 - Walk-ins 

Register online at www.bio2devicegroup.org
Topic Description

Mike will share his professional experiences over the last 25+ in diverse employment settings ranging from Academia (UCSF) to Entrepreneurship (Oncology Therapeutics Network and National Oncology Alliance) to a Fortune 20 Company (McKesson Corporation). Mike will also share his key lessons learned over this journey. 

Speaker Bio
Dr. Mike Cunningham is vice president and general manager of GPO & Information Services for McKesson Specialty Care Solutions, a business unit of McKesson Corporation. In his current role, he is responsible for overseeing day-to-day business operations and leading long-term strategic planning for the company’s group purchasing organization (GPO), Onmark. He has a deep expertise in healthcare technology, with more than 25 years of experience in developing and implementing relationships with pharmaceutical companies and community-based practices. He is an expert in helping practices utilize technology to streamline clinical operations and inventory management to reduce clinic overhead. Dr. Cunningham co-founded the National Oncology Alliance (NOA) in 2002, an oncology GPO acquired by McKesson Specialty in 2005. Previously, Dr. Cunningham served for eight years as vice president of Oncology Therapeutics Network (OTN), a leading oncology and specialty services company acquired by McKesson in 2007. During his years with OTN, he helped grow the company into one of the largest specialty and oncology distributors in the nation.

Dr. Cunningham also spent 14 years at the University of California, San Francisco (UCSF), most recently as associate director of the Department of Pharmaceutical Services and director of Material Services. Dr. Cunningham continues to hold a position as associate clinical professor at the UCSF School of Pharmacy. He received his doctorate in pharmacy from the University of Southern California, performed two one-year residencies at UCSF and received a Master of Business Administration from the Walter A. Haas School of Business at the University of California, Berkeley.

**********************************************************************
MIT CNC Life Sciences Forum, Wednesday Night, March 10, 2010

Topic “Transparency in An Era of Health Reform”

Speaker: Paul Levy, CEO of Beth Israel Deaconess Hospital 

The link for registration :

http://tinyurl.com/MITCNCPaulLevyRegistration
Date and Time: Wedneday, March 10, 2010, 6:30 -  9:00 pm

 6:30 PM   --Networking including appetizers and beverages,    

7:00 PM --Presentation     

8:00 PM --Discussion and Networking     Location: Berkeley City Club, 2315 Durant Avenue, Berkeley, CA 94704

Cost:

	Event Registration + Membership 
Event Registration + MITCNC Membership fees 
	$50.00

	[image: image1.wmf]
	General 
Standard Event Registration (Members of Affiliate Organizations need to enter discount code below) 
	$30.00

	[image: image2.wmf]
	MITCNC Member 
Event Registration for current MITCNC Members 
	$20.00

	[image: image3.wmf]
	Student 
Event Registration for Students 
	


Topic Description

There are often misconceptions as people talk about "transparency" in the health-care field. They say the main societal value is to provide information so patients can make decisions about which hospital to visit for a given diagnosis or treatment. As for hospitals, people believe the main strategic value of transparency is to create a competitive advantage vis-à-vis other hospitals in the same city or region. Both these impressions are misguided. 

Transparency's major societal and strategic imperative is to provide creative tension within hospitals so that they hold themselves accountable. This accountability is what will drive doctors, nurses, and administrators to seek constant improvements in the quality and safety of patient care. 

Speaker Bio

Paul Levy, CEO of Beth Israel Deaconess Hospital and visionary in creating a transparent hospital will be speaking at the MITCNC HealthCare Forum on Mar 10th in Berkeley at the University Club. Paul is also a graduate of MIT and a great friend of MITCNC. He also has the very popular blog - http://runningahospital.blogspot.com/  Please join us for this very prestigious event!  
Refreshments will be served. Cash Bar.

*********************************************************
CACO Workshop, Wednesday Afternoon, March 10, 2010

Topic: “ADME Sciences as Applied to Assessing Safety Testing (MIST)” 
Speaker: Scott Obach (Pfizer) 

Date and Time:: Wednesday, March 10, 2010, 12:45 – 5:30 pm 
Location: Bay Area: Foster City Crowne Plaza
Event fee: $1 for unemployed; For others, details available upon online login.

Major Sponsor: (1)ABC Laboratories 
Vendor show vendors registered to date: (10)Absorption Systems; Applied Biosystems; Bruker Daltonics; Cerep, Inc.; MicroConstants, Inc.; Quotient Bioresearch; SRI International; Vitalea Science, Inc.; Waters Corp.; Xceleron 
Online registration and further details: http://www.caco-ca.org
Registration deadline: 3/5/2010  (it will close sooner if the seating cap is reached)
Additional Details: www.caco-ca.org
*******************************************************************************************************************
BayBio NEST Venture Spotlight Series

Topic: Heart Matters

Moderator:

Jerry Iwata, Senior Vice President, Technology and Life Sciences Division, Comerica Bank

Panel Speakers:

John Cornwell, Life Science Angels

Amr Schahieh, CEO, Apama Medical

Ray Tabibiazar, Bay City Capital

Leslie Bottotoff, Onset Ventures
Date and Time: March 11, 2010, 8:00 – 10:00 am

Location: Latham & Watkins, Menlo Park Campus, 140 Scott Dr., Menlo Park, CA 94025
Cost: Early Bird Registration through March 9:$19.00 
On-Site Registration, March 11:$29.00
Register at http://www.baybio.org/institute/wt/page/VC_Spotight_3-2010

Topic Description

Heart disease is the leading cause of death worldwide, killing one person every 34 seconds in the US alone. In 2009, the estimated cost of cardiovascular disease in the United States was $475.3 billion according to the American Heart Association and the NHLBI. However, mortality rates have decreased due to improved prevention, diagnosis and treatment. This panel will discuss promising new areas of research and developing trends that are attracting funds.

The BayBioNEST Venture Spotlight Series is a unique forum that allows investors to speak directly to entrepreneurs in a reverse pitch format. Investors and experts have a platform to discuss their current interests, target markets, therapies and technologies, as well as the maturation level of investment targets. The Venture Spotlight Series is a breakfast panel discussion with time for Q&A and networking.
· Pre-registered attendees will receive an immediate receipt/confirmation after submission.

· Please print this receipt/confirmation and bring it with you to receive your conference credentials.

· Photo ID (driver's license or passport) will be required at check-in.

· All sales are final - BayBio offers no refunds
Please mail your event-related questions to: events@baybio.org or you can contact us via phone: 650-871-7101              650-871-7101     .

****************************************************************************************************************

FountainBlue Life Science Forum, Monday Evening, March 15, 2010
Topic: International Challenges and Opportunities for Life Science Companies

Facilitator from Morrison Foerster to be confirmed 

Panelist Taylor Kilfoil, President and CEO, InClin, Inc.

Panelist Evgeny Zaytsev, General Partner, Helix Ventures

Panelist from Agilent to be confirmed

Panelist from US Government to be confirmed

Presenting Entrepreneurs to be confirmed
Date & Time: Monday, March 15 from 5:30 - 7:30 p.m. 
Location: Morrison Foerster, 755 Page Mill Road, Palo Alto
Cost: $21 members, $32 partners, $42 general 

On-Site Registration is $42 for members, $52 for nonmembers, or $124 for FountainBlue Ongoing membership and admission

Registration: Please pre-register by noon on 3/12 using the PayPal link at http://www.svlifescience.com. 

Audience:      Life Science entrepreneurs, intrapreneurs and investors, no service providers please
Topic Description

Resilient, resourceful, life science entrepreneurs are advancing their businesses, and developing international programs and relationships to better advance their technology, provide clinical research, and serve their markets. For this panel, life science entrepreneurs, intrapreneurs and investors on what's working and what's not in different international markets. This month's panel will feature:

**************************************************************************************************************************
Bio2Device Group, Tuesday Morning, March 16, 2010
Topic:” Medical Device Clinical Research around the World” 
Speaker: Dr. Sujith Shetty, Clinical Research Manager, Micrus Endovascular Corp 

Date and Time: Tuesday, March 16, 2010, 8:30 – 10:30 am

Location: Sunnyvale City Council Chambers, 456 W. Olive, Sunnyvale, CA (across the street from Sunnyvale Public Library)

Cost: Free
Parking: On street and in NOVA and library parking lots across the street.

Topic Description

Dr. Shetty will be speaking about the challenges and opportunities of conducting clinical research in and outside the U.S. He will share insights about the need for clinical research and evidence based medicine and how it impacts industry. He will also discuss the challenges seen in working in various countries around the world. Clinical Research and its impact on a biospace company can be significant in terms of effectively presenting a novel device to the marketplace. Good Clinical results can significantly facilitate the issuance of regulatory approvals and it is also an effective tool to introduce the new product to physicians.

Speaker Bio
Dr. Sujith Shetty is currently the Clinical Research Manager at Micrus Endovascular Corp where he is engaged in pre- and post-approval clinical research of intravascular neurologic devices. He was the Manager of Scientific Affairs at Pulmonx, and Senior Research Associate at Asthmatx, and Clinical Research Fellow at USC Keck School of Medicine. Dr. Shetty received his medical training at the Kempegowda Institute of Medical Science in Bangalore, India.

***************************************************************

San Jose BioCenter, Thursday Afternoon, March 18, 2010

Topic: “How to Become a VC Magnet?” 
Speakers include:
 Hank Plain, Partner, Morgenthaler Ventures - a 40 years old venture capital fund with nearly $3B under management, including $400M in current fund. 
 Wendye Robbins, MD, President & CEO, Limerick BioPharma - which completed a Series C financing, securing $15M in new funds. 
 David R. Parkinson, MD, President & CEO, Nodality - a venture capital-funded biotechnology company which recently secured Series C financing.
Scott Iyama, Corporate Senior Associate, Orrick, Herrington & Sutcliffe LLP - our 
Lead Facilitator, and a member of the Emerging Companies Group, which advises emerging companies and VC firms. 

Date and Time: Thursday, March 18, 2010 | 3:00pm-6:30pm 

Location:  Orrick, Herrington & Sutcliffe LLP, 1000 Marsh Road, Building 1100, Menlo Park, CA 94025-1015
This event is typically sold out, so early pre-registration is recommended to avoid disappointment on the day! 

Regular Price: $60

Partners' Network: $50
BioCenter Members: Free (please RSVP to Aurélie)
On-site Registration: add $10 to the above 


Topic Description
[image: image9.png]


Effectively raising capital is crucial for any company. Sufficient capital helps ensuring R&D, Due Diligence, Legal and Accounting services, Marketing, and improves hiring potential. In this session, a panel of VCs and CEOs will deliver the tips and tricks to realizing a successful financing process. 

Questions that will be raised include:

 What are the steps to prepare for a financing round?

 What are the strategies for attracting, securing and structuring financing deals?

 Is there a valuation best practice for an emerging company in this complex environment?

 When to start your financing round, and when not to? 

Our Panel discussions are candid, interactive and informal. We want you to walk away with the real story behind how things work so you can make it happen yourself. This Panel will be followed by a Networking Reception. 

*********************************************************************
Palo Alto AWIS, Monday Evening, March 22, 2010

Topic: Stem Cells and Women's Health

Speaker: Dr. Reijo Pera

Date and Time:  Monday, March 22nd, 2010
Schedule

7:00-7:30 pm Networking and light supper

7:30-7:45 pm Announcements

7:45-8:45 pm Program

8:45-9:00 pm Discussion

Location: PARC Auditorium, 3333 Coyote Hill Road, Palo Alto

RSVP: online http://www.acteva.com/go/pa-awis
Topic Description
Dr. Rejio Pera will discuss her research on Stem cells and

reproduction, Women’s somatic health and Women in Cancer.

In recent years, much emphasis has been placed on realizing the promise of stem 

cells in medicine. Yet, little focus has been placed on issues related to women’s

health. We seek to improve women’s health through stem cells.

Stem cells and reproduction

In the USA, reproductive failure carries a cost burden that exceeds $6 billion annually.

Yet, research on reproductive failure, especially on the earliest stages of human

reproduction, has been excluded from federal funding. Our group explored the use of

modern developmental genetic and biophysical means to develop novel diagnostics

and interventions based on scientific evidence. The use of assisted reproductive

techniques to alleviate reproductive failure results in the annual culture of more than a

million embryos. Unfortunately, the vast majority of cases fail to develop properly for

unknown reasons. We have sought to remedy the current state, with studies that will

result in the optimization of embryo culture and diagnosis of germ line and embryo

developmental competence and subsequent fetal and neonatal consequences.

Women’s somatic health

Cardiovascular disease has been the leading cause of death in women for decades;

diabetes and autoimmune diseases disproportionately afflict women and with the

extension of women’s lifespan, degenerative disorders such as urinary incontinence.

Given these facts, a concerted effort to capitalize on the potential of stem cells in

somatic health of women is merited.

Women and Cancer

Several cancers are most frequent or exclusive to women including breast cancer and

ovarian cancer. Promising potential therapies include immunologically-based

therapies and therapies aimed at targeting cancer stem cell populations. Efforts to

focus cancer stem cell efforts on women’s cancer will be discussed.

We have unprecedented opportunity to explore the unique biology of human
development, including that of women, with the advances in stem cell biology
Welcome!!  You don’t need to be a member to attend.
All scientists, students, and their friends are welcome.  Men too!
Members and students pay $5 and non-members pay $10
**********************************************************************
Bio2Device Group, Tuesday Morning, March 23, 2010

Topic: “Starting Out Right:  The Key Legal Considerations in Setting up a Life Sciences Company”  

Speaker: Deborah A. Marshall, Partner, Sidley Austin, LLP

Date and Time: Tuesday, March 23, 2010, 8:30 – 10:30 am

Location: Sunnyvale City Council Chambers, 456 W. Olive, Sunnyvale, CA (across the street from Sunnyvale Public Library)

Cost: Free
Parking: On street and in NOVA and library parking lots across the street.

Topic Description

Silicon Valley is frequently described as a unique ecosystem of entrepreneurs, research institutions, investors and advisors who have developed a common language and way of doing business that enables innovation and growth.  This common language is reflected in the key agreements that every company must put into place in order to effectively create, develop, protect and commercialize its technology.   Join us for a lively discussion of the legal aspects of the startup process.

Speaker Bio

Deborah A. Marshall, a partner with the Sidley firm, concentrates her practice on strategic business counseling for emerging growth companies and investors at all stages of development, from start-up entrepreneurs to publicly traded entities and technology-based, multinational corporations. Ms. Marshall has advised issuers, investors and investment banking firms in the internet, software, electronics, clean technology, media, entertainment, biopharmaceutical, genomics, medical device and diagnostics sectors. She has significant experience in venture capital financing, mergers and acquisitions, public offerings, private equity and strategic partnerships.
Ms. Marshall is a frequent speaker on issues related to venture capital, emerging growth companies, life sciences, public securities and entrepreneurship. She has been a guest lecturer on entrepreneurship at the University of California Berkeley Haas School of Business, as well as a member of the faculty of the Haas Business School’s Global Bio-Executive Program.

Ms. Marshall’s work as a corporate lawyer is highlighted in the 2007 Corporate and Finance version of The Legal 500 United States edition. 

************************************************************

San Jose State University Biomedical Engineering Society, Tuesday, March 30, 2010

Event:  Bay Area Biomedical Device Conference 2010
Speakers: 

· Julian Nikolchev, Founder & CEO, Pivot, Inc.

· Rob Abrams, Operating Partner, Sanderling Ventures

· Tom Bauer, M.D., Ph.D., The Cleveland Clinic Foundation

· Larry Eiselstein, Ph.D, P.E., Exponent, Inc.

· Raj Makkar, M.D., Ph.D., Cedars’ Sinai Medical Center

· Jeffrey Lotz, M.D., Ph.D., Professor, University of California, San Francisco
Date and Time: Tuesday, March 30, 2010, 8:00 am – 5:00 pm
Location: Engineering Auditorium at SJSU
For details and  on-line registration, go to:
http://www.engr.sjsu.edu/bmes/2010Conference.html
Cost:
·  $195 Early Registration
· $245 Late Registration (After 3/17/2009)

· $275 Walk in registration

· $40 SJSU Students

· $75 Non-SJSU Students

Event Description
The Organizing Committee has identified and invited a set of outstanding
speakers who will address several areas that are critical to the biomedical
device industry.  There will be presentations on interventional cardiology,
device explants, corrosion of implants, intervertebral disc degeneration and
regeneration, appropriate selection of animal models for clinical trials,
regulatory affairs and entrepreneurship pertaining to medical devices.  This
event will not only cover technologically significant advances in the field,
but will also serve as a networking opportunity.
**********************************************************************
Bioscience Business and Marketing Essentials, Thursday and Friday, April 15-16, 2010

2-Day Intensive Course: Bioscience Business and Marketing Essentials, Thursday and Friday, April 15-16, 2010 with 2 months to complete project
Lead Instructor: Audrey S. Erbes, Ph.D., Principal, Erbes & Associates and www.audreysnetwork.com
Expert Guest Speakers:

· Donald Holsten, Pharm. D., Regulatory Consultant and Educator

· Bev Hudson, MBA, General Manager, Clinical Research Services, MedPoint Communications, Inc
· Julie Tompkins, MBA, Sr. Vice President, Timely Data Resources (TDR)
Please see www.ucsc-extension.edu/biobusiness for complete biographies

Date & Time: April 15-15, 2010, Thursday and Friday, 8:30am-5pm
Location: UCSC Extension in Silicon Valley, 2505 Augustine Drive, Santa Clara, CA 95053

Fee: $750; $675 through April 1

Topic Description

The bioscience industry is like no other. Lengthy timelines and unique financial, legal, regulatory, social and political challenges impose constraints that impact every aspect of the business. This course helps participants gain: a practical understanding of the bioscience industry landscape, key business drivers and challenges; insight into the critical roles that business and marketing disciplines play at all stages of a bioscience company's development; and hands-on experience implementing important bioscience business processes that are essential to success within the industry. Two days of intensive classroom are followed by 2 months to complete individual project with guidance of instruction and access to research resources.  For more information: See www.ucsc-extension.edu/biobusiness.

Instructor Bio

Audrey Erbes, Ph.D., Principal of Erbes & Associates and www.audreysnetwork.com, is a marketing consultant with more than 30 years of managerial experience in marketing and business development in the biotech and pharmaceutical industries. She was Executive Vice President and cofounder of Kowa Research Institute, a biopharmaceutical licensing and investment subsidiary of Kowa Company Ltd., Japan and before that held management positions at Syntex Corp. in market research, product management, strategic marketing and planning, and business development in the U.S. and abroad. 

**********************************************************************

San Jose Biocenter, Thursday All-Day, April 22, 2010

Topic: “Meet with… Amgen” 

Date and Time: [image: image4.png]


 Thursday, April 22, 2010 

Agenda
	9:00 AM - 9:30 AM 
	Registration & Networking 

	9:30 AM - 10:30 AM 
	Presentation & Q&A 

	10:40 AM - 11:30 AM 
	BioCenter Tour

	11:30 AM - 12:30 PM 
	Lunch & Networking

	12:30 PM - 5:00 PM 
	One-on-one Meetings 


One-on-one Meeting Application & Costs

• Application fee: FREE
• Registration for one company representative:
         o $175 Regular
         o $150 Partners’ Network 
• Registration for two company representatives:
         o $250 Regular
         o $215 Partners’ Network
• Registration for three company representatives:
         o $300 Regular
         o $255 Partners’ Network
• Registration for four company representatives and above:
         o add $40 [or $30 for Partners’ Network] per attendee
• BioCenter Residents and Affiliates: Free 


Presentation & Q&A Costs**

• Regular Price: $40
• Partners' Network: $30
• BioCenter Members: Free (please RSVP to Aurélie)
**Includes: Presentation & Q&A session ONLY. Seating is limited for this event, so early pre-registration is recommended to avoid disappointment! Additionally, there will be no on-site registrations. 

Topic Description
Emerging companies find it increasingly difficult to reach the right person when seeking funding and/or partners. Through the “Meet with…” Series, we provide emerging companies with greater access to partnering and/or financing opportunities. 
In this session, Directors from Amgen will talk to potential licensees to first explain what they are looking for in a company. 
After the presentation, each pre-approved attendee* will be granted a private meeting with a Director from Amgen. 

*Registrations to one-on-one meetings are subject to approval of application. To apply, please send your Executive Summary by April 4, 2010 to Aurélie at aurelie@sjbiocenter.com. The Review Board, composed of the BioCenter management team, sponsors, partners and mentors, will then meet to consider your application. You will be notified on April 8, 2010 if your application is accepted or rejected. Registration must be completed upon approval to secure your meeting slot. 
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