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  Audrey’s Life Science Meeting Picks for Nov. 2012 – January 2013 
Complimentary Service of AudreysNetwork.com 

Nov. 4, 2012 
 

*********************************************** 
BioCentury TV Today, See new program Webcast Starting Sunday, Nov. 4, 2012 
www.biocenturytv.com, Available anytime starting at 9:00 a.m. EDT 
 
Topic: “Brain Drain: Politics vs. Bioscientists” 
Speakers: Marvin Ammori, Fellow at the New America Foundation; Benjamin Corb, Director 
of Public Affairs at the American Society for Biochemistry and Molecular Biology amd  Dr. 
Demetrios Papademetriou, President of the Migration Policy Institute 
 
 
Date: Original broadcast Sunday, Starts Nov. 4, 2012 

Watch the Broadcast 
8:30 - 9:00 a.m. EDT 

WUSA Channel 9  
in Washington, D.C. 

Watch on the Web Any Time 
www.biocenturytv.com 
Continuously available  
starting at 9:00 a.m. 

You can see past programs at the website as well. 
 
Topic Description 
Some of the U.S.’s most successful life science companies have been founded by 
immigrants, including Pfizer, Merck and Biogen Idec. And the U.S. continues to lead the 
world in biotechnology, driven by scientists 
and executives from around the world. So why is Washington willing to pay for world-class 
training for foreign-born 
talent at U.S. universities, and then send them packing back to countries like China and 
Canada? 
Some members of Congress want to stem the brain drain of the best and brightest foreign-
born graduates. The lawmakers have sponsored legislation to staple Green Cards to Ph.D.s 
in science, technology, engineering and 
math. But the bioscience world may be surprised: Life science graduates are excluded from 
Green Card bills introduced by both Democrats and Republicans. Why are life scientists 
excluded? The newest edition of BioCentury This Week television asks its special guests if 
there are better ideas for retaining scientists and entrepreneurs: 
• Marvin Ammori, Fellow at the New America Foundation 
• Benjamin Corb, Director of Public Affairs at the American Society for Biochemistry and 
Molecular Biology 
• Dr. Demetrios Papademetriou, President of the Migration Policy Institute 
**************************************************************** 
Vote in California, Tuesday, Nov. 6, 2012 from 7:00 am until 8:00 pm  
 
(Drop off your absentee ballot at city halls or at your local precinct on Nov. 6. It’s too late to 
mail in!) 
*********************************************************** 
Bio2Device Group, Tuesday Morning, Nov. 6, 2012 
 
Topic: “Solving Start-Up Issues in Plastic Parts for Medical Products”  
Speaker: Howard R. Mullin, Control Plastics   
Date and Time: Tuesday morning, Nov. 6, 2012, 8:30am  
Location: Sunnyvale City Council Chambers, 456 West Olive Ave., Sunnyale, CA  
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Cost: $0  
No registration is required. 
 
Speaker Bio 
Howard Mullin graduated from University of Michigan engineering with degrees in Chemical 
and Science Engineering. He has been in the plastics industry for over 40 years in the 
resins, and injection molding. He specializes in helping customers with new programs. 
Currently supplying medical equipment and device companies with components and 
assemblies. 
 
Topic Description 
When starting a new tool, any of the issues not resolved in the initial DFM’s still need to be 
fixed. We will review typical issues, and how they are dealt with, ( tooling issues, processing 
issues, part design issues, material selection issues). Also how to figure which issue is the 
culprit. 
**************************************************** 
Palo Alto AWIS, Wednesday Evening, November 7, 2012 
 
Topic: “You, The Brand. Tell Your Story, Build Your Career “ 
Speaker: Lyn Christenson, Linkages Group  
Location: Xerox PARC Auditorium, 3333 Coyote Hill Rd, Palo Alto, CA 
Cost: $5 Students/Members, $10 Others 
Register at 
https://docs.google.com/spreadsheet/viewform?formkey=dHNrUEFRcXE5ekMxWDRCMDJna
kdmLVE6MQ 
 
Topic Description 
What do you do better than your competitors? What is your compelling value proposition? 
Effective personal branding can be an important advantage in your career strategy. 2013 is 
around the corner. Are you where you want to be in your career? Jump start the new year 
at our November meeting. 
�  Hear about tools and steps to create your personal brand.  
�  Make your story compelling.  
�  Keep your speaking skills current.  
�  Expand your online presence.  
�  Use coaching to build your career plan. Build your brand, and create the roadmap to the 
career you want.  
 
************************************************ 
NCCACRP, Wednesday Evening, Nov. 7, 2012 
 
Topic: “Is Risk-Based Monitoring a Risky Business?” 
Speaker: Nikki Christison, President, Clinical Resolutions, Inc. 
Date and Time: Wed. November 7, 2012 from 6:00 – 9:00 PM 
Agenda: 
6:00 – 7:00 PM Registration, Networking, & Holiday Dinner Buffet 
7:00 – 7:30 PM President’s Welcome, Volunteer and Sponsor Recognition, Raffle, 
Announcements/“OPEN MIC” 
7:30 – 8:45 PM Educational Presentation and Q&A 
8:45 – 9:00 PM Networking, 1:1 with Speaker  
Location: Palo Alto VA, C1-100 Auditorium, Building 101, 3801 Miranda Avenue,Palo Alto, 
CA 94304 
EVENT REGISTRATION closes Sunday, November 4, 11:59PM Pacific Time  
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Register at 
http://www.acrpnet.org/GetInfoFor/USChapters/NorthernCalifornia/FeaturedEvents.aspx to 
assure admission; AT EVENT if seats available 
NCC ACRP member Free 
ACRP member $15 
Non-member $20 
CONTACT HOURS Purchase closes Sunday, November 4, 11:59PM Pacific Time 
1.5 ACRP and CBRN Contact Hours are approved 
NCC ACRP & ACRP member $10 
Non –member $25 
Event registration and contact hour purchase information: Membership not required for 
online registration/ contact hour purchase. Bring your email confirmation to the event. 
Please notify Event Manager of cancellation. No refunds or transfers. Event registration at 
the door if seats available. No contact hour purchase at the door or after the event.  
To receive contact hours: Purchase the contact hours online prior to event, sign in at the 
registration desk and attend the program. Go to your “My Tests, Evaluations, and 
Certificates” (TEC) record on the ACRP website 1-30 days after the event to complete the 
evaluation and receive the online certificate. 
ACRP Online registration/CEU purchase questions: Brannan Meyers: bmeyers@acrpnet.org 
NCC ACRP Event Management Committee Chair: Gina Hashem ghashem@genestar.com  
NCC ACRP Education Committee Chair: Susan Cruikshank sacruikshank@comcast.net  
 
Program Description: 
What makes risk-based monitoring a risky business? The FDA Draft Guidance for Industry 
Oversight of Clinical Investigations – A Risk-Based Approach to Monitoring released August 
24, 2011 triggered a firestorm of questions, concerns, and debate. Although this is in the 
draft cycle, the FDA has retired their previous Guidance for Monitoring. The Draft Guidance 
targets sponsors but directly impacts CRO vendors and clinical study sites. It includes all 
investigational products including medical devices, alternative methods to direct on-site 
monitoring and a risk-based approach 
What alternative approaches can be used to fulfill a sponsor’s responsibilities for monitoring 
investigator conduct of the clinical trial? What does this really mean now? How will this 
change how sites are monitored? 
Nikki will provide a concise overview of the Draft Guidance for Industry on “Risk-Based 
Approach to Monitoring then discuss the What, Why and How of industry approaches to risk-
based monitoring including some real world examples. She will present industry perceptions 
of the proposed guidance including unpublished data from an ongoing survey, and address 
the risks and benefits with implementing risk-based monitoring 
Please bring questions, issues, lessons learned! 
Program Objectives:  

1. Describe two key ideas in the Draft FDA Guidance on “Risk-Based Approach to 
Monitoring” 

2. Describe the concept of risk-based monitoring 
3. List two industry perceptions about the proposed Guidance 
4. Describe two risks with implementing risk-based monitoring 

Target Audience: 
 Clinical Research Professionals 
 Sponsor Organizations 
 Study Site Investigators & Coordinators 
 Independent Consultants/Students of Clinical Research 
 Academic Medical/Clinical Researchers 
 Service Providers 
 Vendors 
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 Institutional Review Boards 
 Quality Assurance  

 
Speaker Bio: 
Nikki Christison has been working in the industry for over 18 years in various capacities. 
She started her career as a study coordinator at the University of California Davis, worked 
as a CRA with Merck Pharmaceuticals and Genentech, as a Consulting Project Manager for 
Anacor, Revance, Dow, Efficas and PSI-CRO, and recently as Director of Clinical Operations 
for Centerphase Solutions, Inc. Nikki has also had experience as a consulting auditor, 
regulatory specialist and trainer.  
Ms. Christison has worked extensively with both Sponsors and CROs in her many roles over 
the years and has published articles in both The Monitor and The Journal of Clinical 
Research Best Practices on Operational Advisory Boards and Study Feasibility. Nikki is an 
experienced speaker and has presented and conducted workshops at the ACRP Annual 
Meeting, MAGI, Cambridge Health Tech Institute Conferences, Outsourcing Clinical Trials 
(OCT), and teaches seminars for Barnett International on an honorarium basis. She is 
currently owner of Clinical Resolutions, Inc. and pursues her passion for process 
improvement and continuing education in the industry.  
 
********************************************** 
UC Berkeley BioExec Institute, November 7-8, 2012 
 
Program: Module B: Managing Value  
Dates: November 7-8, 2012 
Location: UC Berkeley 
Price: $2400; Full Program (all 3 modules) = $6900 (savings of $300 ) 
See details at (http://executive.berkeley.edu/programs/bioexec-institute 
 
Day 3: Strategic Product Positioning 
Companies often start development on new or improved products because of great 
technological innovations in the lab. But, ultimately, it is the market - the customer - who 
decides whether your product is valuable or not. Planning for commercial success starts at 
the research stage and parallels the entire R&D process. During this session, industry 
leaders will explore product commercialization, second generation products and potential 
exit strategies, all in an effort to determine the best way to optimize the value of innovation 
over time. The content in this session will range from high-level strategic trade-offs to 
detailed calculations of value (both quantitative and qualitative) and from debating options 
to understanding the path for optimizing your company's assets. 
Day 4: Successfully Operating in a Global Regulatory Environment 
Bringing products to market requires overcoming significant regulatory challenges for the 
goal of delivering on the safety and efficacy of the product. This session deals with the 
many gray areas of moving the product through the regulatory process, and understanding 
the various stakeholders' goals and political trade-offs in making the decision of whether or 
not to approve the product. Understanding the key questions that are core to each of the 
stakeholders unveils the secrets to getting a drug approved and plays an important role to a 
company's commercialization strategy. Topics covered in this session include, but not 
limited to, the importance of designing appropriate clinical trials to support a strong product 
label, DOJ and FDA specific promotional interests, substantial evidence, fair balance, 
understanding the basics of clinical support, medical affairs organizations and regulatory 
considerations, pre-approval activities, public relations programs, medical conventions, the 
EMEA and Japan regulatory requirements and how to meet those. 
 
********************************************************** 
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CHI 2012, Thursday, Nov. 8, 2012 
 
Topic: CHI 2012, the California Healthcare Institute Annual Meeting 
Speakers (confirmed to date):  

 Dr. John C. Martin, Chairman and Chief Executive Officer, Gilead Sciences  
 David W. Beier, Senior Vice President, Global Government Affairs and Corporate 

Affairs, Amgen  
 Coleen Klasmeier, Partner, Sidley Austin LLP  
 Vincenzo Salvatore, former legal service chief, European Medicines Agency  
 Dr. Scott Gottlieb, former FDA and CMS senior official  
 Danny Mendelson, CEO and Founder, Avalere  
 Tom Campbell, Dean of Chapman University School of Law  

Date and Time: Thursday, Nov. 8, 2012, 8 a.m. to 6 p.m. 
Location: Gilead Sciences Campus, 333 Lakeside Drive, Foster City, CA 
Cost:  
 After September 16:  
 $425 CHI Emerging Enterprise Program Member 
$849 CHI Member 
$1,249 Non-member 
$199 Academic/government/non-profit  
 On site:  
 $525 CHI Emerging Enterprise Program Member 
$1,049 Member 
$1,449 Non-member 
$349 Academic/government/non-profit 
Register here: http://www.chi.org/basicpage.aspx?id=10268 
 
Topic Description: CHI's Annual Meeting is focused on the relationship between biomedical 
innovation and public policy. This event brings together delegates from more than 200 of 
CHI's member organizations with policymakers to discuss critical issues and opportunities 
facing the biomedical community. The goal of the meeting is to produce a clearer 
understanding of the biomedical community's work and needs, and how the industry can 
sustain California's leadership in medical innovation.  
********************************************************** 
Silicon Valley BioTalks, Thursday Evening, Nov. 8, 2012 
 
Topic: “Upcoming Session: Winning Strategies For Clinical Data Integration” 
Panelists:  

 Joe Warlow, Director of Clinical data Management 
at Janssen Alzheimer Immunotherapy 

 Lauren Intagliata, Associate Director of Clinical Data Management at Genomic Health 
 Chito Hernandez, Vice President of Biometrics and Information Management at Elan 

Pharmaceuticals 
 Moderated by Wessam Sonbol, Senior Data Management Study Lead at 

Clinovo and Founder of VOXCE 
 
Date and Time: Thursday, November 8th - 6.00pm - 8.00pm PST 
Location: SNR Denton, 1530 Page Mill Road, Suite 200, Palo Alto, CA 94304-1125 
Cost: Free 
See details and register at http://www.clinovo.com/resource-center/silicon-valley-biotalks 
Read bios of panelists at http://www.clinovo.com/resource-center/silicon-valley-
biotalks/bios 
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Topic Description 
Integration of clinical data is one of the major challenges in clinical trials. Combining 
disparate data from multiple sources and systems can result in data omissions, errors, 
discrepancies and a backlog of queries that require unplanned time and resources to 
resolve. Optimizing clinical data integration and minimizing the time from database lock to 
an analysis-ready data set is crucial to getting drugs to the FDA—and ultimately to market—
faster. 
Combining data from different sources (ePro, Lab, Images, EDC etc), from different 
vendors, and in different formats is a daunting challenge for clinical trial professionals. It 
takes significant time, effort and expense. However, it is crucial to visualize data in a unified 
way, to access standardized metrics, and ultimately to save time, money and overhead. 

 Which technology and standards help aggregate the many sources of research 
information? 

 How should sponsors manage multiple vendors that provide different types of data? 
 
This event will discuss some winning strategies to further integrate clinical data without 
creating dead-ends. It will be illustrated by real-world case studies, showcasing best 
practices learned over time from local or global, short or long, simple or complex clinical 
trials. 
 
Contact information: 
Sophie McCallum 
Marketing Manager at Clinovo 
408-773-6258 
sophie.mccallum@clinovo.com 

 

**************************************************** 
CBA, Saturday, November 10, 2012 
 

Event: CBA Annual Meeting - Theme: Expediting bio-industry growth: innovation, 
globalization, and evolution 
Date and Time: Saturday, November 10, 2012; 10:30 am – 4:30 pm 

Agenda: 

9:00 -10:00 Registration and Exhibitions 
10:00 - 10:05 Welcome & Opening Remarks Dr. Peiwen Yu, President of CBA 
10:05 - 10:10 Introduction Dr. Son Kuan, Conference Chairperson 

 Session I (10:10am – 12:10pm) 

10:10 - 10:40 
The 24 Characteristics of the Genius Entrepreneur presented by Mr. Robert W. 
Duggan, CEO & Chairman of the Board of Directors at Pharmacyclics 

10:40 - 11:10 
The Science and Business of Drug Development: Proteolix and Carfilzomib presented 
by Dr. Christopher J. Molineaux, Drug Development Consultant, INDStrat LLC. 

11:10 - 11:40 
Globalizing Traditional Chinese Medicine presented by Ms. Helen Chen, Partner and 
Head of L.E.K’s China Life Sciences Practice 

11:40 – 12:10 
China Life Sciences: The Bridge Goes Both Ways presented by Dr. Chen Yu, 
Managing Partner at Vivo Ventures  

12:10 – 12:25 Break, Networking and Exhibitions 
 Session II (12:25 pm - 1:25 pm) 

12:25 - 12:55 
China and Its 5000 Years of Science, Culture, and Creativity presented by Dr. Vincent 
Yip, Lecturer at Stanford Continuing Studies 

12:55 – 1:25 The Art of Striking Cross-Border Collaboration with China presented by Dr. Karen K. 
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Wong, IP Partner at Wilson Sonsini Goodrich & Rosati 
1:25 – 1:40 Break, Networking and Exhibitions 

 Session III (1:40 – 3:10 pm) 

1:40 - 2:10 
Novel Oral Therapy for the Treatment of Anemia of Kidney Disease Using Hypoxia 
Inducible Factor Stabilizer (FG-4592) presented by Dr. Peony Yu, Vice President of 
Clinical Development at FibroGen 

2:10 – 2:40 
High Sensitivity Isolation and Analysis of Rare Cells and Circulating Tumor Cells from 
Peripheral Blood presented by Dr. Daniel T. Chiu, the A. Bruce Montgomery 
Chemistry Professor and Professor of Bioengineering at the University of Washington

2:40 - 3:10 
Biotherapeutics Process Development and Manufacturing Lifecycle Management 
presented by Dr. David Y.H. Chang, Senior Director of Department of Biologics 
Manufacturing Sciences and Technology and Packaging Development at Genentech 

3:10 - 3:25 Coffee Break, Networking and Exhibitions 
 Session IV (3:25 - 4:25 pm) 

3:25 - 3:55 
The Future of Bio-Interfacing for Consumers presented by Mr. Stanly Yang, CEO at 
NeuroSky 

3:55 – 4:25 
USP Elemental Impurities Initiatives and Current Status presented by Dr. Assad J. 
Kazeminy, CEO and Founder at Irvine Pharmaceutical Services 

4:25 - 4:30 Closing Remarks Dr. Son Kuan 
 
Location: Crowne Plaza Foster City, 1221 Chess Drive, Foster City, CA 94404 
Cost:  

Category Online 
Registration 

On-site 
Registration 

Member $20 $25 
Student $20 $25 
Non-
member $40 $45 

 
Registration: 
http://www.cbasf.org/cba-2012-ac/registration/ 
********************************************************* 
CACO, Monday, Nov. 12, 2012 
 
Topic: “Drug Interaction Studies: Fundamentals, Advances, and Recent FDA/EMA 
Guidances” 
Speakers: Joseph Polli (GSK), Ping Zhao (FDA), Konstantine Skordos (GSK), Kathleen 
Hillgren (Eli Lilly) 
Date and Time: Monday, Nov. 12, 2012, 8:45 am – 5:30 pm 
Location: SF Bay Area: Foster City Crowne Plaza 
Register at http://www.caco-pbs.org/aspx/login01.aspx 
 
Topic Description 
Drug-drug interactions are an important consideration during lead optimization and drug 
development. There is no universally accepted path on how best to develop and execute a 
drug interaction strategy. The goals of this workshop are to provide:  

 a basic introduction to drug interactions,  
 a detailed discussion on the FDA/EMA drug interaction guidances, and  
 a series of case studies on drug interactions involving drug transporters and 

metabolizing enzymes.  
The Speakers are highly-regarded leaders in drug-drug interaction who are involved with 
the IQ Consortium and/or the International Transporter Consortium, including an FDA 
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speaker who contributed to several FDA guidances. 
 
While it is a full day event in the Bay Area, in order to accommodate your work schedules, 
we have structured the Bay Area workshop such that you can choose Morning session, 
Afternoon session, or Full-day (session descriptions shown below). 
 
Morning Session (8:45 am – 12:00 pm):  

 Fundamentals of DDI mediated by metabolism and transporters  
 Impact of disease state and target population on drug ADME and DDI: 

Therapeutically aligned strategy 
Afternoon Session (1:00 pm – 5:30 pm):  

 What’s new in the FDA/EMA Draft guidance: From in vitro to drug labeling  
 DDI Case studies: DDI metabolites, renal excretion / toxicity, hepatotoxicity, 

modeling examples from FDA  
 
 
************************************************************************* 
Bio2Device Group, Tuesday Evening, Nov. 13, 2012 
 
Topic: “The Aging of America: Tech Opportunities and Obstacles”  
Speaker: Andy Cohen, Caring.com  
Date and Time: Tuesday, Nov. 13, 2012 – 6:00 – 9:00 pm  
Location: Wilson Sonsini Goodrich & Rosati, 650 Page Mill Road, Palo Alto CA  
Cost:  
$6 - Students/In-transition - Members only  
$11 - Early-bird Registration - Members only  
$20 - Late Registration and Non-Members  
$25 - Walk-ins 
 

Speaker Bio 

Andy Cohen is the CEO of Caring.com. While caring for his mom during her losing battle 
with lung cancer, Andy realized that there wasn’t a comprehensive website to help people 
figure out how to navigate all of the challenges of caring for aging parents. Andy founded 
Caring.com in 2007 to help make a difficult journey a little bit easier.  

With two million unique visitors every month, Caring.com is now the leading online 
destination for family members who are caring for aging loved ones. Caring.com provides 
objective information, a community of support and a local senior services directory that 
features 15,000 consumer reviews. Caring.com has attracted $20 million in venture capital 
investment and its content is featured on Yahoo!Health and MSN Health. Caring.com has 
been written about in USA Today, The Wall St. Journal, The New York Times, Money 
Magazine and Business Week. 

Prior to founding Caring.com, Andy held leadership positions in marketing and sales at SC 
Johnson Wax, Intuit, Instill, Peapod and SuccessFactors, where he grew businesses from 
start-up to tens of millions of dollars in revenue. Andy is a frequent speaker on caregiving 
topics, and serves on the advisory board of the Health Policy Dept. at the Harvard Medical 
School, as well as on the board of directors of the National Alliance for Caregiving (NAC). 
Andy earned a B.A. in history from Stanford University and an M.B.A. in marketing from 
Northwestern’s Kellogg School of Management.  
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Andy grew up in Glencoe, Illinois and now lives in the San Francisco Bay Area with his wife 
of 22 years and their two teenage children. Andy is an avid skier and cyclist, and a loyal 
Stanford sports fan. 

********************************************************************* 

RoseRyan, Ernst and Young and Fenwick and West, Tuesday Morning, Nov. 13, 
2012 
 
Topic: IPO Bound? New Strategies, New Ideas and Tips for Success” 
Panelists:  
Kelley Wall, Technical Accounting Group, RoseRyan  
Matt Taggart, Partner, Ernst & Young 
Daniel J. Winnike, Partner, Corporate Group, Fenwick & West LLP 
Date and Time: Tuesday, November 13, 2012, 8:00 am – 10:00 am 
Welcome and breakfast 8:00 – 8:30 am and Program 8:30-10:00 am 
Location: Fenwick & West, 801 California St., Mountain View, CA 94040 
Cost: Complimentary 
Register at 
http://a3.acteva.com/orderbooking/loadEventRegistration.action?skuId=32134AFA013A477
DEFE3B0A1242DA280&catalogId=3211253B013023E0E6A6D2B701F7F59D&catalogGoWord
=roseryan&emailAttendeeId= 
 
Topic Description 
Legal, audit and accounting experts share frontline insights. 
Moving down the track to an IPO is not for the faint of heart. There are myriad requests and 
complex requirements—now the JOBS Act is giving companies even more options and 
decisions to make. You’ve got to know what to do, when to do it and how to avoid 
unforeseen challenges. 
Please join RoseRyan, Ernst & Young and Fenwick & West LLP on November 13 for straight-
from-the-trenches advice on what it takes to get your IPO right. You’ll learn the dos and 
don’ts at key stages and get legal, finance and auditor perspectives on how to get your 
house in order, tell your business story, nail your S-1 and hit your runway—and find out 
what pitfalls to watch for along the way. 
This free program will cover the following elements and more: 

 The JOBS Act: New rules overview, pros and cons of new options for going public and 
how to choose the best path for your situation.  

 Legal: Corporate housekeeping and due diligence requirements, developing 
projections, FCPA compliance, telling your business story, writing a CD&A and 
identifying consents needed from key third parties  

 Finance: The three phases of an IPO, with keys to success for each step of the way 
and critical timing considerations  

 Audit: What it takes for quality execution, strong internal controls and ensuring 
processes and systems will support a public company  

 
 
Panelist Bios 
Kelley Wall leads RoseRyan’s Technical Accounting Group, advising clients on complex 
accounting matters and assisting with strategic business transactions such as IPOs, mergers 
and acquisitions, joint ventures and divestitures. Kelley began her career at Price 
Waterhouse (now PwC), and has held senior management roles in SEC reporting, technical 
accounting, financial planning and analysis, stock administration, internal controls, mergers 
and acquisitions, and other areas 
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Matt Taggart has been instrumental in the IPOs of numerous companies and has vast 
experience serving companies during their post-IPO growth cycle. He has more than 15 
years’ experience serving public and high-growth emerging companies domestically and 
abroad, and has a long history of working with technology companies such as Google, 
Hitachi Global Storage Technologies and Juniper Networks. 
 
Dan Winnike is an attorney who has advised companies and underwriters on numerous IPO 
and follow-on equity offerings, including offerings for Amyris, ArcSight, The Good Guys, 
Invivo, Natus Medical and URS Corp. He has one of Silicon Valley’s most active practices, 
representing publicly held companies on disclosure and fiduciary responsibility, financing 
and M&A matters. 

****************************************************************** 

HBA SF Dine-Out Series, Tuesday Evening, Nov. 13, 2012 
 
Topic: “Building Your Network to Develop Yourself and Others”  
Building Your Network to Develop Yourself and Others  
Speaker: Tina M. Larson, Senior Director of Technical Development Operations and 
Engineering, Genentech 
Date and Time: Tuesday, Nov. 13, 2012, 6:00 – 8:45 pm 
6:00 PM - 6:30 PM    Registration and Networking Reception  
6:30 PM - 7:00 PM    Attendees introduce selves (30-second elevator intro), continued 
networking 
7:00 PM - 8:15 PM    Sit-down dinner and Speaker program 
8:15 PM - 8:45 PM    Wrap-up/Additional networking 
8:45 PM                    Evaluations/Adjourn 
Event Location  
Le Charm French Bistro, 315 5th Street, San Francisco, CA 94107, (415) 546-6128  
Cost: Member rate - $65; Nonmember - $85; Student - $65 
Register at 
https://netforum.avectra.com/eweb/DynamicPage.aspx?WebCode=LoginRequired&Site=HB
A 
 
Event Description 
During this session you will learn to enhance your ability to leverage your network! This can 
provide opportunities for both your own career advancement and for helping others reach 
their career goals. Tina Larson, senior director of technical development operations and 
engineering at Genentech, and 2012 HBA Rising Star, will join us to discuss how the 
network she developed over the course of her 15+ year career has inspired her to help 
other aspiring and current women leaders in their own network development. Tina will share 
lessons learned from her career and her life as a working mother, and will lead a lively 
discussion that is sure to inspire you whether you are just starting to build your network or 
looking to use your well-established network to reach out and help others.   
The cost of this program includes a three-course dinner, wine, tax and gratuity. 
To facilitate networking, attendees will be asked to introduce themselves with a 30-second 
elevator introduction during the first hour.  
Learning Objectives 
1. Examine how networking can impact your career. 
2. Brainstorm how your network can help you give back to the community. 
3. Develop your network with women across the industry. 
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Registration Information  
Event is open to: HBA members and nonmembers 
Online Registration deadline: November 6, 2012  
Onsite (walk-in) registration: Is NOT allowed  
Capacity  
Is there capacity? Yes  
Space is limited to 40 registrants.  
Cancellations/Refunds  
Is this event refundable? Yes  
If yes, must be submitted in writing to events@hbanet.org by November 6, 2012; no 
refunds are available after this date. 
Event Questions/Support  
- Program contact for event details: Contact email foo.catherine@gene.com and/or phone 
650-467-7366 
- Membership questions: membership@hbanet.org or 973-575-0606  
- Trouble with online registration: events@hbanet.org or 919-890-5230  
************************************************************************* 
San Francisco AWIS and WILS, Wednesday Evening, Nov. 14, 2012 
 
Topic: “sfAWIS Career Development Series: Pre-Clinical Development Panel Discussion” 
Panelists: Lesley Murray, PhD, Principal Project Manager, Drug Metabolism and 
Pharmacokinetics, Genentech, Inc. and Krishna Allamneni, PhD, Director, Preclinical 
Development, NGM Biopharmaceuticals, Inc. 
Date and Time: November 14th, 6:30-8:30 pm 
6:30-7:00 pm Dinner/Networking 
7:00-8:00 pm Panel Discussion 
8:00-8:30 pm Q&A/Networking 
Location: UCSF Mission Bay, Genentech Building N-114, 600 16th St., San Francisco, CA 
94158  
RSVP by Monday, November 12 for online rate 
http://tinyurl.com/sfawis-nov 
Online registration: $5 AWIS members/students or $10 non-members 
Onsite registration: $8 members/students or $15 non-members 
Register at https://docs.google.com/file/d/0B5xVHaWdV1eEVGNWZE5YM3VjNTA/edit?pli=1 
Questions? Contact president@sfawis.com 
 
Topic Description 
Are you interested in learning about pre-clinical development?  
Want to know more about industry positions in pre-clinical development? 
Come to hear a panel discussion about pre-clinical development careers within large and 
small biopharmaceutical companies.  
November 1: sfAWIS and WILS Mentoring Program Applications Due!  
To participate, fill out this form. You will be notified of mentoring matches by December 1st.  
 
Are you interested in building meaningful relationships with other professional women in 
science?  
The sfAWIS mentoring program in conjunction with WILS aims to connect students and 
professionals of all levels with mentors based on shared interests, career goals, geography, 
etc . 
 
************************************************************** 
BioScience Forum, Wednesday Evening, November 14th, 2012 
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Title: "Solving Life Sciences Problems Through Data Competitions" 
Speaker: Guy Cavet, Ph.D., Vice President Life Sciences, Kaggle 
Date and Time: Wednesday, November 14, 2012 
6 pm - 7 pm networking 
General Pre-Registration $45.00 
General On-Site Registration $55.00 
Student Pre-Registration $35.00 
Student On-Site Registration $45.00 
Location: The Holiday Inn, 275 S. Airport Blvd., South San Francisco, CA 94080 
Pre-Registration ends Monday, Nov. 12, at 9 pm 
Cash or check accepted on the day of the event 
Register at www.BioSF.org 
Cost: Event Registration ($3 service) 
 
Topic Description 
The trend of fewer drugs being approved at increasing cost has continued for over a decade. Some of the 
most innovative emerging approaches to drug development are data intensive, such as genome-scale 
analysis, integrating diverse data sets in different formats, utilizing electronic medical records, and 
effective mining of both proprietary and published data. These approaches threaten to increase costs 
further. Development of new analytical tools and plans is necessary to analyze such vast quantities of 
complex and interrelated data points. Intelligent and innovative use of these data to advance precision 
medicine is a daunting challenge for any individual company or institution to undertake. In some cases, 
collaborative efforts to develop and validate analytical methodologies may be the best way to achieve 
successful results on a short timeline and with limited resources.  
 
This talk will demonstrate how open competitions, challenges and game dynamics can be used to solve 
drug development and life sciences questions. Open challenges have been used to solve important 
problems for hundreds of years, from the measurement of longitude in the 17th century to the modern-
day X Prize series. They are effective in part because they attract the attention of diverse problem solvers 
who bring different skills and knowledge to bear. The power of challenges is now greatly increased 
because of the global real-time communications enabled by the internet. This approach increases the 
likelihood of solving data analysis challenges by incentivizing the best scientists worldwide to compete 
and derive the best potential answers. This approach is very powerful, but the challenges of carefully 
handling sensitive business and patient data in a confidential fashion also require novel solutions. 
 
Examples of competitions being used to effectively solve life sciences problems will be evaluated, such 
as using computational analyses to predict HIV progression and help select small molecule drug 
candidates most likely to be safe and effective. These examples will illustrate the broader potential for 
competitions to maximize the value of data and ultimately enable better medicine. 
 
Speaker Bio 
Guy is Kaggle's Vice President of Life Sciences. Kaggle solves challenging data analytics problems by 
harnessing competition dynamics. Guy's objective at Kaggle is to advance healthcare and biological 
sciences through predictive modeling. He has previously led teams in computational biology at 
organizations including Rosetta Inpharmatics, Genentech and Merck. Most recently he was Vice 
President of Informatics at Crescendo Bioscience. His areas of interest includes genome analysis, drug 
target prioritization, diagnostics and software engineering. Guy has a Bachelor's degree in Biochemistry 
and a Ph.D. in Molecular Biology from Cambridge University. 
********************************************************* 
East Bay AWIS, Thursday Evening, November 15, 2012 
 
Topic: “Trojan Horses of the Microbial World: How Bacteria Exploit Protozoa for Shelter and 
Transport” 
Speaker: Charlotte Smith, PhD 
Date and Time: Thursday, Nov. 15, 2012, 6:30 pm 
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6:30-7:00 pm – Light supper and Networking 
7:00 pm – Presentation 
Location: Novartis, 5400 Hollis St, Building X-310 Emeryville, CA 
Register at this link: http://ebawisnovember2012.eventbrite.com/  
FEE: $5 for members, $10 for non-members. 
Registering with Eventbrite will say free, however, fee will be collected at the door 
 
Topic Discussion 
Typically aquatic protozoa are predators of bacteria, using them for their main food source. 
However, some bacteria evade digestion. Dr. Smith will show how three imaging techniques 
− live imaging, confocal scanning laser microscopy, and electron microscopy − were used to 
evaluate whether six pathotypes of E. coli that cause diarrhea can survive passage through 
the ciliated protozoa, Tetrahymena. 
 
Speaker Bio 
Charlotte Smith holds a Bachelors of Science in Microbiology, a Master's Degree in 
Community Health, and a PhD from UC Berkeley in Environmental Health Sciences. Dr. 
Smith has over 25 years’ experience solving drinking water quality problems. Before 
establishing Charlotte Smith & Associates, Inc. in 1994, Ms. Smith was employed by New 
York City DEP-Drinking Water Quality Division, and GWC, which operated 35 water utilities 
in 15 states. She has several water industry awards including the "2001 Golden Spigot 
Award". Dr. Smith was a member of a committee of the National Academy of Sciences that 
addressed the risk of post-treatment water contamination. At UC Berkeley, she teaches 
Introduction to Environmental Health Sciences and Drinking Water and Health, and is the 
faculty sponsor of Global Health and Poverty. She has over 50 publications and 
presentations. 
 
****************************************************** 
Holiday Tuesday, Nov. 21, 2012 
*********************************************************** 
Bio2Device Group, Tuesday Morning, Nov. 27, 2012 
 
Topic: “Cutera-Silicon Valley Success Story”  
Speaker: Connie Hoy, Vice President of Regulatory Affairs and Quality Assurance ,Cutera 
Date and Time: Tuesday morning, Nov. 27, 2012, 8:30am  
Location: Sunnyvale City Council Chambers, 456 West Olive Ave., Sunnyale, CA  
Cost: $0  
No registration is required. 
 
Topic Description  
Cutera is a great Silicon Valley success story. The company was started 14 years ago by 
three colleagues who left Coherent Medical after the company underwent a merger. They 
started in their garage with some ideas and some determination. 
Together they developed an innovative laser technology to use in the aesthetic industry. 
After several years of clinical validation and many meetings with the FDA, the company was 
able to commercialize their first product. This success was followed by great commercial 
sales and eventually going public. 
Cutera was voted number 37 of the top 100 places to work in 2007 by Forbes. It continues 
to be a great example of what a Silicon Valley success story sounds like. Two of the original 
owners have retired, but Kevin Connors, the founder and CEO is still at the helm driving our 
vision and success. 
 
Speaker Bio 
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Connie Hoy has over 28 years’ experience as a regulatory professional. She worked her way 
up the ladder from a neophyte to a regulatory VP over the course of her career by being 
hands-on with all areas of regulatory and by working hard to stay on top of the ever 
changing regulatory climate. She has personally written over 100 510(K) applications and 
been project leader for ISO implementation and CE marking projects for the last 12 years. 
Connie is also well versed in international regulatory submissions and has gained product 
approvals in almost every country in the world. She successfully led the team for a major 
warning letter at one of her companies and avoided a pending consent decree. (Note: the 
warning letter did not occur while Connie was an employee there) . This success lead to a 
promotion to a VP position and Connie has now been a member of an executive team for 7 
years. 
In addition to being a regulatory professional, Connie is a Scuba Diving professional who 
teaches handicapped students to dive. She is a volunteer scuba instructor with the Wounded 
Warrior Project, which is by far more rewarding and more challenging than working in 
regulatory.  
********************************************************* 
Bio2Device Group, Tuesday Morning, Dec. 4, 2012 
 
Topic: “New skills wanted! Reinvent your life science profile to stay in the game”  
Speaker: Olivier Roth 
Date and Time: Tuesday morning, Dec. 4, 2012, 8:30am  
Location: Sunnyvale City Council Chambers, 456 West Olive Ave., Sunnyale, CA  
Cost: $0  
No registration is required. 
 
Topic Description 
California Healthcare Institute (CHI) is reporting a decline in biomedical employment in the 
San Francisco Bay Area since 2008: “Approximately 6,300 biomedical jobs, or 2.3 percent of 
California's biomedical workforce, have been lost across the state, when biomedical 
employment peaked at approximately 273,559 jobs.” Even PhD and Masters’ holders have 
difficulties finding positions.  
Clinical trial professionals need to find solutions to enrich their skillset to stay in the job 
search game and match demanding employer’s expectations. Trainings are essential for 
workers in the healthcare industry in the need to rethink their profile to be more marketable 
in a challenging job market climate. 
 
Speaker Bio 
Olivier Roth is the Marketing & Communication Coordinator at Clinovo, a CRO based in 
Sunnyvale, focused on streamlining clinical trials for life science companies through 
technology solutions. Olivier helps managing Clinovo’s marketing and communication from 
marketing strategy to partnership management, lead generation, event planning and new 
business opportunities. Prior to Clinovo, Olivier was working as a Strategic Marketing 
Consultant at VivaSante, an international consumer healthcare company based in Paris. 
Olivier recently launched the TechTrainings by Clinovo, a series of hands-on courses for 
clinical trial professionals, leveraging his company’s years of on-field experience and 
industry expertise. The TechTrainings are technical hands-on classes for entry-level or 
experienced clinical trial professionals designed to help them reach the next step in their 
professional career. 
 
************************************************************************ 
UC Berkeley Extension Course, Thursday and Friday, Dec. 6-7, 2012 
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Course: “Life Science Business Development,” (formerly known as Biotechnology Business 
Development) 
Dates and Time: Thursday and Friday, Dec. 6-7, 2012; 8:30 am – 5:00 pm for classroom 
intensive and balance of term for working on term project 
Location: Downtown University of California, Berkeley Extension, 425 Market St., 8th Floor, 
San Francisco, CA 94105 
Cost: Fall term—fee: $895, (EDP 408294). Register at 
http://extension.berkeley.edu/catalog/course2005.html 
 
Course Description 
This intensive course including two days of classroom and balance of term for individual 
research is designed to provide participants with an understanding of the critical role 
business development and licensing functions play in the commercialization of new products 
or technology and to the development of a successful life science company. The term 
assignment is designed to give students the opportunity to put the knowledge and materials 
from class to immediate and practical use with resulting document for inclusion in their 
portfolio. 
Upon successful completion of the course, participants will: 
 Understand the various aspects of the business development function in the life science 

industry and appreciate the skills required to be effective in business development and 
licensing roles 

 Appreciate types of deals and their role in commercialization strategies and funding of a 
company 

 Understand importance of IP status and patent life cycle planning 
 
Who Will Benefit from This Course 
This course is suitable for marketing and business development professionals as well as 
scientific professionals working in bioscience companies, especially those considering a 
career move into BD. Licensing, potential entrepreneurs, scientific, clinical, regulatory 
financial, legal and auxiliary personnel will also benefit from insights gained in the course. 
Although there are no format prerequisites, those who have been exposed to the life science 
industry and/or the Drug Development Process course will most benefit from the course. 
 
Deliverables 
Lectures, discussion, and guest expert lecturers will address business development topics 
and issues. Student will be exposed to templates and primers for major business 
development documents and offered mentoring by instructor in researching and developing 
their term project. They will have access to two major industry databases for use in 
researching their project during the term. These include Deloitte’s Basic Recap.com, a life 
science deal database, and BioCentury’s Report on BioBusiness and access to latter’s 
archives.  
An extensive hard-copy reader, including lecture slides for note-taking, templates for 
frequently-used business development documents and a sizable online accessible reference 
list, will be prepared and distributed by the instructor for use by students during and after 
class. Registered students can also apply for six months of access to the online UC Berkeley 
library resources for an additional $25. 
 
Course Instructor 
Audrey Erbes, Ph.D., is a global life-science business development and marketing consul-
tant, industry educator, organization leader and public speaker who originated several 
bioscience business development and marketing courses at the UCB and UCSC Extensions. 
She is known for her industry blog publications on Audreysnetwork.com. She has 25 years 
of managerial experience in the biopharmaceutical industry including Executive Vice 
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President and Cofounder of Kowa Research Institute, a biopharmaceutical licensing and 
investment subsidiary of Kowa Company Ltd., Japan. Previously, she held both U.S. and 
international management positions at Syntex Corp. in market research, product 
management, strategic marketing, and business development, with a special emphasis on 
Europe and Asia/Pacific/Canada.  
 
Guest Speakers and Their Topics 
Thomas L. Gutshall, Chairman as well as Co-Founder of Cepheid in 1996, was the 
company’s first CEO.  He also served as President and COO for CV Therapeutics from 1994-
96. Previously, he was the Executive Vice President for Syntex Corporation and a member of 
its Pharmaceutical Executive Committee.  Tom serves on the board of directors for 
PROFUSA. He graduated from the University of Delaware with a BS in Chemical Engineering 
and completed the Executive Marketing Program at Harvard University. He serves the 
University of Delaware as a member of the Chemical Engineering Advisory Council and was 
named to the Delaware Alumni Wall of Fame in 2001. Topic: “Cepheid: How to Build Your 
Own Biotech Company”  
 
Harold (Hal) Etterman, MBA, CEO, Knight Financial Plans & Services, LLC has over 
twenty-five years experience in Finance, Operations and Information Technology, including 
over ten years serving as a CFO, COO and interim CEO. Hal’s extensive international and 
domestic experience includes medial devices, software development, medical information 
publishing, Internet/data security and Homeland security systems. Hal had earlier worked 
for Siemens Medical Systems for nearly 17 years in Manufacturing Operations, Divisional 
Sales and Service, Corporate Finance and Information Systems. After Siemens, Hal was the 
CFO/COO for a medical laser manufacturer and has served as a financial planning consultant 
for 3 medical device businesses. Most recently he has just completed four major Sarbanes-
Oxley projects where he successfully helped his client firms through their internal audits 
resulting in SOX certified SEC filings. Topic: “Financial Planning and Funding for a Bioscience 
Venture: New, Emerging and Growing Entities” 
 
Carolyn Feamster, MBA, a business strategy and analysis consultant, has over 25 years 
experience in the pharmaceutical and biotech therapeutics, diagnostics and drug delivery 
systems.  She has broad expertise across numerous therapeutic areas, including oncology, 
CNS, transplantation, autoimmune disease, women’s health and urology. Carolyn worked in 
R&D and pharmaceutical marketing at Syntex, where her responsibilities included the major 
brands Naprosyn and Cellcept. In 1995, Carolyn joined ALZA Corporation as Senior Director 
of New Product Marketing with commercial responsibility for building and managing the 
pipeline products. She shepherded three products onto the market and was instrumental in 
evolving the three ALZA therapeutic franchises: urology, CNS and oncology. Carolyn was VP 
of New Product Planning at Corixa Corporation and, most recently, Vice President of 
Business Strategy and Analysis at Clearview Projects. Topic: "Preparing for and Planning 
Deals for Maximum Strategic Impact" 
 
Gilbert R. Mintz, Ph.D., President of GRM Associates, a biotechnology business 
development, licensing, strategic planning consulting firm, has expertise in building early-
stage companies by focusing their strategic planning and licensing activities, and raising 
money through venture capitalists. His 20-plus years in the biotechnology industry include 
general and laboratory management and executive level business development roles. He 
has executed technology platform, corporate and academic collaborations; in/out licensing 
of late-stage products for partnerships in the US, Europe and Japan; as well as analyzed 
and managed intellectual property activities. He has consulted with Affymetrix and other 
biotechnology companies; served as the President and CEO, Director of an early-stage 
cancer company; and provided transactional and strategic planning advice to numerous pre-
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IPO biotechnology companies.  He has held senior management positions at Genelabs 
Technologies, Anergen (Corixa), Cygnus and Trega Biosciences. Topic: “Working Your Way 
through the Bioscience Licensing Process: Negotiating and Writing  Deal Contract” 
 
Ginger Dreger, J.D., M.S., partner in Arnold & Porter LLP’s intellectual property practice 
group, concentrates her practice on counseling and providing strategic advice to emerging 
and established public companies in the biotechnology, medical device, and pharmaceutical 
industries. She advises clients on domestic and international patent matters, including 
worldwide patent protection and enforcement strategies; freedom-to-operate issues; 
intellectual property due diligence; and analysis of third-party patents. Corporate 
experience included role with Genentech’s in-house legal department. Topic: "What you 
Need to Know about Patents Working in Business Development" 
 
Chris Dokomajilar serves as a senior Biopharma Analyst at Deloitte Recap LLC. He 
provides advisory services to clients in the Life Sciences, including Biotech and 
Pharmaceutical companies, and Legal and Venture Capital firms. His focus areas include 
alliances, M&A, financing, and pharmaceutical manufacturing. Prior to joining Recap, Chris 
managed international labs and clinical trials at the University of California San Francisco. 
His research on trends in infectious diseases has been published in medical and scientific 
journals. Before transitioning into science, Chris held finance positions at Bank of America. 
Chris holds a bachelor’s degrees from the University of California Berkeley in Molecular and 
Cell Biology and in Integrative Biology. Topic: “BioPharma Alliances: Trends in the 
Marketplace” 
 
Course Content Outline 
The Function of Business Development In A Bioscience Company 
 How a discovery product becomes identified as potential commercial product  
 Assessing commercial potential of a life science discovery product 
 Development of business model and plan 
 Typical activities of BD function  
 
Financing The Development And Commercialization Process Of Life Science Products And 
Technologies 
 Preparing financials and marketing company for getting funding from banks, individual 

investors, angel investors, VCs, bridge loans, and finance rounds 
 Discuss various financial vehicles for funding and maintaining a company 
 
Developing And Protecting The Product’s Intellectual Property Status 
 Role of patents in business development function and alliances 
 Filing for patents worldwide—the process 
 Due diligence of developing IP estate needed to successfully commercialize the product 
 Developing legal resources to protect the patent 
 Life science IP life cycle planning: U.S. and international patent issues 
 
Licensing Process 
 Working through the licensing process 
 Intellectual property as corporate assets 
 Contractual terms and provisions 
 Financial and strategic variables of contracts 
 Specific collaborations and licenses 
 Strategic alliance and alliance management 
 Preparing for and planning deals for maximum strategic impact 
 Academic licensing and offices of technology transfer 
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Business development from the entrepreneurial perspective 
 Developing the business model and plan for a start up company 
 Building the management team 
 Financing and staffing to IPO 
 Implementation of business plan 
 Building valuation and meeting the payroll 
 
Alliance Deals: Trends in the Marketplace 
 Environment of dynamic macro level in which deals happen 
 Status quo and trends 
 Analysis of deals and what it tells us 
 Changing business models as reflected in deals 
******************************************************************* 
VC Task Force, Thursday Evening, Dec. 6, 2012 
 
Event: “Life Sciences Investor Pitch” 
Moderator: Meredith L. Warshaw, PhD, CSO, Molecular Image and Chair, Life Sciences, VC 
Taskforce 
Panelists:  
Klaus Hambuschen, The Angels' Forum  
Don Ross, Health Tech Capital 
Jose Bolanos, MD Foundry 
Benjamin Pensak, Morgan Lewis 
Date and Time: December 6, 2012, 6:00-8:30 PM 
Agenda: 
Doors open and networking: 6 PM 
Program: 6:30-8:30 PM 
Hors d'oeuvres and beverages will be served. 
 
 
Location: Two Palo Alto Square, Palo Alto 
Event Sponsor: Morgan, Lewis & Bockius, LLP 
Registration: 
$45 VC Taskforce Members, 
$55 Affiliate Organization Member 
$75 General 
Register at http://vctaskforce.ticketleap.com/life-sciences-investor-pitch/ 
 
To present a pitch, prior to registering, please contact Maya Desai PhD, 
mayudi80@gmail.com, or call 909.565.7201 to learn of slot availability. Slots to present are 
assigned on a first-come basis. If a slot is available you must register and send Maya Desai 
PhD your confirmation number and the name of your company. Receipt of your confirmation 
number ensures assignment of a presentation slot. You will also receive further instructions 
and advice on preparing your best pitch. 
 
Please note: Registering does not reserve a pitch time. You must contact Maya Desai PhD 
per instructions above to reserve a slot to pitch. 
 
Life Science Chairperson: Meredith L. Warshaw, PhD 
Program Manager: Maya Desai PhD 
Event Description 
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The Life Science Investor Pitch programs through VC Taskforce offer an opportunity for 
entrepreneurs seeking start up funding to pitch in front of a distinguished panel of investors. 
VC Taskforce and Morgan, Lewis & Bockius, LLP have partnered to bring to you a 
scintillating program series to bring entrepreneurs and investors together in the life science 
fields. The evening will be exciting and a terrific learning experience for all entrepreneurs. 
Entrepreneurs learn what investors are looking for in a pitch presentation. 
 
Entrepreneurs seeking capital will pitch for 2 minutes in front of the investor panel. This is 
followed by 5 minutes of Q&A and then non-rebuttal feedback by the panel. A score of 1-5 
is given to each presenting company by each panel member. Please note that pitching time 
limits will be strictly enforced! 
 
Investors come and listen to entrepreneurs’ pitches. You never know where you’ll find your 
next deal. Find out how our panel of investors rates entrepreneurs’ pitches; which investors 
pass and for what reasons; and which entrepreneurs other investors want to talk to ASAP. 
Please let us know if you would like to participate on one of our Life Science Investor Pitch 
panels. 
 
This is a great opportunity for entrepreneurs to network with investors, present their 
company, and hear first-hand what it takes to raise early-stage capital in 2012. If you are 
an entrepreneur in a startup that is currently seeking capital and would like to present your 
best 2 minute elevator pitch to a panel of investors, you must register in advance and have 
confirmation from the program manager that you are on the list of presenters. The 
maximum number of presenters is limited to ten. 
 
 
******************************************************************* 
UC Berkeley BioExec Institute, December 6-7, 2012 
 
Program: Module C: Growing Value  
Dates: December 6-7, 2012 
Location: UC Berkeley 
Price: $2400; Full Program (all 3 modules) = $6900 (savings of $300 ) 
See details at (http://executive.berkeley.edu/programs/bioexec-institute 
 
Day 5: Deal-maker for a Day 
Licensing and partnering are an integral part of the Biopharmaceutical industry. The 
formerly distinct pharmaceutical and biotechnology industries are merging into one 
interdependent Biopharmaceutical Industry. Partnered products are the future of innovation 
leading to a significant increase in attempts to acquire and/or license innovation from 
others. Big pharmaceutical companies will control fewer and fewer of their new products 
from discovery through line extension or OTC. This Day explores the underlying economics 
of deals; the different strategies for measuring risk; and how decisions are made amidst 
uncertainty. 
 
Day 6: CEO for a Day 
Depending on the stage of a company CEO's face different challenges. This session will 
explore the different stages of a company from pre-clinical, pre/post IND, in-human through 
to commercial. CEOs from BioPharma will be be on hand to discuss their first-hand 
experience. 
 
************************************************************ 
CACO, Friday, Dec. 7, 2012 
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Topic: Biomarkers: overview and applications in clinical trials and clinical molecular 
diagnostics 
Speaker: Ann Kapoun (Oncomed) 
Date and Time: Friday, Dec. 7, 2012, 11:00 am – 1:30 pm 
Location: SF Bay Area: Foster City Crowne Plaza 
Registration open soon; Register at http://www.caco-pbs.org/aspx/login01.aspx 
*************************************************** 
CACO, Monday Afternoon, Dec. 10, 2012 
 
Topic: Population PK/PD Modeling 
Speakers: Joga Gobburu (U.Maryland), Rose Feng (U. Michigan), Mike Eldon (Nektar), Jin 
Jin (Genentech) 
Date and Time: Monday, Dec. 10, 2012, 12:45 – 5:30 pm 
Location: SF Bay Area: Foster City Crowne Plaza 
Registration open at http://www.caco-pbs.org/aspx/login01.aspx 
 
Topic Description 
In today’s drug discovery and development community, with the goals of doing more with 
less, doing prospectively not retrospectively, teasing out critical factors from complicated 
data sets that cause a clinical trial fail or succeed, Pharmacokinetic and pharmacodynamic 
(PK/PD) modeling & simulation has become ever more necessary and instrumental 
throughout various phase of drug discovery, development, and regulatory submissions. 
Utility, timing, applications of PK/PD modeling/simulation in various scenarios have been 
one of the hot topics among drug discovery and development community. 
This workshop is intended to provide expert and authority perspectives on some of the 
elements related to the utility of PK/PD modeling & simulation in drug discovery & 
development. Particularly, we will cover the following areas:  

· Overview of population PK/PD modeling/simulation: theories and applications in past, present, 
and future in drug development & regulatory submissions 

· The nuts and bolts of population PK modeling 
· Case studies: Application of population PK/PD modeling/simulation to optimize the clinical 

study design 
 
**************************************************** 
Bio2Device Group, Tuesday Evening, Dec. 11, 2012 
 
Topic: “Current Concepts in Treatment of the Diabetic Foot Ulcers and Other Chronic 
Wounds” 
Speaker: Alex Reyzelman, MD, Private Practice 
Date and Time: Tuesday, Dec. 11, 2012 – 6:00 – 9:00 pm  
Location: Wilson Sonsini Goodrich & Rosati, 650 Page Mill Road, Palo Alto CA  
Cost:  
$6 - Students/In-transition - Members only  
$11 - Early-bird Registration - Members only  
$20 - Late Registration and Non-Members  
$25 - Walk-ins 
 
Topic Description 
Diabetes foot ulcers are a major and serious issue in our aging community. Diabetic ulcers 
are the most common foot injuries leading to lower extremity amputation. The risk of lower 
extremity amputation is 15 to 46 times higher in diabetics. 
Diabetic ulcers and other chronic wounds are characterized by prolonged inflammation, 
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bacterial bioburden and ischemia. These factors represent the barriers to wound healing 
that need to be addressed in order to achieve wound closure. 
The armamentarium of advanced therapies for the treatment of acute and chronic wounds 
continues to grow. From medical devices like orthotics and casts or devices that apply 
negative pressure to prescription drugs to surgical therapies to bioengeineered skin 
substitutes to natural solutions. Dr. Reyzelman will about how diabetic ulcers affect patients 
and provide an overview of the therapies currently being deployed and the possibilities 
being developed.  
 
Speaker Bio 
Dr. Reyzelman received his B.S. in Biology from UCSF in 1991, and went on to graduate 
from the California College of Podiatric Medicine in 1995 with a Doctor of Podiatric Medicine 
degree. He then completed a three-year residency in podiatric surgery at the University of 
Texas Health Science Center in San Antonio, receiving the honor of academic chief resident 
in his final year. He is certified in foot surgery by the American Board of Podiatric Surgery. 
Dr. Reyzelman has been in private practice since 1998.  
************************************************* 
Prescience, Thursday Afternoon, Dec. 13, 2012 
 
Topic: “8th Annual Trends in Financing Investor Panel and Holiday Celebration” 
Panelists—information coming soon 
Date and Time: Thursday, December 13, 2012 
3:00 PM - 3:30 PM Registration and Networking 
3:30 PM - 5:00 PM Industry Panel 
5:00 PM - 6:30 PM Holiday Celebration Networking Reception 
Location: Orrick, Herrington & Sutcliffe LLP, 1100 Marsh Rd., Menlo Park, CA 94025 
Cost:  
• General Ticket: $60 
• Partners' Network: $50 
• Meet with Alumni & Students: $40  
• BioCenter Members: Free  
• On-site Registration: add $10 to the above  
This event is typically sold out, so early pre-registration is recommended to avoid 
disappointment on the day! 
Register at http://2013vcoutlook.eventbrite.com/ 
 
Topic Description 
Steady capital is a must for all companies. The first step in funding is knowing where to 
look. Join experts from the investment world at our annual “Trends in Financing Investor 
Panel & Holiday Celebration” to understand the types of financing that are occurring in your 
industry today - including topics such as who is getting funding while the world faces 
complex financial challenges - and what is new and to expect for 2013.  
Our Panel discussions are candid, interactive and informal. We want you to walk away with 
the real story behind how things work so you can make it happen yourself. This Panel will 
be followed by a Holiday Celebration Networking Reception. 
 
***************************************************** 

PMWC Silicon Valley, Monday and Tuesday, Jan. 28-29, 2013  

Event: “PMWC Silicon Valley 2013” 
Date and Time: Monday, January 28 -29, 2013, 8:00 AM - 5:00 PM  
Location: Silicon Valley- address not published as yet 
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Future registration price will be $1,500 
Register at http://attendpmwc2013.eventbrite.com/ 
 
Conference Description 
The Personalized Medicine World Conference (PMWC) is the only fully integrated conference 
to examine the advances and challenges of Personalized Medicine through a practical lens. 
PMWC brings together the thought-leaders of business, government, healthcare-delivery, 
research and technology into one information-rich, two-day conference. 
2013 Program includes:  
Track 1: Features leading industry figures and clinical pioneers selected by the Program 
Committee cover diverse topics organized in six sessions over the two days.  
 
Track 2: Featuring established companies, clinicians, and researchers presenting on their 
latest products and services enabling Personalized Medicine. Presenters have included 
Kaiser, Merck, Complete Genomics, Roche, Lucile Packard Children’s Hospital, and others.  
 
Track 3: Select, emerging companies, present on their platforms and technologies; compete 
to win the PMWC Most Promising Company Competition Award. Companies have included 
Integrated Diagnostics, NextBio, QuantaLife, Telome Health, and others. 
Exhibition Hall: Affymetrix, Response Genetics, SRI, Oracle, Fluidigm, DNA Genotek, 
23AndMe, Moffitt Cancer Center, Genomic health, Complete Genomics, Sony DADC are just 
a few who exhibited in 2012. 
PMWC Connect: A website to network before, during, and after the Conference. 
Tutorials: 101 on The Technologies of Molecular Biology, Systems Biology & Bioinformatics 
Key Concepts, How Current Genomic Technologies Deployed in Personalized Medicine to 
Improve Clinical Care and more. 
 
If you want to check out the caliber of program and speakers, you can see some of the Main 
Track speaker videos from PMWC 2012 at  
http://www.youtube.com/playlist?list=PL231FCDB929C13F06&feature=view_all. 
The program committee is also revealed on the PMWC Silicon Valley 2013 website at 
http://2013sv.pmwcintl.com/committees.php. 
************************************************************** 
5th Personalized Medicine World Conference, Monday-Tuesday, Jan. 28-29, 2013 
 
Selected Speakers: Janet Woodcock,M.D., FDA; Lawrence Corey, M.D., Fred Hutchinson 
Cancer Research Center;Pascale Witz,GE Healthcare; Robert Jesse, M.D., Ph.D., Department 
of Veterans Affairs; Gil Omenn, M.D., Ph.D., Institute Of Medicine 
Dates: January 28-29, 2013 
Location: Location in Mountain View, California to be announced. 
Contact Information: team@pmwcintl.com  
Register at http://attendpmwc2013.eventbrite.com/# Get 10% off by October 15. Enter 
code: prescience 
 
Topic Description 
Changes in health care are happening now - come learn from the movers and shakers 
leading the way at the 5th annual PMWC. Tap into the unique ecosystem of CEOs, 
entrepreneurs, researchers, clinicians, regulators and payers to share best practices and 
build on lessons learned. Engage in the multi-faceted debates currently facing the field of 
personalized medicine. 
The three tracks at PMWC 2013 will present the latest progress and next challenges for the 
implementation of personalized medicine within a framework to address the coverage 
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barriers. Prescience is pleased to be the sponsor of the PMWC 2013 Innovation Award.  
 
Critical Issues To Be Tackled:  

 Cost vs Benefit: How do we define and benefit from 
transformational technologies?  

 Form vs Function: What about the less sexy basics of sampling, 
preparation and QA?  

 Biomarkers & Therapeutic Targets: What is the promise versus the 
reality?  

 Social Networks: Is the immediate feedback connecting patients, 
scientists and clinicians?  

 Best Data Practices: What are the best practices for scientific data 
validation and dissemination?  

 Partnerships: What defines an effective partnership between 
academia, industry, regulators and payers?  

 Addressing the Reimbursement Conundrum: What's best for 
patients and industry?  

 Ethical & Legal Issues: Which pitfalls are associated with new 
diagnostic tools and targeted therapies?  

 
********************************************************************* 
Bio2Device Group, Tuesday Evening, Feb. 12, 2013 
 
Topic: “Tentative: The role of P&R in asset valuation for in- and out-licensing or 
funding/acquisition decisions”  
Speakers: Anand Mehra, MD, Partner, Sofinnova Ventures 
Date and Time: Tuesday, Feb. 12, 2013, 6:00 – 9:00 pm  
Location: Location: Wilson Sonsini Goodrich & Rosati, 650 Page Mill Road, Palo Alto CA 
Cost:  
$6 - Students/In-transition - Members only  
$11 - Early-bird Registration - Members only  
$20 - Late Registration and Non-Members  
$25 - Walk-ins 
 
Topic Description 
Needs to be filled in 
 
Speaker Bio 
Anand joined Sofinnova Ventures in 2007 to focus on biopharmaceutical investing. Anand’s 
diverse background equips him to work with entrepreneurs on scientific, clinical, and 
strategic levels. Currently, he is a director of Marinus and Nextwave Pharmaceuticals, and 
led the firm's investments in Vicept (Acquired: Allergan) and Aerie. Anand also played an 
important role in the firm’s investments in Hyperion, Preglem (Acquired: Gedeon Richter), 
and Amarin (NASDAQ: AMRN). 
 
Prior to joining Sofinnova Ventures, Anand worked in JP Morgan’s private equity and venture 
capital group, where he was heavily involved in new investments, management of their 
public portfolio, and the firm’s spin-out from the bank. Before joining the venture 
community, Anand was a consultant in McKinsey & Company's pharmaceutical practice, 
advising pharma and biotech on key strategic issues, and an NIH-funded Fellow focused on 
reperfusion injury in stroke. 
Anand received his M.D. from Columbia Medical School and graduated Phi Beta Kappa from 
the University of Virginia. 
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