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  Audrey’s Life Science Meeting Picks for August - December 2012 
Complimentary Service of AudreysNetwork.com 

August 19, 2012 
 

*********************************************** 
BioCentury TV Today, See new program Webcast Starting Sunday, August 12, 2012 
www.biocenturytv.com, Available anytime starting at 9:00 a.m. EDT 
 
Topic: “Collaborative Triangles: Academe, Industry and Patients” 
Speakers: Join Washington Editor Steve Usdin and his special guests: 
• Dr. William Nelson, Director of the Sidney Kimmel Comprehensive Cancer 
Center at Johns Hopkins University 
• Dr. Ellen Sigal, Chair and Founder of Friends of Cancer Research 
• Dr. Tony Coles, President and CEO of Onyx Pharmaceuticals 
 
Date: Original broadcast Sunday, Starts August 19, 2012 

Watch the Broadcast 
8:30 - 9:00 a.m. EDT 

WUSA Channel 9  
in Washington, D.C. 

Watch on the Web Any Time 
www.biocenturytv.com 
Continuously available  
starting at 9:00 a.m. 

You can see past programs at the website as well. 
 
Topic Description 
The 100th Broadcast 
What is the best way to transform curiosity-driven science into patient value? In a world 
where the explosion of science runs up against hard economic realities, the process of 
discovering and developing new therapies must be 
as innovative as the biology that makes breakthroughs possible. That’s why universities, 
patient groups and industry are shifting the boundaries, coming up with new ways to work 
together. 
Their idea: “Collaborative Triangles.” For its 100th weekly edition, BioCentury This Week 
television offers an indepth 
discussion on how collaborative triangles create value in the precompetitive space — and 
ultimately, for patients — by harnessing the best thinking of university researchers, patient 
groups and biopharma companies. 
Please join Washington Editor Steve Usdin and his special guests: 
• Dr. William Nelson, Director of the Sidney Kimmel Comprehensive Cancer 
Center at Johns Hopkins University 
• Dr. Ellen Sigal, Chair and Founder of Friends of Cancer Research 
• Dr. Tony Coles, President and CEO of Onyx Pharmaceuticals 
This 100th program epitomizes the approach of BioCentury This Week television, which has 
created a platform for the life science community — scientists, researchers, executives, 
investors, patient groups, regulators and 
public policy makers — to discuss and debate the issues vital to the advancement of public 
health. 
 
******************************************************** 
French American Chamber of Commerce, Monday Evening, Aug. 20, 2012 
 
Topic: “Emerging Trends in Financing and Growing Life Science Companies” 
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Panelists:Sami Hamadé, Partner, Aberdare Ventures; George Milstein, Managing Director, 
Cowen Group; Martin (Marty) Waters, Partner M&A, Wilson Sonsini Goodrich&Rosati 
Moderator: Jean-Frédéric Viret, Chief Financial Officer, diaDexus 
Date and Time: Aug. 20, 2012, 6:00 – 9:00 pm 
6:00 - 7:00pm: Registration and Networking Reception 
7:00 - 8:30pm: Panel Presentation and Q&A Discussion 
8:30 - 9:00pm: Networking Reception and Wrap-up 
6:00 - 9:00 pm 
Location: Cap Gemini Office, 4 000 Shoreline Court, Suite 210 
South San Francisco CA 94080 
Cost: Members: $15; Non-members: $25 
At the door: $40 
Register at http://faccsf.com/civicrm/event/register?reset=1&id=317 
 
Topic Description 
The Financial crisis has changed the financing paradigm 
for Life Science companies. 
Funding and Growing R&D-intensive life science companies has become more challenging 
than ever. 
 
Our speakers will talk about their experiences 
and insights into the latest developments 
on how to fund and grow life science ventures. 
***************************************************** 
HBA, Tuesday Evening, Aug. 21, 2012 
 
Topic: “Strengthscope360™”  
Speaker: Michael Miller Director, Leadership Development Executive Producers, LLC  
Date and Time: Tuesday, August 21, 2012/ 5:30 – 9:00 pm 
Agenda  
5:30 PM - 6:15 PM Reception & Networking  
6:15 PM - 7:30 PM Introduction  
7:30 PM - 8:00 PM Q&A  
8:00 PM - 9:00 PM Coaching  
9:00 PM Closing Remarks & Evaluation  
Location: Genentech 611 Gateway Blvd., Building 83, Room 83-1A South San Francisco 
650-225-1000  
Registration Information: Member rate: $50 Nonmember rate: $65 Genentech Employees: 
$45  
Register at goo.gl/ouUOa  
Questionnaire Test Value: $100 Course Value: $150 Total Program Value: $250  
Online Registration deadline: August 13, 2012 Onsite (walk-in) registration: Is allowed  
Web: hbanet.org •Facebook: facebook.com/HBASF •LinkedIn: http://linkd.in/yGEg68 
•Twitter: @HBAnetSF 
 
Event Details  
The HBA SF chapter is offering one of the most leading edge programs for 2012: 
Strengthscope360™.  
Strengthscope360™ is one of the world's leading strengths assessment tools to build 
greater awareness of your individual strengths to optimize performance and engagement at 
work. HBA members can attend this program, valued at $250, for only $50.  
Time Sensitive Registration Requirements for this event:  
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We encourage you register for this program as soon as possible. This will allow enough time 
to receive more robust feedback from your selected multi-raters. We ask that 
questionnaires be completed no later than July 25, 2012. If you register after July 25, 2012, 
a standard report will be provided at the program event on August 21, 2012.  
Special Instructions:  
Pre-event materials will be emailed to participants upon registration.  
Learning Objectives 1. Your personality and performance strengths 2. The tasks and 
activities that are most likely to energize you and lead to high levels of engagement 3. The 
likely consequences of using your strengths too much, too little or in a way that isn't 
appropriate for the situation 4. How visible your strengths are to co-workers and key 
stakeholders (provided you are doing the multi-rater version of the tool)  
 
*************************************************** 
Bio2Device Group, Tuesday Morning, August 21, 2012 
 
Topic: “In the Trenches - The Jan Medical Story Part I”  
Speaker: Dr. Paul Lovoi, Ph.D., founder, CEO and President, Jan Medical, Inc. 
Date and Time: Tuesday, Aug. 21, 2012, 8:30-10:30 am  
Location: Sunnyvale City Council Chambers, 456 W. Olive, Sunnyvale, CA (across the street 
from Sunnyvale Public Library) 
Cost: Free 
Park in Street and in NOVA and library parking lots across the street. 
 
Jan Medical Description 
Jan Medical has developed the first and only portable brain sensing device designed to 
enable timely determination of ischemic stroke. A determination can be made in minutes. 
The Nautilus NeuroWave™ is also being evaluated for possible reliable detection of 
traumatic brain injuries, including concussions.  
 
The Nautilus NeuroWave™ emits no energy into the brain and is therefore positioned as a 
"Non-Significant Risk" in clinical trial protocols. Continuous-monitoring options with the 
device include hours, days or weeks until the condition is resolved or requires intervention; 
all other brain assessment alternatives-such as CT and MRI-are mere "snapshots."  
 
There are very limited tools available for timely diagnosis of ischemic stroke or for 
continuous monitoring of stroke patients in the Neuro Critical Care Unit. For example, CT is 
only effective 15% of the time in determining whether or not a stroke is ischemic during the 
critical first few hours in which therapeutic options exist for this disorder.  
 
Concussions are not detected by any current technology, leaving trainers and doctors 
without hard data upon which to base treatment or clearance to return to participation.  
 
Speaker Bio 
Dr. Paul Lovoi, PhD is founder of Jan Medical, Inc. and serves as its Chief Executive Officer 
and President. Dr. Lovoi co-founded Tagent Corporation and serves as its Chairman of the 
Board and Chief Executive Officer. Dr. Lovoi is serial entrepreneur and inventor. He co-
founded Xoft Inc. in 1998. He has 34 years of experience in Silicon Valley having started 
seven companies. Prior to Xoft, he founded Candescent Technologies, and INTA. Dr. Lovoi 
has 30 patents issued and ... 18 pending applications. He has a Ph.D. in physics and 
attended the Stanford Executive MBA program. 
 
********************************************************************** 
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Golden Gate Polymer Forum, Tuesday Evening, Aug. 21, 2012 
 
Topic: "Dehydration of Ethanol Using Hydrophilic and Hydrophobic Membranes"  
Speaker: Yu (Ivy) Huang,Membrane Technology & Research  
Discounted Advance Registration ends 5 PM Monday, Aug. 13 
Final Registration ends 5 PM Monday, Aug. 20  
Register on the web page, www.GGPF.org  
Event Date: Tuesday, Aug. 21 
6:00 PM social hour  
7:00 PM dinner  
8:00 PM presentation 
Location: Michael's at Shoreline Park, Mountain View, 2960 N Shoreline Blvd.  
Cost:  
Employed/postdocs: $30 advanced registration, $35 regular registration 
Unemployed/retired/students: $15 advanced registration, $20 regular registration  
Free if you attend just the lectures at 8:00 PM (but please let us know for headcount)  
After deadline:  
Registration not guaranteed, so contact us  
Late fee applies -- $40 regular/employed, $25 unemployed/student/retired 
 
Deadlines for registration:  
Discounted advance registration ends 5 PM Monday, Aug. 13 
Regular registration ends 5 PM Monday, Aug. 20 
Because we must pay the restaurant for the ordered meal, we must ask no-shows to pay for 
their reservation.  
However, penalty-free cancellations are allowed up until the deadline for reservations the 
day before the event. 
 
PLEASE NOTE: we accept cash or checks, but are unable to accept payment by credit card 
at this time.  
You may pay at the door.  
 
Please register on the web page  
www.GGPF.org  
 
Or, if necessary, contact:  
Mikki Larner  
mikki.larner@plasmatreat.com  
650-596-1606, ext 2255 
GGPF Registration timelines and pricing policy.  
There is a discount for early registration in addition to a penalty for late registration.  
See the table below.  
This is effective for all monthly dinner lectures.  
Registration may close earlier than the nominal deadline if capacity is reached.  

 Employed/postdoc Student/unemployed/retired 
Early Registration  $30  $15  
Regular Registration Up to Registration 
Deadline  

$35 (30+5)  $20 (15+5)  

After Deadline / Walk-in (Availability NOT 
guaranteed)  

$40 (30+10)  $25 (15+10) 
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Topic Description  
The energy demand of distillation-based systems for ethanol recovery and dehydration can 
be significant, particularly for dilute solutions. The use of membrane vapor 
permeation/pervaporation technology to dehydrate bioethanol is therefore a very large 
potential membrane application. This talk describes the development of perfluoro polymer 
membranes for this separation. Hydrophobic perfluoro polymers were selected because their 
chemical and thermal stability allows them to be used at temperatures up to 130 °C in hot 
ethanol-water vapors. The permeance and selectivity of membranes made from these 
polymers are quite different from the properties of the crosslinked hydrophilic membranes 
that are commonly used to separate water-ethanol mixtures. Perfluoro polymers absorb less 
than 1% liquid in mixtures ranging from pure water to pure ethanol. As a result, the water 
permeance and water/ethanol selectivity of the membranes are essentially independent of 
feed water/ethanol composition. In contrast, crosslinked hydrophilic membranes can absorb 
significant amounts of water, and therefore, their permeance and selectivity are a strong 
function of the feed ethanol/water concentrations. Although the thermal and chemical 
stability of perfluoro membranes is very good, water permeances are low for commercial 
applications. We have recently developed a new type of multilayer composite membrane 
consisting of a perfluoro protective layer and a selective hydrophilic polymer underlayer. 
This membrane combines the good stability of hydrophobic perfluoro membranes with the 
high permeances and good selectivities of hydrophilic membranes. 
 
Speaker Bio  
Dr. Huang joined Membrane Technology & Research (MTR) in 2005 as a Senior Research 
Engineer and Group Leader of the Liquid Separations Group. She received her Bachelor 
degree from Tsinghua University, her Masters degree from National University of Singapore, 
and her Ph.D. in Chemical Engineering from the University of Texas, Austin. Currently, she 
is leading several MTR projects to develop membranes, modules, and processes for use in 
alcohol/water separations, especially for biofuel applications, and is concurrently leading a 
group to transfer the technology from the MTR biofuels laboratory studies into commercial 
BioSep™ product offerings. Several patents are published/pending in this area. In 2010-11, 
she directed the operation of a field test demonstration unit for this group. Before joining 
MTR, Ivy participated in a number of research projects sponsored by the Singaporean 
Government, U.S. Government agencies, and private clients. These programs ranged from 
fundamental membrane research to the design and development of membrane separation 
systems. Dr. Huang is author or co-author on about 20 peer-reviewed publications and is 
listed as co-inventor on about 10 patents/patent applications. Dr. Huang speaks frequently 
on BioSep and other biofuel applications of membranes. 
**************************************************************** 
CHI, Wednesday Morning, August 22, 2012 
 
Topic: Complimentary Webinar: Reauthorization of the Prescription Drug User Fee Act 
(PDUFA): How Will You Be Affected? 
Speaker: Amy Kneifel, RAC, Director of Regulatory Affairs at Aptiv Solutions  
Date and Time: Wednesday, Aug. 22, 2012; 1 p.m. EDT/10 a.m. PDT 
Register here: 
http://www.elsevierbi.com/mkt/webinars/SP/AC082212Reg_CHIForm.html#register 
 
Topic Description 
The prescription drug user fees provided by PDUFA are an integral part of the FDA's ability 
to efficiently review new drugs. The recently authorized PDUFA V will provide the FDA with 
the tools, resources and responsibilities it needs to bring new medicines to patients safely 
and efficiently, and more predictably, helping to ensure the United States remains the 
world's leader in biomedical innovation. 
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CHI-California Healthcare Institute, in collaboration with Merrill DataSite® and Aptiv 
Solutions, would like to invite you to this complimentary webinar that will address the 
provisions of the Agency-industry negotiated agreement, as well as additional and related 
provisions added during congressional consideration, and what it all means for the 
biopharmaceutical industry. 
*************************************************************** 
Joint NCC AWIS Summer Picnic, Sunday, August 26th  
 
Event: 6th Annual Potluck Picnic 
Date and Time: Sunday, Aug. 26, 2012, 12 noon til 3:00 pm 
Location: Beresford Park, San Mateo, see information for map, directions and features at 
http://www.cityofsanmateo.org/exploreourparks/ Beresford Park picnic area, 650 Parkside 
Way, San Mateo, CA 
Cost: Free 
RSVP Here: http://paperless.ly/Lys9p5 or go to www.pa‐awis.org for links and 
Info. 
 
Directions,Going South on Highway 101 or N/S onHwy280.Take Hwy 92. Exit Alameda de 
Las Pulgas south. Beresford Park will be on your right. Best to turn right and park on 
Parkside 
Way. Park in the small lot or on the street by the school. Our picnic area #1. Look for the 
AWIS 
banner, balloons, and turquoise shirts! 
Directions, Going North on Highway 101. Exit Hillsdale Ave heading west. Keep on 
Hillsdale until you pass El Camino Real, the shopping mall, library and make a right on 
Alameda de las Pulgas. Drive past the park and U--‐turn on 26th Ave. Make a right on 
Parkside 
Way. Park in the small lot or on the street by the school. Our picnic area #1. Look for the 
AWIS 
banner, balloons, and turquoise shirts! 
 
Event Description 
AWIS is pleased to invite you to our 6th Annual picnic. This year will be a joint NCC picnic: 
Palo Alto AWIS, San Francisco AWIS, East Bay AWIS and Sacramento Valley. It will be held 
again at Beresford Park which has paths for walking, grassy and picnic areas, several 
playgrounds for kids, skate park, bocce, tennis and basketball courts are nearby. AWIS NCC 
will provide meat to BBQ, buns, cold drinks. You could bring: side dish or dessert to share 
with 6-8 others. 
 
**************************************************************** 
Bio2Device Group, Tuesday Morning, August 28, 2012 
 
Topic: “Creating Opportunities in the Life Sciences - Maintaining Self Employment in a 
Difficult Job Climate”  
Speaker: Daniel E. Levy, Ph.D., Principal Consultant, DEL BioPharma 
Date and Time: Tuesday, Aug. 28, 2012, 8:30-10:30 am  
Location: Sunnyvale City Council Chambers, 456 W. Olive, Sunnyvale, CA (across the street 
from Sunnyvale Public Library) 
Cost: Free 
Park in Street and in NOVA and library parking lots across the street. 
 
Topic Description 
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In today's difficult economy, many sectors have been impacted. Among the hardest hit are 
the biotechnology and pharmaceutical industries. With almost twice the unemployment rate 
compared to the national average, these sectors present significant challenges to those 
wishing to contribute to the development of innovative solutions to healthcare problems. As 
a 20 year veteran of biopharma, Dr. Daniel E. Levy will share his experiences transitioning 
from full time employment to consultant. Topics will include challenges in managing CROs, 
leveraging services for resources, networking and marketing. In this tough economy, there 
are plenty of reasons for not getting paid. However, there are no excuses for not working. 
Learn how to create opportunities. 
 
Speaker Bio 
Dr. Levy is an experienced organic/medicinal chemist having contributed to the design of 
novel therapeutic agents targeting cardiovascular disease, cancer and inflammatory 
disorders. In his 20 years of contributing to the biopharmaceutical industry, Dr. Levy led 
interdisciplinary teams focused on kinase inhibitors, GPCR antagonists, matrix 
metalloproteinase inhibitors and cell adhesion molecules. His work is documented in almost 
30 peer reviewed publications and over 11 issued/published United States patents.  
Having held positions at Glycomed, COR Therapeutics and Scios, Dr. Levy's most recent role 
was Director of Synthetic Chemistry at Intradigm Corporation designing novel nanopartical 
delivery vehicles siRNA-based therapeutics. He has broad experience in the chemistry of 
amino acids/peptides, sugars/carbohydrates, heterocycles, polyethylene glycols and lipids. 
As a consultant, Dr. Levy provides strategic guidance and program implementation services 
to companies interested in small molecule drug discovery/development, diagnostics, drug 
delivery and microfluidics. Set-up and management of outsourcing activities is a key service 
supporting these sectors. Additionally, he provides technical due diligence services, 
facilitates intellectual property development and supports the filing of grant application.  
Dr. Levy received his Ph.D. in organic chemistry from the Massachusetts Institute of 
Technology and his B.S. in chemistry from the University of California - Berkeley. He is the 
author/editor of three books addressing aspects of carbohydrate chemistry and mechanistic 
organic chemistry. 
 
******************************************************* 
WIB-San Francisco Bay Area, Wednesday Morning, August 29, 2012 
 
Topic: "Discussion with the Expert" Webinar Series Continues with Gene Patents, 
Diagnostics and Personalized Medicine After Prometheus: Exploring the Limits of Patent 
Eligibility” 
Speakers: Teresa Corbin and Pauline Farmer-Koppenol, Fenwick and West 
Date and Time: August 29, 2012, 8:30-10:30 am 
Breakfast served: 8:30 a.m. 
Program: 9:00 a.m. 
Location: Fenwick & West LLP, 555 California Street, 12th Floor, San Francisco CA 94104 
Early registration ends on 8/7/2012. 
Regular registration starts on 8/8/2012 and ends on 8/27/2012. 
Late registration starts on 8/28/2012. 
 
Register at 
https://netforum.avectra.com/eweb/DynamicPage.aspx?Site=WIB&WebCode=EventDetail&
evt_key=56e39802-ae55-497b-bc8a-43b1f1b3e4cd&msm=a7cea8ae-053c-4b84-8734-
7f2417ac43e4&cst=266f0fc3-f6e8-4f9d-9be3-41080345b8fb&ent=91b58190-7406-434b-
aafd-27255c8f233d 
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Topic Description 
Join WIB-San Francisco Bay Area along with Teresa Corbin and Pauline Farmer-Koppenol, 
two leading intellectual property attorneys on August 29, 2012, as they present the U.S. 
Supreme Court's Prometheus Decision Defining the Current Scope of Patent Eligibility and 
the Federal Circuit Court's reconsideration of its Myriad Decision in light of Prometheus. 
They will address the Impact on Personalized Medicine, Molecular Diagnostics and Human 
Gene Patents. This event will also be streaming live to our Seattle chapter. 
***************************************************** 
Bio2Device Group, Tuesday Morning, Sept. 4, 2012 
 
Topic: “TBA” 
Speaker: Amir Abolfathi, President & CEO, Sonitus Medical  
Date and Time: Tuesday, Sept. 4, 2012, 8:30-10:30 am  
Location: Sunnyvale City Council Chambers, 456 W. Olive, Sunnyvale, CA (across the street 
from Sunnyvale Public Library) 
Cost: Free 
Park in Street and in NOVA and library parking lots across the street. 
 
Speaker Bio 
Amir founded Sonitus Medical, Inc. in 2006, leveraging 20 years of experience in founding, 
building, and managing medical device companies. Prior to Sonitus, Amir served for six 
years as an Officer, Vice President of R&D at Align Technology Inc. (NASDAQ: ALGN), 
creators of a unique, invisible orthodontic product. Previously, Amir was the first member of 
the senior management team at Embolic Protection Inc., where he was a consulting VP of 
Operations. EPI was successfully acquired by Boston Scientific in 2001. In early 1995, Amir 
co-founded EndoTex Interventional Systems, developers of minimally invasive solutions for 
treatment of carotid artery disease, which was also acquired by Boston Scientific in 2006. 
Amir has also held various management and engineering positions at Pfizer, Guidant, and 
Baxter-Edwards. As a seasoned entrepreneur, Amir has over 60 issued and pending patent 
applications, including 11 publications in peer review journals. Amir received his M.S. in 
Engineering Management from the University of Southern California and a B.S. in 
Biomedical Engineering from UC San Diego. 
*************************************************************** 
BayBio, Wednesday Morning, Sept. 5, 2012 
 
Topic: “Life Sciences Series: Ushering in the New Medical Device Excise Tax: Will you be 
ready?” 
 
Continuing professional education (CPE) 
No advanced preparation or prerequisites are required. You may qualify for up to 2 CPE 
credits when you attend this session. 
Moderator: Adam Uttley, Partner, KPMG LLP; Speakers, D. William (Bill) Brady, Jr, Managing 
Director, KPMG LLP; Stephen W. James, Principal, KPMG LLP and Vim M. Mehta, Tax 
Managing Director 
Date and Time: Wednesday, Sept. 5, 2012, Registration: 8:00 am – 8:30 am; Workshop: 
8:30-10:30 am and Networking 11:00 am 
Location: Abbott Vascular, 3200 Lakeside Drive, Santa Clara, CA 
Cost: Pre-registration through Sept. 3--$20 members and $40, non-members 
Registration access at http://www.baybio.org/events/details/excise-
tax/?utm_source=BayBio+Subscribers&utm_campaign=6897443799-
BayBio_Events_Blast_August_2012&utm_medium=email 
Business attire suggested 
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 Pre-registered attendees will receive an immediate receipt/confirmation after 
submission.  

 Please print this receipt/confirmation and bring it with you to receive your conference 
credentials.  

 Photo ID (driver's license or passport) will be required at check-in.  
 All sales are final - BayBio offers no refunds  

Please mail your event-related questions to: registration@baybio.org or you can contact us 
via phone: 650-871-7101. 
Topic Description 
We'll give you an in-depth look. 
In a recent Supreme Court ruling on the Patient Protection & Affordable Care Act, makers of 
medical devices will now be required to pay an excise tax on the sale of medical devices and 
other FDA-listed. And with less than a half of a year remaining until the January 2013 
deadline when it may take effect – will your company be prepared? 
Compliance with this first-ever excise tax based on revenue-producing transactions requires 
a full understanding of the specific manufacturing activity, the supply chain, contractual 
arrangements, and the transactions themselves. At the workshop, gain clarity and focus to 
the diverse facets of these new and as yet untried excise tax regulations. 
 
******************************************************* 
CACO Workshop, Tuesday Afternoon, Sept. 11, 2012 
 
Workshop: “Introduction to Regulatory Affairs”  
Speakers: Louise Johnson (Nektar), Betsy Vasquez (Pacific BioDevelopment), Priti Joshi 
(Regulatory Consultant), Natalie McClure (Adamas Pharmaceuticals)  
Date: Tuesday, September 11, 2012, 12:45-17:30 
Attendance fee: Regular:$55.00;For unemployed:$0.00;For vendor-show 
reps:$0.00;Webinar:$250.00; For others, details available upon online login. 
Location: SF Bay Area: Foster City Crowne Plaza  
Major Sponsor: (0)  
Vendor show vendors registered to date: (2)Absorption Systems; Contract Pharmaceuticals 
Ltd  
Online registration and further details: http://www.caco-pbs.org 
Registration deadline: 9/10/2012 (it will close sooner if the seating cap is reached) 
Topic Description 
The Regulatory Affairs (RA) environment encompasses the regulations and standards 
governing product development through post-approval marketing. In today’s regulatory 
environment, biotechnology products may be classified as drugs, biologics, medical devices 
or combination products. In almost every country in the world, each type of product is 
regulated by a different entity and often has its own distinct regulations. This workshop will 
provide an overview of RA and how the regulatory environment can shape product 
development. Topics will include the history of RA, regulatory agencies, requesting and 
preparing for regulatory meetings, accessing regulatory information, submissions and 
inspections. National and international regulatory authorities will be introduced including the 
legal frameworks in the USA and EU. 
 
Topics covered: 
 

· Introduction and Overview 
· FDA History/Guidelines 
· Timing of Meeting Opportunities and Requirements 
· Agency Structure (Submission Types and Requirements) 
· Filing Strategies (Fast Track, Orphan Drug Status and so on) 
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· Life Cycle Planning and Management 
· Conclusions & Panel Discussion 

 
********************************************************* 
Bio2Device Group, Tuesday Evening, Sept. 11, 2012 
 
Topic: “Looking into the Medtech Crystal Ball: New Product Trends in Face of Challenges of 
Changing Environment”  
Speaker: Thomas Fogarty, M.D., Founder, Fogarty Institute for Innovation 
Date and Time: Tuesday Evening, Sept. 11, 2011, 6:00-9:00 pm 
Location: Fenwick & West, Mountain View, Silicon Valley Center, 801 California Street, 
Mountain View, CA 94041 
Register at www.bio2devicegroup.org week prior to meeting 
Cost:  
$6 - Students/In-transition - Members only  
$11 - Early-bird Registration - Members only  
$20 - Late Registration and Non-Members  
$25 - Walk-ins 
 
Topic Description 
Dr. Fogarty’s talk will focus on how prediction based on crystal balls can be misleading and 
dangerous in a disruptive environment. It is his view that we are certainly in a disruptive 
environment now. 
 
Speaker Bio  
Dr. Thomas J. Fogarty, M.D., is an internationally renowned cardiovascular surgeon and 
innovator, widely regarded as the preeminent inventor of medical technologies of his 
generation. He has dedicated his entire career to improving patient care and has acquired 
135 medical patents for his revolutionary work. He has also been recognized by countless 
organizations for his contributions to medical science. 
 
Career Highlights 

 Inventor of the balloon catheter used in more than 300,000 procedures worldwide per 
year, estimated to have saved the lives/limbs of 20M patients 

 Named inventor on 135 surgical instrument patents 
 Awarded 2000 Lemelsen-MIT Prize for Invention & Innovation 
 Member of the National Inventors Hall-of-Fame 
 Founder of more than 30 medical device companies 
 Co-founder of Three Arch Partners venture capital firm 
 Managing Partner of Emergent Medical Partners 

 
***************************************************** 
BayBio, Wednesday Morning, Sept. 12, 2012-08-02 
 
Topic: “Life Science Series: mHealth: Commercial Model How to Create Value by Leveraging 
Mobility 
Date and Time: Wednesday, Sept. 12, 2012; registration: 8 – 9 am; breakfast, networking: 
8 – 8:30 am; program: 8:30 – 10 am; networking: 10-10:30 am 
Location: Squire Sanders, 275 Battery St., Ste 2600, San Francisco, CA 94111-3356 
Cost: Pre-registration through September 10 $20 members $40 non-members On-site 
registration on September 12 $40 members $80 non-members 
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 Pre-registered attendees will receive an immediate receipt/confirmation after 
submission.  

 Please print this receipt/confirmation and bring it with you to receive your conference 
credentials.  

 Photo ID (driver's license or passport) will be required at check-in.  
 All sales are final - BayBio offers no refunds  

Registration access at http://www.baybio.org/events/details/life-science-series-mhealth-
commercial-model-
09122012/?utm_source=BayBio+Subscribers&utm_campaign=6897443799-
BayBio_Events_Blast_August_2012&utm_medium=email 
Please mail your event-related questions to: registration@baybio.org or you can contact 
us via phone: 650-871-7101. 
 
Topic Description 
Mobile healthcare or "mHealth" has gained significant traction and investment from many 
participants, as pilots and trials evolve to substantively funded business ventures aimed at 
reaching broad consumer segments. Early results suggest that mHealth products and 
services can help meet two important goals: improving quality outcomes while reducing 
costs, particularly in managing chronic diseases. 
This session will focus on how mobility is changing the life sciences commercial platform 
landscape – there is a rush to adapt iPads within the field, but what additional value can 
they bring to customers and how do they fit into an overall sales enablement platform 
strategy? Should life sciences companies make significant investments and establish 
leadership positions now in mobile technology platforms and services? For those that have 
made the investment, how do you maximize your investment? This session will examine the 
obstacles and provide examples of business models that are emerging around the world and 
describe how innovation is being evaluated and adopted. Discussion will include 
reimbursement models, current clinical evidence, emerging mHealth standards and business 
models enabling a return on investment for all participants and where to look for innovation. 
************************************************** 
San Francisco AWIS Workshop,  Wednesday Evening, September 12, 2012 
 
Topic of Workshop: "Balancing Your Work and Life"  
Presented by Mara Jeffres, PhD, Career and Professional Development Coach and “Career 
Talk” Columnist for AWIS National Magazine  
Date and Time: Wednesday, September 12th, 2012, 6:00 pm to 9:00 pm  
Location: Genentech Building 83, room 1B, 611 Gateway Blvd.,  South San Francisco, CA 
94080, Parking is available.  
Cost: $8 AWIS members/students; $17 non-members.  
Register via ACTEVA by Monday September 10, 2012.  
All professionals and students in the sciences are welcome.  
For additional information check http://www.sfawis.com/ 
Topic Description 
Do you feel overwhelmed by too much responsibility?  
Do you have a hard time saying “No?”  
Do you feel that work is taking over your life?  
Attend the AWIS Work-Life Balance workshop to bring balance back to your life.  
You will come away with the ability to define for yourself what work-life satisfaction is and is 
not.  
You will be able to identify 7 keys to achieving and maintaining work-life satisfaction.  
You will be able to develop an action plan that can be implemented immediately and/or in 
the future.  
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This event is open to all scientists and non-scientists. You do not need to be an AWIS 
member to attend. Light dinner provided.  
********************************************************** 
WIB-San Francisco Bay Area South Bay Speed Networking Event, Thursday 
Evening, Sept 13, 2012 
 
Event: “WIB-San Francisco Bay Area South Bay Speed Networking Event” 
Date and Time: September 13, 2012 
Doors open at 5:30 p.m. Speed Networking from 6:30 p.m. – 8:30 p.m. PDT 
Location: Fenwick & West LLP, Silicon Valley Center, 801 California Street, Mountain View, 
CA 94041 
Cost for Reception: Members: $20; Non-Members: $35 
Early registration ends on 7/22/2012. 
Regular registration starts on 7/23/2012 and ends on 9/13/2012. 
Late registration starts on 9/14/2012. 
Event Description 
Grab your business cards and polish up your 30-second introduction! On September 13, 
2012 join us for an evening of Speed Networking in the Bay Area – a fun, fast-paced way to 
meet other women in the Biotech Industry. Our first Speed Networking event in San 
Francisco was a huge success, and we’re continuing the program into Silicon Valley. In two 
hours you’ll mingle, learn fast facts and make new connections. Doors open at 5:30 p.m. 
with speed networking going from 6:30 p.m. to 8:30 p.m. PDT. 
 
Food and drinks will be provided. Space is limited, so please register early!  
 
 
***************************************************** 
Northern California Chapter, ACRP, Thursday Evening, Sept. 13, 2012 
 
Topic: “Stats I Need to Know”  
Speaker: Peter Shabe, President, Advanced Research Associates  
Date and Time: Thurs. September 13, 2012 6:00 – 9:00 PM  
Agenda:  
6:00 – 7:00 PM Registration, Networking, & Dinner Buffet 
7:00 – 7:30 PM President’s Welcome, Sponsor recognition, Raffle, Announcements/“OPEN 
MIC”  
7:30 – 9.00 PM Educational Presentation and Q&A  
Location: St. Jude Medical, 701 E. Evelyn Avenue, Building 709, Sunnyvale, CA 94086  
Hold the date—registration information coming soon. 
 
Program Description:  
What does a non-statistician need to know in their daily clinical research work? The role of 
statistics in a clinical trial provides a structured process to quantify the safety and efficacy of 
an investigational product and compare one to another with a reliable and reproducible 
result.  
What does this really mean? How does this affect how data are collected? How can a non-
statistician learn to understand basic statistics?  
Peter will provide a brief, concise, and entertaining overview of statistics by guiding us 
through 4 basic steps: 1) collecting data, 2) summarizing date, 3) performing statistical 
analysis of results, and 4) learning how to generalize results to the population being 
studied. He will “flip a coin 30 times” to explain some basic probability and statistical 
nuances.  
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Peter will also walk us through the 10 steps to conducting a hypothesis test which believe it 
or not, are always the same! He will apply these concepts to real world examples.  
Bring questions, issues, lessons learned  
Speaker Bio: 
Peter Shabe has over 25 years of biometrics experience in Phase I-IV clinical trials of drug 
and medical device development. He has hands-on experience managing clinical trial data 
from data collection, database design, and data entry through data quality assurance and 
data analysis. His expertise includes using SAS for developing data management and data 
analysis applications, as well as analyzing and reporting clinical data.  
Peter began his career at Syntex, was Senior Statistician at Cetus and Collagen, Associate 
Director of Database Services and Statistical Programming at PAREXEL, and Director of 
Biostatistics and Project Management at Resource Biometrics. In 1996, Peter founded his 
own company, Advance Research Associates, where he manages a team of biostatisticians 
and data management professionals for clients worldwide. 
Peter received his M.S. in Statistics from Marquette University and currently teaches at San 
Francisco State University, San Jose State University, and University of California Santa 
Cruz.  
Program Objectives:  

1. Describe clinical and statistical hypothesis testing 
2. Describe how to interpret Type I and Type II errors 
3. List steps to conduct a hypothesis test  

Target Audience:  
 Clinical Research Professionals 
 Sponsor Organizations 
 Study Site Investigators & Coordinators 
 Independent Consultants 
 Students of Clinical Research 
 Academic Medical/Clinical Researchers 
 Service Providers/ 
 Vendors 
 Institutional Review Boards 
 Quality Assurance  

 
******************************************************* 
CACO Seminar Luncheon, Friday MidDay, Sept. 14, 2012 
 
Topic: “Drug Induced Hepatotoxicity: Are We on the Right Track to Prediction? - A Clinical 
Perspective” 
Speaker: Arie Regev, MD (Eli Lilly) 
Date and Time: Friday, Sept. 14, 2012, 11:30 am – 1:30 pm 
Location: SF Bay Area: Foster City Crowne Plaza 
Register at http://www.caco-pbs.org/aspx/login01.aspx 
 
Topic Description 

Idiosyncratic DILI (IDILI) is the leading cause of drug withdrawal and regulatory action in 
the last 50 years. In-spite of intensive preclinical and clinical research IDIL has remained 
largely unpredictable, and attempts to identify and develop predictive biomarkers have been 
mostly unsuccessful. Clinical studies focused on pharmacogenomic markers for DILI 
susceptibility have generally yielded markers with relatively low positive predictive values 
for serious DILI. Likewise, due to the absence of reliable, widely accepted preclinical 
models, the preclinical quest for IDILI biomarkers has proven difficult, and the translation of 
such biomarkers to the clinic has so far been unattainable. There is evidence to suggest that 
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meticulous data collection and analysis in clinical trials may help predicting IDILI. Some of 
these approaches will be discussed in this presentation. In contrast, changes in liver tests 
such as elevated ALT/AST are not reliable predictors of IDILI and may erroneously lead to 
early termination of molecules or to regulatory action.  
 
Speaker Bio 

Dr. Regev received his B.Sc. and M.D. degrees from the Hebrew University in Jerusalem, 
Israel. He completed residency in Medicine and fellowship in Gastroenterology at Rabin 
Medical Center and Tel Aviv University, where he continued working as attending physician 
and Associate Chief of Medicine. He subsequently completed clinical fellowship in Hepatology 
and Transplant Hepatology at the Division of Hepatology of the University of Miami, and 
Jackson Memorial Hospital in Miami, Florida. After his fellowship he continued working in the 
Division of Hepatology as full time faculty and subsequently Associate Professor of Medicine 
and Director of the Hepatology Fellowship Program until 2007. Dr. Regev has conducted 
numerous clinical trials in the field of viral hepatitis and liver transplantation. He was the 
principal investigator of a number of NIH funded clinical trials and has served as principal 
investigator on several investigator initiated and industry supported clinical trials in the area 
of viral hepatitis and liver transplantation. He is the author of numerous publications in 
major medical journals and book chapters. Dr. served as an active member of the Training 
and Clinical Policy Committee of the American Association for the Study of Liver Diseases. In 
January 2007 Dr. Regev joined Eli-Lilly in a Hepatology Consulting position and as Chair of 
the Liver and GI Safety Committee in the Global Patients Safety organization. He is 
currently an adjunct Associate Professor of Medicine at the Division of Gastroenterology and 
Hepatology of Indiana University, and he heads the Safety Advisory Hub at Eli Lilly and 
Company. 
 
****************************************************** 
Windhover's Pharmaceutical Strategic Alliance Meeting, Mon.-Wed, Sept. 17-19, 
2012 
 
Topic: “Building Sustainable Value Through New Relationships” 
Dates: Monday-Wednesday, Sept. 17-19, 2012 
Location: Marriott Marquis, New York City 
Cost: Super early bird registration (until July 7) is $1,595 ($400 discount); early bird (until 
Aug. 17) at $1,795 vs. regular at $1,995 
See details and register at http://www.elsevierbi.com/mkt/Conf/PSA/2012 
For more information on PSA 2012, or to register over the phone, please contact: 
Pat Cardone 
Senior Account Manager 
Phone: (203) 840-6272 
Fax: (203) 838-3214 
Email: p.cardone@elsevier.com 
 
Conference Description 
As it searches for innovation to fuel sustainable growth, biopharma is dramatically 
reinventing its relationships across the board. Once entirely confident of its own strengths, 
the industry is displaying a new sensitivity to creative collaboration. Adaptive business 
models are selectively emerging. As parts of the heavily interdependent life sciences 
ecosystem undergo multi-year transformations, Big Pharma is acknowledging its 
responsibilities in propping up valuable, but capital-starved sources of long-term innovation.  
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Getting closer to the patient is vital to the process. The result is novel cooperation among 
traditionally wary constituents: pharma, biotech, payers, providers and patients.  
But can these arrangements, which aim to provide all parties with rewards and mitigate risk 
at various steps of the process deliver on value in a resource-constrained world? As pharma 
reaches further into emerging geographies, how does it balance growth in new markets with 
still-lucrative but shrinking opportunities at home? At this year's Pharmaceutical Strategic 
Alliances meeting we'll explore how companies can best use non-traditional partners to 
transform weak pipelines, jumpstart flagging revenues, and prove relevancy of their 
products to payers and health care providers. 
 
Traditional alliances still have their place, though they represent a much smaller part of the 
strategic spectrum. Large drug companies are as apt to build relationships with venture 
capital partners, payers, data providers, academic centers, governments, and each other. 
These new relationships will generate ideas about industry's best paths forward – and 
create new pressures to find common ground with unfamiliar partners. 
 
Why attend PSA?  

 Meet your potential partner and find out how to approach them 
 Understand externalization models and see if your approach fits your potential 

partner's positioning 
 Benchmark your dealmaking strategy against what your competitors are doing and 

why  
 Learn the deal values and deal specifics that let you calibrate deal-making metrics  
 In summary: Meet the most important people in the business.  

 
Maximize your strategic alliance opportunities by hearing CEOs, Senior R&D and Senior 
Business Development executives who share lessons learned, practical advice and strategies 
on how to build your R&D pipeline--both internally and externally. 
And this September, PSA offers you an unbeatable line-up of Big Pharma and biotech 
speakers to forecast trends and analyze changes in alliances and M&A. You’ll hear from, and 
be able to quiz, top industry executives and dealmakers.  
 
PSA gathers top thinkers to grapple with the fundamental challenges facing biotech and 
pharma – equipping dealmakers like you with the insights, information and practical advice 
you'll need to strike successful deals. This program will sell out so register early. 
Space is limited, so register today!  
 
****************************************************** 
Bay Bio Life Science Series, Wednesday Morning, Sept. 19, 2012 
 
Topic: “Life Sciences Series: Planning Your Drug Development Success” 
Speakers 
David Brewster, PhD, DABT 
Head Drug Safety Evaluation 

Global Exploratory 
Development 

Vertex Pharmaceuticals 

Joy Cavagnaro, PhD, DABT, 
RAC 

President 
Access BIO 

Stephen W. Frantz, PhD, 
DABT 

Senior Director of Business 
Development Pacific 
Northwest Region 

MPI Research 

Richard Slauter, PhD, DABT 
Senior Director 

Drug 
Metabolism/Pharmacokinetics 

Michael Taylor, PhD, DABT 
Founder and Principal 

NonClinical Safety Assessment 
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and Senior Principal Study 
Director 

MPI Research 
 
 
Date and Time: Wednesday, September 19, 2012 
Registration & Breakfast: 7:30AM 
Speaker Presentations: 8:00AM - 10:00AM 
Panel Discussion: 10:00AM - 11:00AM 
Location: South San Francisco Conference Center, 255 South Airport Blvd. 
South San Francisco, CA 
Pre-registration through September 17 
$20 members 
$40 non-members 
On-site registration on September 19 
$40 members 
$75 non-members 

 Pre-registered attendees will receive an immediate receipt/confirmation after 
submission.  

 Please print this receipt/confirmation and bring it with you to receive your conference 
credentials.  

 Photo ID (driver's license or passport) will be required at check-in.  
 All sales are final - BayBio offers no refunds  

Please mail your event-related questions to: registration@baybio.org or you can contact us 
via phone: 650-871-7101. 
 
Register at http://baybio.org/events/details/mpi-research-program/ 
 
Topic Description  
The discovery and identification of a new molecular entity (NME) and the application of 
research required to show a proof-of-principle for a therapeutic agent can be rife with 
pitfalls and it is extremely difficult to qualify a new prospect for venture funding or 
partnering with another pharmaceutical company. Many times, companies in the early 
stages of a concept or principle identification fall into the trap of focusing on only the 
efficacy segment of their prospective therapeutic agent's potential but have little or no 
safety data to provide for the initial funding considerations. This often missing safety data is 
considered to be a critical component by individuals who are responsible for making key 
venture capital funding and pharmaceutical venture decisions. 
We will take the audience from early discovery to the demonstration of efficacy, 
drug/biologic agent exposure, early candidate selection, and the preclinical safety aspects 
which may not be considered by startup companies. In addition, we will discuss scaleup and 
impurity issue considerations for the Active Pharmaceutical Ingredient (API) during the 
development phases through late stage drug/biologic development, selection of a preclinical 
safety evaluation partner, API supply, and regulatory filings. The symposium will conclude 
with a panel discussion to provide attendees with the opportunity for valuable exchanges 
with experts in the fields of drug development and regulatory toxicology. 
**************************************************** 
Pharm Asia Summit-Shanghai, Sept. 24-26, 2012 
 
Focus: “Renewing Growth through Innovation in Emerging Markets: Strategic Data and Case 
Studies for Prioritizing your Business Model  
Date and Time: Monday – Wednesday, Sept. 24-26, 2012 
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Location: Grand Hyatt Shanghai Jin Mao Tower, 88 Century Avenue, Pudong, Shanghai, 
People's Republic of China 200121 
Cost: Western Organizations USD Notes Early registration fee $1,095 March 2nd through 
August 1st, 2012;  Regular registration fee $1,295 August 2nd through September 20th, 
2012; Onsite registration fee $1,800 September 24th through September 26th, 2012 - To 
guarantee the early registration discount, payments must be received by September 20th, 
2012. 
- Online registration will close on September 20th, 2012 5:00 PM EST, after which all 
registrations will be handled onsite.   

For more information on Registration, please contact: 
 
Pat Cardone 
Office: +1(203) 840-6272 
p.cardone@elsevier.com 
For more information on Sponsorship Opportunities, please contact:
Alicia McNiven 
Office: +1 (215) 646-3778 
Mobile: +1 (908) 547-7262 
a.mcniven@elsevier.com 
Registration for Companies Within Mainland China, please contact: 
Jon Liong 
Office: +86-21-3126-3933 
jon.liong@lycheegroup.com 

 
Conference Description 
China Pharma Keynote: Creating Value For Patients & Payers 
In this keynote panel, China leaders from Big Pharma discuss the changing commercial 
landscape in China and how MNCs are experimenting with new business models as China 
transforms its hospital-based system to a primary-care system backed by government-
sponsored health insurance. 
PharmAsia Summit features real life data and case studies from China, India and other 
emerging markets. Each day is organized into benefit-packed themes:  

 Monday: China Innovation *Release of the exclusive report on China strategy with 
key metrics related to China innovation; Discover important trends that hone your 
innovation strategy.  

 Tuesday: New R & D Models: Getting Better Products To Market Faster  
 Wednesday: New Commercial Models: Creating Value For Patients And Payers  

 
The conference will feature data and case studies from China, India and other emerging 
markets focusing on two key imperatives of innovation: (1) Getting Better Products To 
Market Faster; and (2) Creating Value For Patients And Payers.  
To kick off the Summit, Elsevier, BayHelix and the Monitor Group will release an exclusive 
report exploring how China could disrupt the innovation paradigm, based on an industry 
survey and discussions with key corporate leaders and policy makers.  
************************************************************************ 

CACO Workshop, Thursday Afternoon, Sept. 20, 2012 
 
Topic: “From Clinic to Market: Clinical Development of New Molecular Entities” 
Speakers: P. Staehr (Abbott Vascular), W. Yates (Theravance), A. Shahzamani (Genentech), 
A. Zacarias 
Date and Time: Thursday, Sept. 20, 2012, 12:45 – 17:30 



 

18 

Location: SF Bay Area: Foster City Crowne Plaza 
Register at http://www.caco-pbs.org/aspx/login01.aspx 
 
Topic Description 
Clinical Development of new drugs is complex and requires various disciplines to work 
closely together. For a seamless collaboration it is important for anyone who works in this 
industry to understand the aspects and challenges of the other departments involved in 
clinical development.  
In this workshop we seek to give an overview of some essential components involved in 
clinical drug development. At the end participants will be familiar with the science of clinical 
trials, especially the succession from Phase 1 to Phase 3, and their operational aspects and 
challenges when conducting these trials. This workshop will further demonstrate how these 
clinical development activities are embedded in a complex regulatory framework. As 
guarding drug safety during the clinical development process and for use in the “real world” 
is more important than ever “aspects of drug safety and pharmacovigilance” will be 
presented as well. In today’s environment where costs of drug development have 
skyrocketed, strong generic competition limits the return on investment and payers restrict 
reimbursement, developing robust commercial strategies is critical. Therefore, the workshop 
will also review the aspects of developing a strong marketing strategy for a new product and 
how that may impact its overall development plan. 
Topics: 

· Introduction - The Pharma industry situation today 
· Clinical Development: The science of Phase 1-3 trial development with case studies 
· The Role of Clinical Operations in Drug Development - The Partnership Between Clinical 

Science and Clinical Operations 
· Regulatory Affairs in drug development: IND, NDA, and advisory committee meetings 
· Drug Safety and Pharmacovigilance 
· Marketing strategy and its potential impact on clinical development plans 

 
******************************************************* 
Simon Kucher & Partners Forum, Thursday, Sept. 27, 2012 
 
Event: 5th Bay Area Life Sciences Marketing Strategy Forum 
Speaker: Anand Mehra, M.D., Partner, Sofinnova Ventures; Christian Schuler, Partner, 
Simon-Kucher & Partners; many others   
Date and Time: Thursday, September 27, 2012; Morning Session - Pre-Forum Global Pricing 
& Reimbursement Workshop for Fee: 8:30am - 12:00pm; Free Afternoon Session - Life 
Sciences Marketing Strategy Forum: 12:30pm – 6:30 pm  
Location: Westin Palo Alto, 675 El Camino Real, Palo Alto, CA 94301  
Cost: Afternoon forum session - FREE, Pre-Forum Global Pricing & Reimbursement 
Workshop - $200 before September 7th, $250 thereafter  
RSVP: Please register for the event using any of the following methods:  
Ø Direct your browser to www.simon-kucher.com/lsforum  
Ø Email lsforumsf@simon-kucher.com  
Ø Call (650) 641-4300 
 
Topic Description:  
The 5th Bay Area Life Sciences Marketing Strategy Forum hosted by Simon-Kucher & 
Partners, will focus on the evolving global commercialization, marketing, and pricing & 
market access landscape with which Life Sciences innovators are faced today. Our main 
afternoon session is FREE to all attendees and is considered a premier event in the Bay 
Area gathering executives and key decision makers in the pharmaceutical and medical 
device industries.  
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As US healthcare reform and European economic troubles pose immense challenges for the 
Life Sciences industry, Simon-Kucher & Partners is at the forefront of finding innovative 
solutions.  
 
This year, we would also like to introduce our Pre-Forum Global Pricing & Reimbursement 
Workshop that will allow participants to bring themselves up-to-speed when comes to the 
latest global market access trends and to engage in knowledge sharing with Simon-Kucher 
& Partners thought leaders. The informal format of this workshop is designed to be 
interactive, with a greater emphasis on case studies, group discussions, and Q&A.  
 
Additionally we are pleased to announce our keynote speaker for the event:  
 
Anand Mehra, M.D.  
Partner at Sofinnova Ventures, Menlo Park  
Discussion topic: The role of P&R in asset valuation for  
in- and out- licensing or funding/acquisition decisions 
 
****************************************************** 
San Jose BioCenter, Thursday Afternoon, September 27, 2012 
 
Topic: “New rules on Crowdfunding: A real opportunity for your emerging company? “ 
Panelists  
Coming soon! 
Date and Time: Thursday, September 27, 2012, 3:00 – 6:30 pm 
Agenda 
3:00 PM - 3:30 PM Registration & Networking  
3:30 PM - 5:00 PM Industry Panel  
5:00 PM - 6:30 PM Networking Reception  
Location: Orrick, Herrington & Sutcliffe LLP, 1000 Marsh Road Building 1100, Menlo Park, 
CA 94025-1015 
Cost:  

Regular Ticket  Sep 25, 2012  $60.00  $4.29  0  

Partner Network  Sep 25, 2012  $50.00  $3.74  0  

Meet with Alumni & Students  Sep 25, 2012  $40.00  $3.19   

Register at http://crowdfundingpanel.eventbrite.com/ 
 
Topic Description 
On April 5, 2012 President Obama signed the JOBS Act bill into law. President Obama 
declared the JOBS Act (for “Jump-Start Our Business Start-Ups”) is a “potential game 
changer”. Indeed, funding for start-ups and emerging companies should become easier with 
an increased crowdfund cap and new IPO rules for example. However it does sound a bit 
risky to disclose your ideas to the whole world at a very early stage.  
 
Key points that will be developed during this session include: 
• Why and how to crowdfund your emerging company? 
• Is crowdfunding a solution for your emerging company? 
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• Why do VCs and Angels get involved in crowdfunding? 
• Do’s and Don’ts of crowd funding? 
• What are the risks and how can you protect your company from them?  
• Was a new legal and regulatory landscape created?  
 
Join the real crowdfunding players for an interactive discussion on why and how to 
crowdfund your emerging company.  
 
Our Panel discussions are candid, interactive and informal. We want you to walk away with 
the real story behind how things work so you can make it happen yourself. This Panel will 
be followed by a Networking Reception.  
********************************************************************** 
CACO Workshop, Friday, Oct. 5, 2012 
 
Topic: “Formulation Support for Discovery & Early Development: Fundamentals, Advances, 
Special Topics & Case Studies” 
Speakers: Shelley Rabel, Robert Strickley, Evan Thackaberry, Minli Xie 
Date and Time: Friday, Oct. 5, 2012, 8:45 am – 17:00  
Location: SF Bay Area: Foster City Crowne Plaza 
Register at http://www.caco-pbs.org/aspx/login01.aspx 
********************************************************************** 
UC Berkeley BioExec Institute, October 9-10, 2012 
 
Program: Module A: Creating Value  
Dates: Oct. 9-10, 2012 
Location: UC Berkeley 
Price: $2400; Full Program (all 3 modules) = $6900 (savings of $300 ) 
See details at (http://executive.berkeley.edu/programs/bioexec-institute 
 
Day 1: Models of Innovation 
Biopharmaceuticals, medical devices, and other biological products face a plethora of 
regulatory and safety issues in addition to the major challenges all products face in moving 
from concept to reality. Understanding the requirements for and the inter-relation between 
manufacturing, clinical trials, regulatory approvals, and safety testing is essential to 
success. Industry leaders will join session participants to discuss the trade-offs caused by 
exploring new R&D models with the goal of creating value for your organizations. 
 
Day 2: Managing Innovation 
New product development demands technology-specific manufacturing assets and upfront 
capital investment. Evaluation of innovative designs for manufacturing necessitates an 
ongoing assessment and alignment with commercial strategy. While manufacturing activities 
and organizations may be viewed as singular and insular, executives must have an 
integrated knowledge of the biologics industry environment, pre-clinical through clinical 
development, economics and science, and stakeholder requirements. Continuous evaluation 
of product life cycle management, technology, manufacturing options, and infrastructure are 
critical to optimizing production flexibility and asset utilization. Further, a dynamic 
regulatory and compliance/quality environment mandates ongoing assessment and 
implementation of new requirements and systems to minimize business risks.  

 
********************************************************************* 
UC Berkeley Extension Intensive Course, Thursday and Friday, October 11-12, 
2012 
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Topic: "Life Science Business and Marketing: Their Integral Role for Success"  
Instructor: Audrey S. Erbes, Ph.D.; Guest Speakers: Don Holsten, Pharm. D., Bev Hudson, 
M.B.A., Julie Tompkins, M.B.A. 
Date and Time: Thursday and Friday, Oct. 11-12, 2012; 8:30 am – 5:00 pm 
Location: New Belmont Center, UC Berkeley Extension, Room 3B, 1301 Shoreway Road, 
Suite 400, Belmont, CA 94002 
Fee: $795; (EDP 408302)  
Register at http://extension.berkeley.edu/catalog/course190.html 
 
Course Description 
The life science industry presents very different challenges found in other industries and 
requires specialized knowledge and skills to navigate the unique regulatory path 
requirements, lengthy development times, expensive clinical trial process, FDA control of 
advertising and labeling, and impact of managed care on reimbursement and pricing. This 
course conveys the foundational research and analysis skills needed on the job to make 
good marketing and business recommendations and decisions across company functions.  
 
Course includes two days of intensive classroom work and mentoring by instructor available 
for balance of term while completing term project.  Students will learn how to research 
and analyze markets and environments for making recommendations and decisions useful 
for all professional functions in bioscience companies. They will learn how to do typical 
business and marketing assignments common to the workplace and receive 
templates/outlines for documents. In the process students will develop a basic 
understanding of the role and benefits of various business and marketing functions involved 
in company’s success, underscoring their roles across all stages of company and product 
lifecycle. Participants will learn what makes the industry “tick,” identify challenges and 
opportunities critical to the success of a company and its products that might otherwise be 
overlooked until too late in the development process. Students will complete business 
investment analysis of a company and its technology/products of their choice for term 
project. 
 
Deliverables 
Students receive an extensive student reader with lecture slides for note taking, lists of 
Internet-accessible information resources and gratis access to otherwise paid subscription 
databases to assist in researching their term project.   
 
Who Will Benefit from This Course 
Experienced and newer business and marketing professionals--as well as scientific, clinical, 
regulatory, and legal professionals--can benefit from this introduction to the important 
business and marketing aspects of the life science industry and how to research and 
develop solutions to handle its challenges.  
 
Course Director 
Audrey Erbes, Ph.D., is a global life-science business development and marketing consul-
tant, industry blogger at www.AudreysNetwork.com, organization leader, public speaker and 
developer of customized executive education. She is known for her industry blog 
publications on Audreysnetwork.com. She had 25 years of corporate managerial experience 
in the biopharmaceutical industry including Executive Vice President and Cofounder of Kowa 
Research Institute, a biopharmaceutical licensing and investment subsidiary of Kowa 
Company Ltd., Japan. Before that she held both U.S. and international management 
positions at Syntex Corp. (acquired by Roche) in market research, product management, 
strategic marketing, and business development with a special emphasis on Europe and 
Asia/Pacific/Canada.  
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Guest Speakers and Their Topics 
Donald Holsten, Pharm D., a regulatory consultant and educator with over 20 years 
of national and international experience as a senior regulatory affairs and quality assurance 
executive, has expertise in food, drug/biopharmaceutical, medical device and cosmetic 
products. He has an intimate knowledge of the FDA approval cycle and has helped prepare 
numerous biotechnology and pharmaceutical companies for FDA interactions and panel 
reviews.  Don has held management positions at several companies, including Liposome 
Technology, Inc and Oclassen Pharmaceuticals, Inc. where he was Director of Regulatory 
Affairs/Quality Assurance and Director of Regulatory Affairs, respectively.  Earlier in his 
career he held a senior level position as Assistant Chief, Food and Drug Branch, Department 
of Health Services for the State of California. Topic: “Operating in the U.S. Regulatory 
Environment: Is Product Approvable” 
 
Bev Hudson, MBA, is the Senior Vice President, Business Development, Omnicomm 
Systems, Inc., a Web-based electronic data capture (EDC) and eClinical (eClinical) software 
and services company with products that streamline the clinical research process. 
Previously, she was VP and General Manager of Clinical Research Services at MedPoint 
Communications, Inc. and earlier ran sales and operations for Mayo Clinical Trial Services. 
She spent eleven years at Genentech in sales and marketing management roles. Topic: 
"The Impact of U.S. Health Care System on Marketing Biotech Products" 
 
Julie Tompkins, MBA, is Sr. Vice President at Timely Data Resources (TDR), a healthcare 
market research and consulting firm.  She has more than 30 years experience in the 
pharmaceutical and biotech arenas, including 12 years in industry and more than 20 years 
in market research consulting, and has worked with pharmaceuticals, diagnostics, and drug 
delivery systems.  At Syntex (acquired by Roche), Julie worked in both R&D and Marketing, 
including positions as Analytical Chemist, Market Research Analyst, Manager of New Product 
Planning, and Manager of Market Analysis.  She spent most of her time in Marketing as the 
primary liaison between Marketing and R&D, serving as a key member on multi-disciplinary 
project teams and strategic planning committees.  After leaving Syntex, Julie was President 
and Founder of MedSearch, a primary market research company that merged with TDR in 
January 2000.  She holds a B.A. in Human Biology from Stanford University and an MBA 
from Santa Clara University. Topic: “The Role of Market Research in Product Planning, 
Development and Marketing" 
 
Course Content Outline 

The Discipline of Marketing in the Bioscience Industry 
 Unique bioscience industry marketing characteristics 
 The core marketing functions 
 Pivotal documents associated with marketing functions  
 The critical role of marketing at all stages of a product’s development  

Marketing Research and Analysis  
 Use of market research to optimize product planning, development and marketing 
 Role of market research throughout development of company and product 
 Defining the objectives, planning and implementation of the research 
 Types of market research and methodologies 

Impact of Managed Care System on Marketing Bioscience Products 
 Review healthcare industry trends/data that impact cost and reimbursement  
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 Define “who/what is the U.S. healthcare system” and how it influences the 
commercialization process 

 Define reimbursement from Managed Care perspective 

Success Parameters for Products and Companies 

Dealing with regulatory Environment and Product’s Approvability 

The Role, Function, Objective of Selected Major Marketing Functions 
 Business Development and Licensing Process, Contract and Terms 
 Product/Technology Opportunity Assessment Research and Recommendation 
 Strategic Planning and Strategic Plan  
 Product Management and Product Marketing Plan 
 Sales and Distribution 

 
********************************************************************** 
Investment-in-Innovation (IN3) Medical Device Summit, Mon.-Wed., Oct. 15-17, 
2012 
 
Topic: “Grow your Medical Technology Business through Financing, M & A, and Strategic 
Partnerships” 
Dates: Monday-Wednesday, Sept. 17-19, 2012 
Location: Intercontinental Mark Hopkins, San Francisco 
Cost: Super early bird registration (until Aug 2) is $1,695 ($300 discount); early bird (until 
Sep. 21) at $1,795 vs. regular at $1,995 (after Sep. 21) 
See details and register at www.in3summit.com  
For more information on IN3 Medical Device Summit, or to register over the phone, please 
contact: 
Kristy Kennedy  
480-985-9512  
k.kennedy@elsevier.com 
 
Conference Description 
Elsevier Business Intelligence, publisher of "The Gray Sheet," IN VIVO, START-UP 
and MedTech Insight is pleased to announce IN3 Medical Device 360° Summit - San 
Francisco.  IN3 Summit is a unique, three-day event focused on forging partnerships 
between VCs, top investors, and corporate acquirers with early-/mid-/late-stage, medical 
technology start-ups and revolutionary innovators.   
This must-attend forum, taking place in the hub of device investment and innovation in the 
San Francisco Bay Area, will bring together a diverse group of medtech's key thought 
leaders - from Corporate Business Development, Venture Capital and Strategic Investment, 
Start-Up Entrepreneurs and Industry Pioneers - to candidly discuss the critical issues 
impacting all players in the evolving device space. 
Taking center stage in San Francisco will be an innovative, hand-selected group of early-, 
mid- and late-stage start-ups from around the world seeking funding or strategic 
partnership. The value-packed two-day program will include a variety of insightful and 
interactive panel discussions and presentations, an evening reception, and plenty of 
networking opportunities. 
Program Highlights: 

 Opening Presentation: The 2012 Elections - Impact on FDA, Healthcare Reform and 
the Future of Medical Technology Innovation 

 Mark Leahey, President & CEO, Medical Device Manufacturers 
Association (MDMA) 
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 Panel Discussion: Strategics on Deal Priorities - Driving Growth through Different 
Structures 

 Keynote Fireside Chat with Dr. Thomas J. Fogarty 
 Internationally recognized cardiovascular surgeon, inventor, 

entrepreneur and vintner 
 Late-Stage Investing Panel 
 Special Evening Presentation: Top 10 Value Drivers Strategics Look for in Pre-

Revenue Startups 
 Don Urbanowicz, Principal, Urbanowicz Consulting, LLC 

 Medtech Investing Panel: Hear What It Takes to Get a VC to Say Yes-with Aberdare 
Ventures, ATV, Draper Fisher Jurvetson, Versant Ventures, Psilos Group, edbi, and 
MPM Capital 

 Featured Healthcare Investor Profile Presentations 
 Set Up Meetings in Advance with State-of-the-Art Partnering Software 
 Networking Cocktail Reception: Tuesday evening, October 16th 
 Abundant networking opportunities 

Who will you meet? 
 Presidents, Principals, CEOs, CTOs, COOs, CMOs 
 Founders, Board Leaders, Chairpersons 
 Venture Partners, Senior Investors, Private Equity, Angel Investors 
 VPs/Directors of Strategic Planning, Business Development/Analysis, Marketing, New 

Technology, Acquisitions, R&D, Sales 
From These Types of Companies 

 Established, large device companies seeking technology via licensing, partnering, 
and acquisition to broaden or deepen product lines or build sector strength.  

 VCs, private equity, investment firms/consultant, and investment banks. 
 Medical device, biopharmaceutical, biotech, or other company executives seeking 

investments or partnerships. 
******************************************************************** 
UCSF Mission Bay, Friday, Oct. 26, 2012 
 
Event Topic: “Building a Business in the New HealthTech Ecosystem!!!” 
Date and Time: Friday, October 26, 2012, 8:00 AM - 7:00 PM Pacific Time 
Location: UCSF Mission Bay, 1675 Owens Street, San Francisco, California 94158, 866-431-
8273 
Planner Leigh Anne Gephart 
Register at 
http://www.healthtechconference.com/?goback=%2Egde_31811_member_143732408 
 
Topic Description 
Please join us for a value packed day at the HealthTech Conference 2012 in San Francisco 
on October 26th. Hear exciting sessions on building new HealthTech businesses and take 
advantage of the invaluable networking opportunities.  

 How are successful HealthTech businesses built? 
Our amazing lineup of panelists includes CEOs of UCSF, Stanford, and El Camino 
Hospitals, Airstrip, Vocera, and more thought leaders. The conference is designed for 
active participation and networking - Register now.  

 What are the unique opportunities and challenges in HealthTech? 
What are the key unmet needs of the providers? What are the enabling technologies? 
What are the future trends? What are the practical lessons learned? Leaders from 
Qualcomm, Frog Design, UCSF, and successful HealthTech companies answer these 
questions and more.  
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 How do you attract the attention of leading investors and get funded? 
Learn from top partners at Venrock, Cardinal, and Canaan. 

 Who will be the “Most Promising 2012 HealthTech Company?”  
Show your company solution in the Exhibitor Demo Hall. Apply here. 
Attendee voting will help select the “Most Promising 2012 HealthTech Company.”  

 
****************************************************************** 
UC Berkeley Extension, Bioscience Essentials for Industry Professionals: An 
Intensive Seminar, Oct. 29 – Nov. 2, 2012 
 
Dates and Times: Oct. 29: Mon., 1-5 pm; also 
Oct. 30: Tues., 8:30 am-5:30 pm 
Oct. 31: Wed., 8:30 am-5:30 pm 
Nov. 1: Thurs., 8:30 am-4:30 pm 
Nov. 2: Fri., 8:30 am-4:30 pm 
Location: San Francisco, Room 811, UC Berkeley Extension Downtown Center, 425 Market 
St., 8th Floor (enter on Fremont St.) 
Course fee: $1,975 (EDP 408286) 
Register at http://extension.berkeley.edu/catalog/course389.html 
 
Get a focused introduction to the fundamental concepts and principles of biology in the 
context of their relevance and application to the bioscience industry. Develop the basic 
conceptual framework and vocabulary necessary to communicate effectively with technical 
specialists and comprehend the basic scientific concepts in proposals, prospectuses, and 
market and technical assessment reports. Explore current techniques and technologies while 
developing an appreciation of the process and the challenge of turning scientific discoveries 
into successful products. This course is for marketing, business development, legal and 
scientific professionals working in the bioscience arena. Entrepreneurs can also benefit from 
this interactive course. 
 
Guest instructors are scientists and experienced teachers with the proven ability to make 
scientific concepts comprehensible and relevant. 
Breakfast, lunch and course materials are included in the course fee.  
 
Lead Instructor 
Mary Alice Yund, Ph.D., Extension Honored Instructor, has more than 15 years of 
experience in developmental genetics research at the University of California, Berkeley. She 
also has 10 years of experience in technology assessment and market research, consulting 
for the biopharmaceutical industry. Yund has taught genetics at UC Berkeley; California 
State University, East Bay; and Mills College. She also has taught genetics, developmental 
biology, biochemistry, functional genomics and introductory biotechnology courses at UC 
Berkeley Extension. 
 
Guest Speakers 
Barbara H. Bowman, Ph.D., teaches molecular cell biology and general biology at Mills 
College, and has taught biochemistry and molecular biology at UC Berkeley Extension and 
UC Berkeley. Previously, she was a postdoctoral fellow and senior scientist at Roche 
Molecular Systems. 
 
Jennifer Lange, B.S., M.S., teaches biology and anatomy at Chabot College. She has taught 
physiology, anatomy and cell biology at UCLA and UCLA Extension, and physiology and 
anatomy for UC Berkeley Extension. 
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Monica Ranes-Goldberg, Ph.D., currently teaches at UC Santa Cruz Extension. Since 1994, 
she has taught courses in immunology, microbial pathogenesis, cancer biology and 
introductory biology for UC Berkeley Extension. 
 
John M. Young, Ph.D., is a former senior pharmaceutical executive and now consultant with 
more than 40 years of experience in all aspects of development. He now focuses on 
pharmacology, pharmacokinetics and toxicology in support of biotechnology development. 
 
Schedule and Outline of Topics 
Day 1: 12–5:30 pm 

 Introduction to living systems, basic chemistry and biological molecules  
 Hierarchical organization of living species  
 Atoms, molecules, chemical bonds, water, noncovalent interactions and chemical 

reactions  
 Biological molecules: lipids, carbohydrates, nucleic acids and proteins  

Day 2: 8:30 am–5:30 pm 
Cellular and Molecular Biology 

 Proteins and cell organization and structure  
 Cell division: mitosis and meiosis  
 DNA and RNA and proteins  

Molecular and Mendelian Genetics 
 Expression of genetic material and gene regulation  
 Inheritance and genetics and heredity  

Day 3: 8:30 am–5:30 pm 
Organisms and Development 

 Organisms: cells, tissues, organs and physiology  
 Development: a generative program  
 Stem cells and aging  

Genomics 
 Techniques for working with nucleic acids and proteins (cloning, polymerase chain 

reaction (PCR), sequencing, 2-D gels)  
 Genomics: genome structure and analysis from sequence  
 Expression analysis and microarrays  
 Proteomics and structural genomics  
 Comparative genomics  
 Metabolomics  
 Functional analysis and RNAi  

Day 4: 8:30 am–5:30 pm 
Immunology and Infection 

 Microorganism and pathogens  
 Immune system and immune defenses  
 Allergy, autoimmune disease, inflammatory disease and HIV and AIDS  
 Cancer  

Biomedical Applications and Technologies 
 Single-nucleotide polymorphism (SNPs), genome-wide association (GWAs), and 

pharmacogenomics  
 Human genetic variation and complex disease  
 Evolution of personalized medicine  
 Diagnostics and genetic testing  
 Embryonic stem cells and regenerative medicine  
 Transgenic mice and transgenic production of pharmaceutical proteins  
 Gene therapy  

Drug Discovery 
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 Disease genes and target identification  
 High throughput screening and combinatorial chemistry  
 Drug discovery process and input from pharmacogenomics and biomarkers  

Day 5: 8:30 am–4:30 pm 
Bioscience of Human Diseases and Therapeutic Strategies 

 Physiology and hormones (diabetes)  
 Nervous system (Alzheimer’s and neurodegenerative diseases)  
 Cardiovascular system (atherosclerosis)  

Drug Development 
 The FDA and a regulated industry  
 Preclinical studies (absorption, distribution, metabolism and excretion (ADME) and 

animal toxicology  
 Clinical trials  
 Manufacturing biologics  

 
**************************************************************** 
UC Berkeley BioExec Institute, November 7-8, 2012 
 
Program: Module B: Managing Value  
Dates: November 7-8, 2012 
Location: UC Berkeley 
Price: $2400; Full Program (all 3 modules) = $6900 (savings of $300 ) 
See details at (http://executive.berkeley.edu/programs/bioexec-institute 
 
Day 3: Strategic Product Positioning 
Companies often start development on new or improved products because of great 
technological innovations in the lab. But, ultimately, it is the market - the customer - who 
decides whether your product is valuable or not. Planning for commercial success starts at 
the research stage and parallels the entire R&D process. During this session, industry 
leaders will explore product commercialization, second generation products and potential 
exit strategies, all in an effort to determine the best way to optimize the value of innovation 
over time. The content in this session will range from high-level strategic trade-offs to 
detailed calculations of value (both quantitative and qualitative) and from debating options 
to understanding the path for optimizing your company's assets. 
Day 4: Successfully Operating in a Global Regulatory Environment 
Bringing products to market requires overcoming significant regulatory challenges for the 
goal of delivering on the safety and efficacy of the product. This session deals with the 
many gray areas of moving the product through the regulatory process, and understanding 
the various stakeholders' goals and political trade-offs in making the decision of whether or 
not to approve the product. Understanding the key questions that are core to each of the 
stakeholders unveils the secrets to getting a drug approved and plays an important role to a 
company's commercialization strategy. Topics covered in this session include, but not 
limited to, the importance of designing appropriate clinical trials to support a strong product 
label, DOJ and FDA specific promotional interests, substantial evidence, fair balance, 
understanding the basics of clinical support, medical affairs organizations and regulatory 
considerations, pre-approval activities, public relations programs, medical conventions, the 
EMEA and Japan regulatory requirements and how to meet those. 
********************************************************* 
CHI 2012, Thursday, Nov. 8, 2012 
 
Topic: CHI 2012, the California Healthcare Institute Annual Meeting 
Speakers (confirmed to date):  

 Dr. John C. Martin, Chairman and Chief Executive Officer, Gilead Sciences  
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 David W. Beier, Senior Vice President, Global Government Affairs and Corporate 
Affairs, Amgen  

 Coleen Klasmeier, Partner, Sidley Austin LLP  
 Vincenzo Salvatore, former legal service chief, European Medicines Agency  
 Dr. Scott Gottlieb, former FDA and CMS senior official  
 Danny Mendelson, CEO and Founder, Avalere  
 Tom Campbell, Dean of Chapman University School of Law  

Date and Time: Thursday, Nov. 8, 2012, 8 a.m. to 6 p.m. 
Location: Gilead Sciences Campus, 333 Lakeside Drive, Foster City, CA 
Cost: Early bird (on or before Sept 16):  
 $225 CHI Emerging Enterprise Program Member 
$449 CHI Member 
$849 Non‐member 
$199 Academic/government/non‐profit  
 After September 16:  
 $425 CHI Emerging Enterprise Program Member 
$849 CHI Member 
$1,249 Non‐member 
$199 Academic/government/non‐profit  
 On site:  
 $525 CHI Emerging Enterprise Program Member 
$1,049 Member 
$1,449 Non‐member 
$349 Academic/government/non‐profit 
Register here: http://www.chi.org/basicpage.aspx?id=10268 
 
Topic Description: CHI's Annual Meeting is focused on the relationship between biomedical 
innovation and public policy. This event brings together delegates from more than 200 of 
CHI's member organizations with policymakers to discuss critical issues and opportunities 
facing the biomedical community. The goal of the meeting is to produce a clearer 
understanding of the biomedical community's work and needs, and how the industry can 
sustain California's leadership in medical innovation.  
********************************************************** 
UC Berkeley Extension Course, Thursday and Friday, Dec. 6-7, 2012 
 
Course: “Life Science Business Development,” (formerly known as Biotechnology Business 
Development) 
Dates and Time: Thursday and Friday, Dec. 6-7, 2012; 8:30 am – 5:00 pm for classroom 
intensive and balance of term for working on term project 
Location: Downtown University of California, Berkeley Extension, 425 Market St., 8th Floor, 
San Francisco, CA 94105 
Cost: Fall term—fee: $895, (EDP 408294). Register at 
http://extension.berkeley.edu/catalog/course2005.html 
 
Course Description 
This intensive course including two days of classroom and balance of term for individual 
research is designed to provide participants with an understanding of the critical role 
business development and licensing functions play in the commercialization of new products 
or technology and to the development of a successful life science company. The term 
assignment is designed to give students the opportunity to put the knowledge and materials 
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from class to immediate and practical use with resulting document for inclusion in their 
portfolio. 
Upon successful completion of the course, participants will: 
 Understand the various aspects of the business development function in the life science 

industry and appreciate the skills required to be effective in business development and 
licensing roles 

 Appreciate types of deals and their role in commercialization strategies and funding of a 
company 

 Understand importance of IP status and patent life cycle planning 
 
Who Will Benefit from This Course 
This course is suitable for marketing and business development professionals as well as 
scientific professionals working in bioscience companies, especially those considering a 
career move into BD. Licensing, potential entrepreneurs, scientific, clinical, regulatory 
financial, legal and auxiliary personnel will also benefit from insights gained in the course. 
Although there are no format prerequisites, those who have been exposed to the life science 
industry and/or the Drug Development Process course will most benefit from the course. 
 
Deliverables 
Lectures, discussion, and guest expert lecturers will address business development topics 
and issues. Student will be exposed to templates and primers for major business 
development documents and offered mentoring by instructor in researching and developing 
their term project. They will have access to two major industry databases for use in 
researching their project during the term. These include Deloitte’s Basic Recap.com, a life 
science deal database, and BioCentury’s Report on BioBusiness and access to latter’s 
archives.  
An extensive hard-copy reader, including lecture slides for note-taking, templates for 
frequently-used business development documents and a sizable online accessible reference 
list, will be prepared and distributed by the instructor for use by students during and after 
class. Registered students can also apply for six months of access to the online UC Berkeley 
library resources for an additional $25. 
 
Course Instructor 
Audrey Erbes, Ph.D., is a global life-science business development and marketing consul-
tant, industry educator, organization leader and public speaker who originated several 
bioscience business development and marketing courses at the UCB and UCSC Extensions. 
She is known for her industry blog publications on Audreysnetwork.com. She has 25 years 
of managerial experience in the biopharmaceutical industry including Executive Vice 
President and Cofounder of Kowa Research Institute, a biopharmaceutical licensing and 
investment subsidiary of Kowa Company Ltd., Japan. Previously, she held both U.S. and 
international management positions at Syntex Corp. in market research, product 
management, strategic marketing, and business development, with a special emphasis on 
Europe and Asia/Pacific/Canada.  
 
Guest Speakers and Their Topics 
Thomas L. Gutshall, Chairman as well as Co-Founder of Cepheid in 1996, was the 
company’s first CEO.  He also served as President and COO for CV Therapeutics from 1994-
96. Previously, he was the Executive Vice President for Syntex Corporation and a member of 
its Pharmaceutical Executive Committee.  Tom serves on the board of directors for 
PROFUSA. He graduated from the University of Delaware with a BS in Chemical Engineering 
and completed the Executive Marketing Program at Harvard University. He serves the 
University of Delaware as a member of the Chemical Engineering Advisory Council and was 
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named to the Delaware Alumni Wall of Fame in 2001. Topic: “Cepheid: How to Build Your 
Own Biotech Company”  
 
Harold (Hal) Etterman, MBA, CEO, Knight Financial Plans & Services, LLC has over 
twenty-five years experience in Finance, Operations and Information Technology, including 
over ten years serving as a CFO, COO and interim CEO. Hal’s extensive international and 
domestic experience includes medial devices, software development, medical information 
publishing, Internet/data security and Homeland security systems. Hal had earlier worked 
for Siemens Medical Systems for nearly 17 years in Manufacturing Operations, Divisional 
Sales and Service, Corporate Finance and Information Systems. After Siemens, Hal was the 
CFO/COO for a medical laser manufacturer and has served as a financial planning consultant 
for 3 medical device businesses. Most recently he has just completed four major Sarbanes-
Oxley projects where he successfully helped his client firms through their internal audits 
resulting in SOX certified SEC filings. Topic: “Financial Planning and Funding for a Bioscience 
Venture: New, Emerging and Growing Entities” 
 
Carolyn Feamster, MBA, a business strategy and analysis consultant, has over 25 years 
experience in the pharmaceutical and biotech therapeutics, diagnostics and drug delivery 
systems.  She has broad expertise across numerous therapeutic areas, including oncology, 
CNS, transplantation, autoimmune disease, women’s health and urology. Carolyn worked in 
R&D and pharmaceutical marketing at Syntex, where her responsibilities included the major 
brands Naprosyn and Cellcept. In 1995, Carolyn joined ALZA Corporation as Senior Director 
of New Product Marketing with commercial responsibility for building and managing the 
pipeline products. She shepherded three products onto the market and was instrumental in 
evolving the three ALZA therapeutic franchises: urology, CNS and oncology. Carolyn was VP 
of New Product Planning at Corixa Corporation and, most recently, Vice President of 
Business Strategy and Analysis at Clearview Projects. Topic: "Preparing for and Planning 
Deals for Maximum Strategic Impact" 
 
Gilbert R. Mintz, Ph.D., President of GRM Associates, a biotechnology business 
development, licensing, strategic planning consulting firm, has expertise in building early-
stage companies by focusing their strategic planning and licensing activities, and raising 
money through venture capitalists. His 20-plus years in the biotechnology industry include 
general and laboratory management and executive level business development roles. He 
has executed technology platform, corporate and academic collaborations; in/out licensing 
of late-stage products for partnerships in the US, Europe and Japan; as well as analyzed 
and managed intellectual property activities. He has consulted with Affymetrix and other 
biotechnology companies; served as the President and CEO, Director of an early-stage 
cancer company; and provided transactional and strategic planning advice to numerous pre-
IPO biotechnology companies.  He has held senior management positions at Genelabs 
Technologies, Anergen (Corixa), Cygnus and Trega Biosciences. Topic: “Working Your Way 
through the Bioscience Licensing Process: Negotiating and Writing  Deal Contract” 
 
Ginger Dreger, J.D., M.S., partner in Arnold & Porter LLP’s intellectual property practice 
group, concentrates her practice on counseling and providing strategic advice to emerging 
and established public companies in the biotechnology, medical device, and pharmaceutical 
industries. She advises clients on domestic and international patent matters, including 
worldwide patent protection and enforcement strategies; freedom-to-operate issues; 
intellectual property due diligence; and analysis of third-party patents. Corporate 
experience included role with Genentech’s in-house legal department. Topic: "What you 
Need to Know about Patents Working in Business Development" 
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Chris Dokomajilar serves as a senior Biopharma Analyst at Deloitte Recap LLC. He 
provides advisory services to clients in the Life Sciences, including Biotech and 
Pharmaceutical companies, and Legal and Venture Capital firms. His focus areas include 
alliances, M&A, financing, and pharmaceutical manufacturing. Prior to joining Recap, Chris 
managed international labs and clinical trials at the University of California San Francisco. 
His research on trends in infectious diseases has been published in medical and scientific 
journals. Before transitioning into science, Chris held finance positions at Bank of America. 
Chris holds a bachelor’s degrees from the University of California Berkeley in Molecular and 
Cell Biology and in Integrative Biology. Topic: “BioPharma Alliances: Trends in the 
Marketplace” 
 
Course Content Outline 
The Function of Business Development In A Bioscience Company 
 How a discovery product becomes identified as potential commercial product  
 Assessing commercial potential of a life science discovery product 
 Development of business model and plan 
 Typical activities of BD function  
 
Financing The Development And Commercialization Process Of Life Science Products And 
Technologies 
 Preparing financials and marketing company for getting funding from banks, individual 

investors, angel investors, VCs, bridge loans, and finance rounds 
 Discuss various financial vehicles for funding and maintaining a company 
 
Developing And Protecting The Product’s Intellectual Property Status 
 Role of patents in business development function and alliances 
 Filing for patents worldwide—the process 
 Due diligence of developing IP estate needed to successfully commercialize the product 
 Developing legal resources to protect the patent 
 Life science IP life cycle planning: U.S. and international patent issues 
 
Licensing Process 
 Working through the licensing process 
 Intellectual property as corporate assets 
 Contractual terms and provisions 
 Financial and strategic variables of contracts 
 Specific collaborations and licenses 
 Strategic alliance and alliance management 
 Preparing for and planning deals for maximum strategic impact 
 Academic licensing and offices of technology transfer 
 
Business development from the entrepreneurial perspective 
 Developing the business model and plan for a start up company 
 Building the management team 
 Financing and staffing to IPO 
 Implementation of business plan 
 Building valuation and meeting the payroll 
 
Alliance Deals: Trends in the Marketplace 
 Environment of dynamic macro level in which deals happen 
 Status quo and trends 
 Analysis of deals and what it tells us 
 Changing business models as reflected in deals 
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******************************************************************* 
UC Berkeley BioExec Institute, December 6-7, 2012 
 
Program: Module C: Growing Value  
Dates: December 6-7, 2012 
Location: UC Berkeley 
Price: $2400; Full Program (all 3 modules) = $6900 (savings of $300 ) 
See details at (http://executive.berkeley.edu/programs/bioexec-institute 
 
Day 5: Deal-maker for a Day 
Licensing and partnering are an integral part of the Biopharmaceutical industry. The 
formerly distinct pharmaceutical and biotechnology industries are merging into one 
interdependent Biopharmaceutical Industry. Partnered products are the future of innovation 
leading to a significant increase in attempts to acquire and/or license innovation from 
others. Big pharmaceutical companies will control fewer and fewer of their new products 
from discovery through line extension or OTC. This Day explores the underlying economics 
of deals; the different strategies for measuring risk; and how decisions are made amidst 
uncertainty. 
 
Day 6: CEO for a Day 
Depending on the stage of a company CEO's face different challenges. This session will 
explore the different stages of a company from pre-clinical, pre/post IND, in-human through 
to commercial. CEOs from BioPharma will be be on hand to discuss their first-hand 
experience. 
 
************************************************************ 
Prescience, Thursday Afternoon, Dec. 13, 2012 
 
Topic: “8th Annual Trends in Financing Investor Panel and Holiday Celebration” 
Panelists—information coming soon 
Date and Time: Thursday, December 13, 2012 
3:00 PM - 3:30 PM Registration and Networking 
3:30 PM - 5:00 PM Industry Panel 
5:00 PM - 6:30 PM Holiday Celebration Networking Reception 
Location: Orrick, Herrington & Sutcliffe LLP, 1100 Marsh Rd., Menlo Park, CA 94025 
Cost:  
• General Ticket: $60 
• Partners' Network: $50 
• Meet with Alumni & Students: $40  
• BioCenter Members: Free  
• On-site Registration: add $10 to the above  
This event is typically sold out, so early pre-registration is recommended to avoid 
disappointment on the day! 
Register at http://2013vcoutlook.eventbrite.com/ 
 
Topic Description 
Steady capital is a must for all companies. The first step in funding is knowing where to 
look. Join experts from the investment world at our annual “Trends in Financing Investor 
Panel & Holiday Celebration” to understand the types of financing that are occurring in your 
industry today - including topics such as who is getting funding while the world faces 
complex financial challenges - and what is new and to expect for 2013.  
Our Panel discussions are candid, interactive and informal. We want you to walk away with 
the real story behind how things work so you can make it happen yourself. This Panel will 
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be followed by a Holiday Celebration Networking Reception. 
 
***************************************************** 

PMWC Silicon Valley, Monday and Tuesday, Jan. 28-29, 2013  

Event: “PMWC Silicon Valley 2013” 
Date and Time: Monday, January 28 -29, 2013, 8:00 AM - 5:00 PM  
Location: Silicon Valley- address not published as yet 
Future registration price will be $1,500 
Register at http://attendpmwc2013.eventbrite.com/ 
 
Conference Description 
The Personalized Medicine World Conference (PMWC) is the only fully integrated conference 
to examine the advances and challenges of Personalized Medicine through a practical lens. 
PMWC brings together the thought-leaders of business, government, healthcare-delivery, 
research and technology into one information-rich, two-day conference. 
2013 Program includes:  
Track 1: Features leading industry figures and clinical pioneers selected by the Program 
Committee cover diverse topics organized in six sessions over the two days.  
 
Track 2: Featuring established companies, clinicians, and researchers presenting on their 
latest products and services enabling Personalized Medicine. Presenters have included 
Kaiser, Merck, Complete Genomics, Roche, Lucile Packard Children’s Hospital, and others.  
 
Track 3: Select, emerging companies, present on their platforms and technologies; compete 
to win the PMWC Most Promising Company Competition Award. Companies have included 
Integrated Diagnostics, NextBio, QuantaLife, Telome Health, and others. 
Exhibition Hall: Affymetrix, Response Genetics, SRI, Oracle, Fluidigm, DNA Genotek, 
23AndMe, Moffitt Cancer Center, Genomic health, Complete Genomics, Sony DADC are just 
a few who exhibited in 2012. 
PMWC Connect: A website to network before, during, and after the Conference. 
Tutorials: 101 on The Technologies of Molecular Biology, Systems Biology & Bioinformatics 
Key Concepts, How Current Genomic Technologies Deployed in Personalized Medicine to 
Improve Clinical Care and more. 
 
If you want to check out the caliber of program and speakers, you can see some of the Main 
Track speaker videos from PMWC 2012 at  
http://www.youtube.com/playlist?list=PL231FCDB929C13F06&feature=view_all. 
The program committee is also revealed on the PMWC Silicon Valley 2013 website at 
http://2013sv.pmwcintl.com/committees.php. 
 


