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************************************************************* 
BioCentury TV Today, Viewable after Sunday Morning, June 26, 2011 
 
Topic: ”PDUFA’s Fifth Round: Were Patients Left Out?” 
Speaker: Dr. Vicki Seyfert-Margolis, Senior Advisor on Innovation and Policy to 
Commissioner Hamburg 
Date and Time: Sunday, June 26, Watch the Broadcast, 8:30 - 9:00 a.m. EDT 
WUSA Channel 9 in Washington, D.C. or Watch on the Web www.biocenturytv.com 
Continuously available starting at 9:00 a.m. 
 
Topic Description 

As the Prescription Drug User Fee Act heads to Congress for reauthorization, FDA has reached a 
$3 billion deal with the Biotechnology Industry Organization (BIO) and the Pharmaceutical 
Research and Manufacturers of America (PhRMA) that will extend new drug reviews by two 
months, provide for FDA-sponsored meetings at key inflection points during the review process 
and increase patient input on regulatory decisions.  

But some patient and consumer groups say they were at the "children's table" during negotiations. 
On June 26, patient and consumer group representatives tell BioCentury This Week what they will 
ask Congress to add before passing the new law next year: 

Dr. Diana Zuckerman, President, National Research Center  
for Women & Families 

Diane Dorman, Vice President, Public Policy, National Organization for 
Rare Disorders (NORD) 

Daniel Perry, President & CEO, Alliance for Aging Research 

Amy Allina, Program and Policy Director, National Women's Health 
Network 

 
*************************************************** 
 
Bio2Device Group, Tuesday Morning, June 28, 2011 
 
Topic: Discussion of “Hot Life Science Topics” 
Discussion led by Harry Wachob, President of Bio2Device Group 
Date and Time: Tuesday, June 28, 2011, 8:30- 10:30 am  
Location: Sunnyvale City Council Chambers, 456 W. Olive, Sunnyvale, CA (across the 
street from Sunnyvale Public Library) 
Cost: Free 
Park in Street and in NOVA and library parking lots across the street. 
 
Topic Description 

Since we were unable to schedule a speaker for this week's meeting, we decided to have 
an open discussion and networking meeting. We encourage you to bring your "Hot 



Topics" and opinions that impact our life science industries, and join in a lively 
discussion. These could range from job transition questions that impact you, to whether 
or not the recent barrage of negative sentiment about the FDA is justified or just spin 
from the company/VC community, or whether stenting has been over done. We'll have 
at least as many ideas and opinions as there are attendees, so come prepared to listen 
and discuss.  

Recent articles that address some of these topics are: the impact of being in job 
transition (http://goo.gl/RNKou or http://goo.gl/im0Vd ), or is a U.S. Biomedical‘Value-
Driven Engineering’ Device Innovation Strategy necessary (http://goo.gl/im0Vd ), or 
What Silicon Valley Doesn’t Understand About Medicine (http://goo.gl/6xJjf ) or Studies 
of FDA criticized as med-tech industry spin (http://goo.gl/R5TvO ) or are Patients and 
taxpayers bearing the cost of stent wars (http://goo.gl/GHzep ) or finally some other 
topic you would like to discuss. 

We look forward to hearing from you during this interactive hour. 

 
********************************************************** 
 
RAPS, Wednesday Evening, June 29, 2011 
 
Topic: “Risk Evaluation and Mitigation (REMS): Are We Truly Mitigating Risks to 
Patients?” 
Speaker: Sally Van Doren, PharmD, president and CEO, BioSoteria, Inc. 
Date and Time: 29 June 2011, Registration & Networking: 5:30–6:30 pm; Program: 
6:30–8:15 pm 
Location: Gilead, 333 Lakeside Drive, Foster City, CA 94404 Foster City, CA 
Fees: Registration Fees: RAPS Member � $25 Member ID ___ ___ ___ ___ ___ ___ ___ 
___) Nonmember � $35 1121433 
Register at http://www.raps.org/publications-amp-resources/raps-store/product-
detail.aspx?ProductID=1387060 
 
Topic Description 
Join regulatory colleagues from across the San Francisco Bay area for an evening of 
networking and an expert presentation entitled, “Risk Evaluation and Mitigation 
Strategies (REMS): Are We Truly Mitigating Risks to Patients?” Sponsored by the San 
Francisco Bay Area Chapter of RAPS, this program is designed to increase knowledge 
and facilitate networking among local regulatory professionals. 
The Food and Drug Administration Amendments Act of 2007 (FDAAA) granted FDA the 
authority to require the submission of Risk Evaluation and Mitigation Strategies (REMS) 
for any drug or biologic marketing application for which it is deemed necessary toensure 
that the benefits of the product outweigh its risks. At the time of this announcement, 
there have been more than 185 REMS approved by FDA. Questions have been raised 
about the effectiveness of risk mitigation tools, as well as the methods used to evaluate 
them. Join drug safety expert, Dr. Sally Van Doren, president & CEO of BioSoteria Inc., 
for a practical discussion and presentation on the basics of REMS and REMS elements, 
and whether or not they are actually effective in influencing prescriber and patient 
behaviors, leading to reduced product risks in patients. 
A light meal will be provided to all meeting registrants and participants may claim 1.5 
certification points for RAC recertification. 
 



************************************************************* 
Bio2Device Group, Tuesday Evening, July 12, 2011 
 
Topic: ”Pitfalls of Founding a Life Science Company: Invention, Patenting, Development, 
and Regulatory Challenges and What we Can be Done  in Washington DC to Make Things 
Better” 
Speaker: Speaker: Peter G. Milner, MD, FACC, Co-Founder and Executive VP Corporate 
Development, Optivia Biotechnology and Co-founder CV Therapeutics, ARYx 
Therapeutics and ML Labs. 
Date and Time: Tuesday Evening, July 12, 2011, 6:00 pm 
Location: Wilson Sonsini Goodrich & Rosati-- 650 Page Mill Road, Palo Alto , CA 94306 
Register at www.bio2devicegroup.org week prior to meeting 
Cost:  
$6 - Students/In-transition - Members only  
$11 - Early-bird Registration - Members only  
$20 - Late Registration and Non-Members  
$25 - Walk-ins 
 
 
Speaker Bio 
Peter G. Milner, MD, FACC, Co-Founder and Executive VP Corporate Development 
Optivia Biotechnology and Co-founder CV Therapeutics, ARYx Therapeutics 
In 2007 Peter co-founded Optivia Biotechnology, a private company now recognized as a 
leader in the emerging field of transporter biology, where he serves as executive vice 
president corporate development. In 1997 Peter co-founded ARYx Therapeutics 
(NASDAQ:ARYX) where he served as CEO until 2005, and President from 2005 to 2010 
with overall responsibility for R&D. In 1990 he co-founded CV Therapeutics 
(NASDAQ:CVTX), where as a member of senior management from 1992-1996 he in-
licensed and co-invented several successful pharmaceuticals. CV Therapeutics was 
acquired by Gilead for $1.5B in cash in 2009. In 2005, Peter was instrumental in 
restructuring his family pharmaceutical company ML Laboratories (MLB.LSE) and its 
subsequent merger to form Vectura (VEC.LSE), a profitable company and one of the 
worlds leading makers of inhaled products. 
Prior to 1992, Peter was as an assistant professor of medicine at Washington University 
in St. Louis. His research led to the discovery of pleiotrophin (PTN), a novel growth 
factor that regulates stem cell differentiation, organ development, and the epithelial 
mesenchymal transition (EMT). He was educated at the University of Liverpool receiving 
his medical degree in 1980, before completing his postgraduate training at Johns 
Hopkins Hospital, The University of Virginia, and Washington University in St. Louis. 
Peter is co-inventor on 48 issued patents, and an author of 28 original scientific articles 
in Science, Biochemistry, Circulation, Cancer, JCI, and JBC. He is a Fellow of the 
American College of Cardiology (FACC), and a board certified physician and cardiologist. 
He serves as adjunct clinical faculty at Stanford University School of Medicine, and as a 
board member of the California Healthcare Institute (CHI). 
************************************************************ 
French Bio Bay, Tuesday Evening, July 12, 2011 
 
Event: French Bio Bay Summer Mixer - Tuesday 12 July 2011 - 6PM at Publicis 
San Francisco 
Date and Time:Tuesday 12 July 2011 - 6:00 PM to 8:30 PM 
Location: 2001 Embarcadero, San Francisco, CA 94133, USA 
Cost: $20 
Registration: http://www.faccsf.com/civicrm/event/info?reset=1&id=191 



 
Event Description 
French Bio Bay (www.frenchbiobay.com), MSL Group and the French 
American Chamber of Commerce are pleased to invite you at Publicis in 
San Francisco for an exciting Summer Mixer this July 12th, 2011. 
 
Come hear Dr. Heather Koshinsky – CSO/Co-Founder, Eureka Genomics, 
give a brief presentation of her team’s recent work. Then keep with us 
for a sampling of some excellent wine, as you meet and connect with 
other members of the Bay Area Life Science community. Hors-d’oeuvres 
will also be served. 
 
********************************************************** 
San Jose Biocenter, Tuesday Evening, July 12, 2011 
 
Speaker: Steve Krognes, Senior Vice President, Regional Head, Finance and IT and Chief 
Financial Officer, Pharma North America, Genentech 
Date and Time: Tuesday, July 12, 2011, 5:00pm - 8:00pm (includes networking 
reception) 
Location: San Francisco, CA 
Cost: General $65 and Partner Network, $45 (Bio2Device Group and AudreysNetwork 
eligible for partner price) 
Register at http://bioexecopenaccessgene-partner.eventbrite.com 
 
 
Topic Description 
More than two years have gone by since the March 2009 announcement that Roche 
would buy Genentech in a $46.8 billion deal forever changing the face of the industry. 
Join Genentech CFO Steve Krognes for an account of the epic deal including a collision of 
two very distinct corporate cultures and an assessment of the current environment. Is 
Genentech still pushing the envelope and what will the future hold? Don't miss the 
opportunity to have unrivaled and direct access to Steve Krognes at the BioExec Open 
Access program.  
Agenda: 
5:00pm - 5:30pm - Registration & Networking 
5:30pm - 6:45pm - Presentation and Q&A 
6:45pm - 8:00pm - Networking Reception 
 
Speaker Bio 
Steve Krognes serves as Senior Vice President, and Regional Head of Finance & IT at 
Genentech, Inc. and serves as Chief Financial Officer of Pharma North America. Mr. 
Krognes is responsible for Genentech's Finance and Information Technology groups at 
Genentech. Mr. Krognes joined Roche in January 2004 as global head of Mergers and 
Acquisitions. He served as Head of Corporate Finance-Corporate Development of Roche 
Holding AG. In this role, he led Roche's internal Mergers and Acquisitions group and was 
responsible for all Roche transactions worldwide. He served as Chief Financial Officer and 
Executive Vice President of Genentech Inc. since May 1, 2009. Prior to joining Roche, 
Mr. Krognes worked as a venture capitalist in Scandinavia, as a mergers and acquisitions 
investment banker with Goldman Sachs and Danske Bank, and as a management 
consultant with McKinsey & Co. He has been a Director of California Healthcare Institute 
since August 2010. He is a second lieutenant in the Royal Norwegian Air Force. Mr. 
Krognes holds a Master's in Business Administration from the Harvard Business School 



and a Bachelor's in Economics from the Wharton School at the University of 
Pennsylvania. 
 
 
****************************************************** 
 
ACRP Northern California, Thursday Evening, July 14, 2011 
 
Topic: Peninsula Networking Event, Thursday July 14, 2011, 5:00 – 8:00 pm 
Location: Westin Hotel, 675 El Camino Real, Palo Alto, CA 94301 
 
Informal annual summer networking with your colleagues, 
Bring business cards, 
Enjoy appetizers and good times, no host bar 
See you there! No registration  

Target Audience:  

Clinical Research Professionals 
Sponsor Organizations 
Study Site Investigators & Coordinators 
Independent Consultants 
Students of Clinical Research 
Academic Medical/Clinical Researchers 
Service Providers/Vendors 
Institutional Review Boards 
Quality Assurance  

Questions: Michael_Adamkiewicz@yahoo.com  
NCC Vice President and Event Management Chair  

********************************************************************** 
FountainBlue Life Science Entrepreneurs Forum, Monday Evening, July 18, 2011 

 
Topic: The Patient Revolution 

Facilitator William Wright, VP Operations/ Business Development, Bay Area, at 
California MedTech LLC  
Panelist Richard Ayllon, Director, Global Business Development, Ventus Medical 
Panelist Don Ross, Healthtech Capital 
Presenting Entrepreneur Ash Damle, Founder and CEO, Medgle 
Presenting Entrepreneur Howard Edelman, President & CEO, VitalWear 
Presenting Entrepreneur Oostur Raza, President & CEO, OmegaGenesis  

Date & Time:    Monday, July 18 from 5:30 - 7:30 p.m. Facilitator William  
Location: Bay Cafe Clubhouse, 1875 Embarcadero Rd, Palo Alto 
For more information and to register, visit http://www.svlifescience.com. 
Pre-register:   No-Cost for members, $32 partners, $42 general  
Late and On-Site: $42 members, $52 non-members  
Members and Prospective Members can register at: 
http://fountainblue.shuttlepod.org/lifescience  
Non-Members and Partners can register using the PayPal link at: 
http://www.svlifescience.com  
Pre-registration Deadline: July 15 at noon 
To add questions, answers and resources on this and other FountainBlue topics, visit our 
crowdsourcing resource at Quora http://www.quora.com/Linda-Holroyd/questions 



Audience: Life Science entrepreneurs, intrapreneurs and investors, no service providers 
please 
For more information and to register, visit http://www.svlifescience.com. 
 
Topic Description 
With the aging of the baby boomer generation, and the resultant huge volume of older, 
more affluent, more empowered consumers, there have been increasing demands for 
delivering life science solutions, from diagnostics to personalized medicines, from 
devices to nutragenics. In fact, the volume of business and interest is becoming so large 
that it is actually shaping the direction of the industry! Our panelists this month will 
discuss the opportunities ahead for serving consumers, and the technology, policy, and 
delivery challenges in doing so. The Patient Revolution: How the Baby Boomers are 
Impacting the Evolution of the Life Science Industry 
 
Panelist Bios 
Facilitator William Wright, VP Operations/ Business Development - Bay Area, at 
California MedTech LLC 
William Wright is currently VP Operations/Business Development - Bay Area at California 
MedTech, LLC, the West Coast's leading resource for turnkey development and 
manufacturing of complex life science products (also known as OEM and ODM services). 
Bill is skilled in general management, product development, business development, 
manufacturing operations and business scale-up serving the Medical Device, Clinical 
Diagnostic and Consumer Goods markets and was formerly with Baxter as VP reporting 
to division CEO/GM, with Honeywell, with Advanced (Abbott) Medical Optics as a VP, 
with IntraLase as a VP reporting to CEO, and with Caliper Life Sciences as a VP reporting 
to CEO and Corp. Officer. Bill earned a BS in Industrial Technology from California State 
University-Long Beach. 
 
Panelist Don Ross is Managing Director/Founder at HealthTech Capital; Board Director 
and Co-Chair of the Didactic Committee at Sand Hill Angels; and Member at Life Science 
Angels. He co-chairs and serves on deal screening committees. Don also is Board 
Director at Figure 8 Surgical and OncoHealth Corp. Don has wide-ranging investments in 
mobile, tech, eHealth, diagnostics, and medical devices. He has a particular interest in 
health tech-the intersection of healthcare and information technology.  
Don began working in life sciences ~30 years ago. In the early 1980s, Don developed 
software for psychological testing, health behavior change, and health monitoring. In the 
mid 1980s, Don co-founded a life sciences publishing company that was acquired in 
2000. Specialty areas included allergy and asthma, skin care, psychopharmacology, and 
kidney health. Since 2000, Don has provided guidance and operational assistance to a 
variety of startups, including companies providing mobile and Internet applications.  
Don is a published author, with articles; NIH-adopted literature; software products in 
health, psychology, and education; and two college textbooks-Discovering Nutrition and 
Nutrition-used by colleges and universities nationwide. The textbooks currently are in 
their third and fourth editions. 
 
Presenting Entrepreneur Ash Damle, Founder and CEO, Medgle 
Throughout his career, Ash has applied practical artificial intelligence (AI) with his work 
at MIT, Navy, California Department of Corrections and Rehabilitation, and Jcrew. Now, 
as founder and CEO of Medgle, Ash believes that the information revolution has changed 
the very fabric of society and is positioning Medgle to address the next stage of the i-
revolution by facilitating the democratization of knowledge and expertise by empowering 
healers with the data and resources to better support their patients, and patients to 
better support themselves.  



 
Presenting Entrepreneur Howard Edelman, President and CEO, Vitalwear 
Howard is President and CEO of VitalWear, a solution which connects Thermal Therapy 
with unique soft fabric wraps that can be used to fit virtually any part of the body, 
including the knee, hip, back, shoulder, foot, ankle, wrist, elbow, and neck. The 
company has had many successes and is now seeking to raise additional capital for 
expansion into the consumer US and European markets. 
 
Presenting Entrepreneur Oostur Raza, President & CEO, OmegaGenesis 
Oostur Raza is currently President & CEO at OmegaGenesis, OmegaGenesis is a biotech 
company with rare earth nano molecule used for new blood capillary growth.  
He was formerly Vice President at Fujitsu Network Communications and formerly an 
investor of Consystant in the Computer & Network Security industry. Prior to that, he 
was Director of Sales at Sun Microsystems and SCO. Prior to that, he was CEO of Intarka 
Inc. 
 
 
****************************************************** 
BioSF Finance Symposium, Tuesday, July 19, 2011 
 
Symposium Topic: “BioScience Forum Finance Symposium”  
Scheduled topics and speakers 
 Update on IFRS/US GAAP convergence – Alex Neil, KPMG 
> Trends in debt financing for life science companies – Jerry Iwata, Comerica Bank 
> Update on local and state tax matters as they apply to life science companies – Bill 
Brady, KPMG 
> Our featured topic: What you need to know about economic espionage – Carolyn 
McNiven, DLA Piper with participation by the FBI  
Date and Time:  Tuesday, July 19, 2011, 8:00 am – 2:00 pm 
Location:  UCSF's Genentech Hall, San Francisco 
Cost: Breakfast and lunch will be served. $175/person. Space is limited; so, please click 
the link below to register now. 
Register at http://www.cvent.com/events/bioscience-forum-finance-symposium/event-
summary-10cb8f37353b41ad86fa3591884b82cc.aspx?i=2acc6e56-23f8-4845-8b53-
69268a14af88 
 
Topic Description 
To keep you aware of key accounting, tax, finance and risk developments in your 
industry, BioScience Forum presents to finance and accounting professionals in the life 
sciences industry a symposium on current issues in our field. 
You will learn about the latest trends in debt financing, hear what is happening with 
IFRS/GAAP convergence, and get an update on local and state tax risks and 
opportunities relevant to life science industry professionals. 
As finance and accounting professionals play a key role in their companies’ risk 
management and ethics policy compliance, we will present a keynote session on 
economic espionage with participation by the FBI. Come understand the exposure your 
company may have to this threat. 
Continuing Professional Education Credits 
> Expected CPE credits available: 2.0. 
> Level of course content: Intermediate. 
> Participants will be updated on tax, accounting and debt issues and become aware of 
economic espionage risks. 



> Neither advanced preparation nor prerequisites are necessary. 
> For questions, please contact David Madden at david.madden@roubaixconsulting.com. 
 
************************************************** 
 
HBA San Francisco, Thursday Evening, July 21, 2011  
 
Title: Understanding the “Net” and the “Work” in Networking  
Speaker: Susan J. Bethanis, EdD, CEO, Mariposa Leadership Inc. 
Date and Time: Thursday, July 21, 2011, 5:45 pm – 8:00 pm 
5:45 – 6:30 PM           Registration/Informal networking 
6:30 – 7:30 PM           Speaker Presentation 
7:30 – 8:00 PM           Q&A and use your networking skills 
Location: Elan Pharmaceuticals, Inc., 180 Oyster Point Boulevard, South San Francisco, 
CA  94080 
Registration 
Cost includes a copy of Susan Bethanis’ book. 
Members:$45; Nonmembers: $55   
Cancellation/Refund Information:  
Cancellations/Refunds must be submitted in writing to events@hbanet.org  July 18, 2011. 
No refunds are available after this date. 
 
Eligibility: 
Event is open to both HBA members and nonmembers 
Registration Deadline:  
Onsite registration is allowed, online registration will remain open through the program 
date. 
Capacity: 
Space is limited to the first 125 registrants 
 
Topic Description 
We’re in a new world now, and networking doesn’t just mean small talk with colleagues 
or new acquaintances.  We have the means to have a further reach through social 
media; yet because our environments are more uncertain, global, virtual, and cost-
conscious. Networking and connecting have new challenges and obstacles.  The new 
climate can feel more isolating; more business is done via text and email, and 
conference calls have replaced many face-to-face meetings. All of this points to the 
importance of connecting with each other in different and more meaningful ways. 
Wouldn’t it be nice if we all had our own personal executive coach to help us navigate 
the new networking? That isn’t always available, but Sue Bethanis will give valuable, 
tangible, actionable tips that you can incorporate—in the same night. 
 
Please join us as we continue to explore our 2011 theme “Evolving the Healthcare 
Leader in You” through a lively discussion on how to network, connect, influence, risk-
take and develop your career in this new economy. 
 
Learning Objectives: 
1.      Examine why it is so important to be curious, patient, and “influence-able.” 
2.      Understand why we should take the extra step to seek quality face-to-face 
connections so we don’t suffer from being “alone, together.” 
3.      Develop the best ways to set up meaningful networking conversations. 
4.       Apply some helpful tools you can take into your work right away that turn 
connections into results—solving a dilemma, finding a solution, or getting a new job. 



5.      Evaluate the best ways to use executive coaching to help you when you run into 
roadblocks regarding networking and influencing. 
 
 
Event Questions/Support: 
- Program Questions/Details:  Contact Kimberly Read,  HBA-SF@live.com or 510-991-6748 
- Membership Questions: Contact membership@hbanet.org or 973-575-0606 
- Trouble with Online Registration: Contact events@hbanet.org or 919-758-8777 
************************************************************ 
RAPS, Friday Luncheon Meeting, July 22, 2011 
 
Topic: “2011 FDA Pacific Region Update” 
Speaker: Mark Roh, regional food and drug director, Pacific Region US Food and Drug 
Administration 
Date and Time: Friday, 22 July 2011, Registration & Networking: 11:00 am–12:00 pm, 
Program: 12:00–3:30 pm 
Location: San Mateo Marriott, San Mateo, CA 
Cost: RAPS members: $85, Nonmembers: $100 
Register at http://www.raps.org/publications-amp-resources/raps-store/product-
detail/productid/1496149.aspx 
Topic Description 
Join your regulatory colleagues from the San Francisco Bay area for the annual FDA 
Pacific Region Update. This event is sponsored by the RAPS San Francisco Chapter to 
help promote knowledge advancement and facilitate networking among local regulatory 
professionals. 
Senior FDA official Mark Roh and his team will provide updates on national and regional 
compliance trends and share insight into how to interact effectively with FDA in a 
revived regulatory environment. The question-and-answer portion of the program will 
offer you an opportunity to ask your most pressing questions. This session will help keep 
you and your company current and better prepared for upcoming agency initiatives and 
activities. 
A full luncheon will be provided for all meeting registrants and attendees may claim 
three RAC recertification credits. 
 
********************************************************** 
HBA San Antonio/San Francisco Webinar: Friday Morning, July 22, 2011 
 
Topic: “Perfecting Your Leadership Presence” 
Speaker: Amy Glass, Senior Facilitator, BRODY Professional Development 
Date and Time: Friday, July 22, 2011, 1:00-2:00 pm CST; 11:00-12:00 PT 
Location: Webinar - Login instructions will be provided via email once you have 
completed registration  
 
Eligibility:  
Event is open to both HBA members and nonmembers 
 
Registration Deadline:  
Onsite registration is NOT ALLOWED, online registration is open through July 21, 2011 
REGISTRATION DETAILS  
Members: Submit your registration fee online. $25.00  
Prospective New Members: Submit your registration fee online.$35.00  
Cancellation/Refund Information:  
Due to the nature of this event, no cancellations/refunds are available. 



 
Event Details and Registration:  
https://netforum.avectra.com/eweb/DynamicPage.aspx?Site=HBA&WebCode=EventDet
ail&evt_key=5cfba279-3297-480f-b994-691e951afded&msm=04768787-2e0b-4768-
8144-fbb6f76416d4&cst=c81a0db5-144e-4d98-b977-dc4feaa78933&ent=538dc173-
123b-41a3-ac60-9e1f5295dac8 
 
Topic Description 
Make waves…be a part of HBA history as San Antonio sponsors the first of many HBA 
chapter collaborations. Join professional women from HBA San Antonio, HBA San 
Francisco, and HBA corporate sponsor Genentech, as we launch a webinar series focused 
on you. As we all know, great leaders project confidence, authority and authenticity. You 
can learn how to develop this kind of powerful leadership presence by improving your 
personal brand, inspiring greater trust and creating more impact with colleagues, 
customers and clients. 
 
In this one-hour webinar created exclusively for HBA members and prospective 
members, Glass will discuss strategies for presenting yourself with confidence and 
credibility; key components for effective leaders. Learn how the ability to think on your 
feet gives you greater advantage, and why body language, voice and dress are so 
important to your future success, and that of your company.  
 
Glass offers a distinct approach to training and coaching that is fast-paced and full of 
engaging humor and skill-building exercises. She has worked with many Fortune 500 
companies and international trade associations in a variety of industries, including 
pharmaceutical, biotech, finance, entertainment, education and technology. A featured 
expert in a report about intergenerational training programs featured on CBS’ The Early 
Show, Glass co-authored You Can’t Do It Alone: Building Relationships for Career 
Success (Career Skills Press, 2006), a book on effective networking skills. 
 
Learning Objectives:  
1. Learn strategies for developing and enhancing individual leadership presence 
2. Learn to project confidence through effective body language and voice 
3. Learn methods for presenting yourself and your ideas with increased credibility and 
impact  
4. Improve ability to think on your feet, and react quickly with credibility and poise 
5. Understand the value of professional dress for achieving leadership roles 
6. Increase visibility as experts in your field, by communicating your value 
Speaker Bio 
 
Speaker Bio 
Energizing. That’s one word you can use to sum up Amy’s distinct approach to training 
and coaching. Amy began at BRODY in 1996, and ever since, has successfully led 
learners with her unique, fast-paced teaching style.  
Amy facilitates training programs that focus on presentation and facilitation skills, 
networking, professional savvy, and managing and engaging multiple generations in the 
workplace. In her roles as professional speaker and executive coach, she also 
customizes and designs sessions to personally address client needs.  
Amy has worked with many Fortune 500 companies and international trade associations 
in a variety of industries, including pharmaceutical, biotech, finance, entertainment, 
education, and technology. She has presented programs internationally in Dubai, 
Austria, Ireland, Bermuda and France.  



During Amy’s tenure at BRODY, she has helped develop courses that have shaped a 
distinct training style – as Amy puts it, being an “enter-trainer.” Amy incorporates a 
passionate, dynamic teaching approach using humor, group rapport, multimedia, skill-
building exercises, and generally pushing people out of the normal comfort zone.  
Amy has presented at many industry events, including American Society for Training and 
Development in 2006 and 2009. She was featured as an expert in a report about 
intergenerational training programs on The Early Show on CBS. She also co-authored a 
book about networking skills titled, You Can’t Do It Alone: Building Relationships for 
Career Success (Career Skills Press, 2006).  
Amy is a graduate of Boston University, where she earned a degree in mass 
communications. She also studied organizational dynamics at The University of 
Pennsylvania. When she’s not coaching professionals, Amy can be found at playgrounds 
with her husband and two young sons in the Philadelphia suburbs. 
Event Questions/Support: 
- Program Information/Details: cysaguirre@obht.com 
- Membership Questions: Contact membership@hbanet.org or 973-575-0606 
- Trouble with Online Registration: Contact bbull@hbanet.org or 919-803-2471 
- Trouble accessing Webinar: Contact Eric Missun at 650-438-2355 

 

 
**************************************************** 
 
Bio2Device Group, Tuesday Morning, July 26, 2011 
 
Topic: “Attracting Early Stage Venture Capital” 
Speaker: Samuel Wu, MD, PhD, Managing Director, MedImmune Ventures 
Date and Time: Tuesday, July 26, 2011, 8:30- 10:30 am  
Location: Sunnyvale City Council Chambers, 456 W. Olive, Sunnyvale, CA (across the 
street from Sunnyvale Public Library) 
Cost: Free 
Park in Street and in NOVA and library parking lots across the street. 
 
Topic Description 
What do VCs look for today when they consider financing early stage companies?  How 
should this affect you as an entrepreneur, a founder, a CEO, or just as a scientist 
considering your next job?  Sam will talk about things that early stage companies and 
entrepreneurs should consider in order to be better positioned to attract venture capital 
and have a better chance at success. 
 
Speaker Bio 
Samuel Wu joined MedImmune Ventures in September of 2010. Before that, Sam was a 
principal at SV Life Sciences for eight years, where he invested in and worked with a 
broad range of biopharmaceutical, platform and medical device companies. Previously, 
he was an Engagement Manager with McKinsey and Company's Pharmaceuticals and 
Medical Products practice, where he led teams of consultants serving clients on M&A, 
portfolio analysis and other strategic issues.  
Sam holds an A.B. magna cum laude in Biochemistry from Harvard College, attended 
Stanford University School of Medicine where he earned an M.D. and a Ph.D. in 
Biochemistry as a Howard Hughes Predoctoral Fellow, and trained in Internal Medicine at 
the University of California, Los Angeles. 



 
****************************************************** 
LES, Wednesday Mid-Day, July 27, 2011 
 
Topic: “Strategic Considerations in the Interplay Between Licensing, Litigation and 
Reexamination.” 
Panelists and Moderator: 

 Edward J. Lynch, Principal at Lynch IP Law 
 Robert Taylor, Senior Counsel at Arnold & Porter 
 Tom Duley, Of Counsel at DLA Piper 
 Soody Tronson, Founder at STLGIP 

Date and Time: Wednesday Lunch time, July 27, 11:30-2:00pm 
Meeting Schedule: 
11:30 – 12:30 Registration and Networking buffet lunch 
12:30 – 2:00  Program 
Venue:  Arnold & Porter, LLP, 1801 Page Mill Road, Palo Alto, CA  94304-1216 
Registration: 
LES Members Registration Fees are: $45. if paid by Friday, July 22, 2011 
 $50. if paid after Friday, July 22, 2011 
Non-LES Members Registration Fees are: $50. if paid by Friday, July 22, 2011 
 $55. if paid after Friday July 22, 2011 
 
Register online and pay with a credit card:  www.lesusacanada.org/svc 
 
*Members of the following organizations will receive the LES Member rate:  Bay Area 
Council, Bay Bio, The Churchill Club, High Tech Law Institute at Santa Clara University, 
IP Society, Practicing Law Institute (PLI), SV US Export Assistance Center US 
Department of Commerce, VC Task Force 
 
 
Topic Description 
Patents are routinely licensed and litigated. Patent reexaminations are often used either 
to strengthen patent claims by the patentee or to weaken patent claims by third parties. 
Patent reexaminations can also be a useful strategy in licensing and litigation where they 
may be used to delay or otherwise alter the speed of litigation or value of a patent in 
settlement and/or licensing negotiations.  The expert panelists will discuss the principles 
behind patent re-examination and how they may affect licensing and litigation strategies 
using real case examples from technology and life science industries. Topics covered will 
also include: ex parte and inter partes patent reexamination as distinguished from 
patent reissue; strategies, advantages, and cautionary considerations regarding 
reexaminations, how patent reexamination affects licensing and how to use patent 
reexamination as an advantage in licensing negotiations; how patent reexamination 
affects litigation, and how it can be used as a tool during litigation and settlement 
discussions. 
 
Featured Speakers & Moderator: 
Edward J. Lynch, Principal at Lynch IP Law, directs his practice to intellectual property 
law, both domestic and foreign, with a medical technology and material science focus. 
He has been a registered patent attorney for over 30 years. He specializes in the 
preparation and prosecution of patents and trademarks, the registration of copyrights, 
and provides related counseling and advice and opinion on related matters including 
validity and infringement/ freedom to operate, due diligence, strategic considerations, 
portfolio development and host of related agreements and the negotiation which 



precedes such agreements. Mr. Lynch has been involved in numerous successful reissue 
applications, reexaminations, and interference procedures. Mr. Lynch’s representation 
has added much to the success of individual inventors, start-ups and Fortune 100 
companies with their intellectual property rights. Prior to the start of his own private 
practice, Mr. Lynch was a partner at prominent firms including Duane Morris, Coudert 
Brothers and Heller Ehrman. 
 
Robert Taylor, Senior Counsel at Arnold & Porter, concentrates his practice on 
intellectual property, antitrust, and related fields of law. He has tried a number of such 
cases to juries and before the International Trade Commission and has argued the 
appeals in most of his cases. For more than 30 years, Mr. Taylor has served as lead 
counsel in patent cases involving a broad spectrum of technologies and industries, 
including information technologies, semiconductor manufacturing and life sciences. He 
has also served as lead counsel in copyright and trade secret cases involving software, 
video games, fabric design, time management organizers, artificial arterial and venous 
grafts, and clean incineration technology, among others.  Mr. Taylor has advised clients, 
written, and lectured for more than 30 years on antitrust and patent law problems, 
including the legal relationships between antitrust law and intellectual property rights. 
 
Tom Duley, Of Counsel at DLA Piper, concentrates on technology transactions for life 
sciences companies. He has more than ten years of experience negotiating, drafting and 
managing intellectual property and commercial transactions for life sciences companies, 
including collaboration agreements between biotechnology and pharmaceutical 
companies, licensing agreements with commercial businesses and academic institutions, 
supply and manufacturing agreements, distribution agreements and asset purchases and 
sales involving drug products and manufacturing facilities. Before joining DLA Piper, Mr. 
Duley was Senior Corporate Counsel and head of the transactional legal group at PDL 
BioPharma, Inc. Earlier in Mr. Duley's career, he litigated patent infringement and other 
intellectual property disputes. He has appeared in numerous federal and state courts for 
trials and hearings on such matters. 
 
Soody Tronson, Founder at STLGIP, has been involved in technology and law for over 20 
years. She has represented technology, life science companies in a wide range of IP 
matters, including patent procurement, licensing and strategic counseling. Ms. Tronson’s 
clients have included individuals, newly formed and venture-backed startups, and 
publicly traded multinational corporations. Prior to the start of her private practice, she 
practiced law as IP Counsel at the Silicon Valley offices of Heller Ehrman, and Townsend 
and Townsend; and in-house at the Hewlett-Packard Company, and was General 
Counsel and VP of IP at a successfully acquired medical device start up company. Before 
starting her legal career, she spent several years in the industry holding technical and 
management positions at HP and Schering Plough. She is also a mentor at several 
organizations including Stanford University, Astia, and CleanTech Academy; teaches at 
UCSC and inventor organizations; and serves on advisory boards including those of LES-
SVC and ASAP. 
 
************************************************** 
Bio2Device Group, Tuesday Morning, August 2, 2011 
 
Topic: “New Treatment Restores Movement to Persons with Stroke and Spinal Cord 
Injury”  
Speaker: Paul Cordo, CTO, AMES Technology  
Date and Time: 8/02/2011 - 8:30am – 10:30 am 



Location: Sunnyvale City Council Chambers, 456 W. Olive, Sunnyvale, CA (across the 
street from Sunnyvale Public Library) 
Cost: Free 
Park in Street and in NOVA and library parking lots across the street. 
 
Topic Description 
Imagine you hit a chuckhole with your car and blow out a tire, throw off the alignment, 
and damage the power steering mechanism. The car doesn’t drive very well anymore. 
This is a little like having an injury to your central nervous system (CNS): you can’t 
move very well anymore, and there are multiple causes of your movement deficit. The 
conventional physical and occupational therapeutic approach would be to hang a heavy 
weight from the side of the car opposite to the damage, put a piano dolly under the axle 
on the damaged side, and drive the car around a lot so it learns how to function with 
your jerry-rigging and, somehow over time, it fixes itself! Any guesses how well this 
works?.  

In this talk, you will hear about a new approach to physical and occupational therapy to 
help people recover movement following injury to the CNS. The idea is simple: patch the 
tire, realign the wheel, recalibrate the power steering and – voilà! The car works just like 
it used to without even having to test-drive it. To accomplish this for CNS injuries, the 
situation is the same: find the specific problems (“impairments”), wherever they are, 
and fix them one-by-one. To do this, we have developed a new therapeutic approach 
and an electromechanical device (“robotic” in medical jargon) with which to implement 
this approach. The robotic device doesn’t replace the therapist—it becomes a tool for 
her/him, first to diagnose the impairments, then to fix them, and finally to measure the 
progress to know how long to continue the therapy. We plan to bring this device to 
market in spring 2012, and we expect to change the field of physical therapy with it. 

******************************************************** 
 
Bio2Device Group, Tuesday Evening, Aug. 9, 2011 
 
Topic: “Formulating Pricing & Reimbursement Strategies in a Challenging Global 
Environment” 
Speaker: Christian Schuler, Partner, Simon-Kucher & Partners 
Date and Time: Tuesday Evening, Aug. 9, 2011, 6:00-9:00 pm 
Location: Wilson Sonsini Goodrich & Rosati-- 650 Page Mill Road, Palo Alto , CA 94306 
Register at www.bio2devicegroup.org week prior to meeting 
Cost:  
$6 - Students/In-transition - Members only  
$11 - Early-bird Registration - Members only  
$20 - Late Registration and Non-Members  
$25 - Walk-ins 
 
Topic Description 
The pharmaceutical, biotech, and medtech industries have recently been experiencing 
increased pricing pressure. This is primarily driven by a combination of increasing global 
expenditures in healthcare as well as a reduction in government revenues from the 
economic crisis. Among different markets, stakeholders are employing a variety of tools 
to assess product value and compare the performance of new products against existing 
standards of care, with the ultimate goal being healthcare cost containment.  
 



Life Science innovators’ market due diligence must account for the nuances of 
stakeholder groups on the national, regional and local level within each market, in order 
to develop a comprehensive understanding of their innovations’ potential value. The 
product’s value provides a foundation that can be built on to create the optimal value-
based pricing strategy and drive commercial success. Local market experience and an 
understanding of the interactions between international markets can then be harnessed 
to optimize the uptake of an innovative Life Sciences product.  
 
Global healthcare trends will shape the direction and formulation of the optimal pricing 
and reimbursement strategy for an innovative product. Successful strategies must 
account for the monitoring, assessment and response to these global healthcare trends 
and challenges. This presentation will take the attendee through the top-of-the-heap 
trends and challenges to global healthcare systems, and what steps will be necessary to 
monitor, assess and respond to future developments in the healthcare market.  
 
In this presentation you will learn how to: 
 

 Recognize the importance of pricing in the Life Sciences 
 Assess and respond to challenges in pricing and reimbursement for Life Sciences 

innovations in key global healthcare systems 
 Approach and implement value-based pricing for healthcare innovations 
 Determine the value of innovative Life Sciences products from the perspectives of 

payers, physicians and patients 
 Employ state-of-the-art research methodologies for successful pricing decisions 

and strategies to translate product value into price 
 Develop international pricing strategies that account for price referencing and 

parallel trade 
 
Speaker Bio 
Christian Schuler is Partner in the Life Science Division of SIMON-KUCHER & PARTNERS 
Strategy & Marketing Consultants LLC, working out of the company’s office in San 
Francisco, USA. Before that he worked for 8 years in the company’s Headquarters in 
Bonn, Germany. 
 
Mr. Schuler received his degree in Business Administration with a focus on marketing, 
international management and chemical technology from the University of Mannheim in 
1998. His project-based final thesis “Pharmaceutical Marketing - an Empirical Study”, 
which he wrote in co-operation with m2c Prof. Perlitz & Partner Management 
Consultants, includes an extensive survey within the German pharmaceutical industry. 
 
Mr. Schuler specializes in strategic pharmaceutical marketing, value-to-customer, 
market entry strategies, P&R strategies, innovative pricing strategies, product lifecycle 
strategies, generics defense strategies, licensing & valuation and market forecasting. 
 
Since joining SIMON-KUCHER & PARTNERS, Mr. Schuler has conducted in-depth 
research and data analysis for life science companies and developed various national 
and international pricing and market entry strategies for new chemical entities, medical 
devices and scientific equipment. To date he has led projects for many leading 
pharmaceutical, biotech and medtech companies as well as for small start-up 
companies. 
 
Mr. Schuler has published various articles on pharmaceutical marketing, fixed reference 
pricing, generics defense strategies, innovative contracting and risk-sharing, licensing & 



valuation and functional food in German and English and is a frequent speaker at 
international conferences on P&R of pharmaceuticals. 
*************************************************************** 
 
CACO Workshop, Monday, Aug. 29, 2011-06-19 
 
Workshop Title: “Preclinical Development and IND Filing” 
Speakers: Cuiping “Tracy” Chen (Depomed), Bert Ho (ChemoCentryx), Linval Depass 
(Durect), Jim Wei (Medpace) 
Date and Time: Monday, Aug. 29, 2011, 8:45 am-5:00 pm 
Location: Crowne Plaza, Foster City 
Register at http://www.caco-ca.org/aspx/login01.aspx 
 
********************************************************** 
 
CACO Workshop, Friday, Sept. 16, 2011 
 
Topic: “QT prolongation and Thorough QT study for cardiac safety – What a drug 
developer should know” 
Speaker: Peter Staehr, MD, Senior Director, Cardiovascular/Metabolic Therapeutic Area, 
Gilead Sciences, Inc., Palo Alto 
Date and Time: Friday, Sept. 16, 2011, 11:00-13:30 
Location: Foster City Crowne Plaza 
 
Speaker Bio 
Dr. Peter Staehr in his current role as head of Clinical Pharmacology and Research along 
with his team designs full-fledged clinical drug development programs for New Chemical 
Entities and conducts Phase 1-4 clinical studies in the cardiometabolic therapeutic area 
of GILEAD Sciences Inc. Under his leadership the team transitioned a novel adenosine 
agonist for the treatment of type 2 diabetes and dyslipidemia into the clinic, where 
currently it is in Phase 2. 
 
Prior to joining Gilead Sciences Inc, Dr. Staehr had appointments in demanding 
leadership roles at Johnson&Johnson/Alza and CV Therapeutics. He has a track record of 
successful Regulatory submissions and drug approvals by both the FDA (Lexiscan� - 
Regadenoson, Ditropan XL� -Pediatric exclusivity) and EMEA (Priligy� - Dapoxetine). 
Most recently, he led the clinical team that obtained also EMEA approval for 
Regadenoson (Rapiscan�), a novel drug for the diagnostic of myocardial ischemia. 
 
Dr. Staehr has worked on the full spectrum of clinical trials from “First-in Human” to 
“late” stage clinical development (Phase 1-4) across multiple therapeutic areas for 
Diabetes, Dyslipidemia, Cardiovascular-, Urology- and GI-tract related diseases as well 
as Pain. Apart from pivotal Phase 3 trials he has planned and conducted various 
speciality clinical trials such as Proof-of Concept studies, Thorough QT studies, Bridging 
studies, Drug-Device combination studies, Regional Absorption and Microtracer studies, 
among others. 
 
He is passionate about finding innovative ways in clinical drug development. Dr. Staehr 
recently implemented several novel approaches in clinical trials assessing 
pharmacokinetic, pharmacodynamic and safety aspects in order to improve development 
efficiency. 
 



Dr. Staehr holds EU board certification in Internal Medicine and Cardiology. He 
graduated from Johannes Gutenberg University Medical School in Mainz and 
Aachen/Germany in 1991. He went on to complete his Internship, Residency, and 
Fellowship in Internal medicine & Cardiology at Mainz University. In addition, he 
completed a Research Fellowship in Cardiovascular Medicine at Stanford University 
Medical Center in 2001. 
 
********************************************************** 

Windhover's Pharmaceutical Strategic Alliance Meeting, Wed.-Friday, Sept. 21-
23, 2011 

Topic: After the Patent Cliff: Shared Risk For Shared Reward 
Dates: Wednesday-Friday, Sept. 21-23, 2011 
Cost: Early bird registration is $1,595 ($400 discount) vs. regular at $1,995 
Conference Description 

The biopharma landscape of 2010 is dramatically different than one year ago but no less 
complex. Almost universally, the au courant phrase is shared risk for shared reward. The 
shift in mindset driving this thinking is subtle; to succeed, it implies if not an explicit 
partnership then an implicit compromise between parties such as small biotech and big 
pharma, and drug developer and payor. The ramifications of this shift, which will 
encompass every player in the biopharma drug development ecosystem, are already 
influencing dealmaking decisions.  

At this year’s Pharmaceutical Strategic Alliances conference, we’ll gather some of 
the industry’s newest faces to enlighten us all on the concept of risk-sharing in 
its various facets:  

Option-based deals, while not new, came into their own in 2009 and continue to be a 
force in 2010. VCs may increasingly look to risk-sharing alliances or options-to-acquire 
as a means to hedge the development costs of their portfolio companies, building their 
start-ups for this eventuality. Pharmas, eager to shed unnecessary infrastructure, will 
continue to push for alliances, or partial ownership structures where appropriate. They 
must also determine the best way to work with payors, especially in the US market.  

Almost certainly the risk-sharing deals of tomorrow will be as varied as their 
developers, with an emphasis on bespoke arrangements that mirror the tailoring of 
medicines to individual patients. Join us this September at Pharmaceutical Strategic 
Alliances conference, where we’ll gather some of the industry’s newest faces to examine 
the concept of risk-sharing in its various facets. 

Why attend PSA?  

 Meet your potential partner and find out how to approach them 
 Understand externalization models and see if your approach fits your potential 

partner's positioning  
 Benchmark your dealmaking strategy against what your competitors are doing and 

why  
 Learn the deal values and deal specifics that let you calibrate deal-making metrics  



Maximize your strategic alliance opportunities by hearing CEOs, Senior R&D and Senior 
Business Development executives who share lessons learned, practical advice and 
strategies on how to build your R&D pipeline--both internally and externally. 

And this September, PSA offers you an unbeatable line-up of Big Pharma and biotech 
speakers to forecast trends and analyze changes in alliances and M&A. You’ll hear from, 
and be able to quiz, top industry executives and dealmakers.  

PSA gathers top thinkers to grapple with the fundamental challenges facing biotech and 
pharma – equipping dealmakers like you with the insights, information and practical 
advice you'll need to strike successful deals. This program will sell out so register 
early. Space is limited, so register today!  

****************************************************************** 
CACO Workshop, Friday, Oct. 7, 2011 
Workshop Topic: “Drug Discovery and Development Processes for Scientists: Overview, Practices, 
and Case Studies” 
Speakers: Michael W. Dong, Lesley Murray, Bruce Roth, Premal Patel (Genentech) 
Date and Time: Friday, Oct. 7, 2011, 8:45-17:30 
Location: Foster City Crowne Plaza 
 
 
 
 


